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NEWS IN BRIEF 


Ross Thomas elected president of 
synthetic rubber company. Page 12. 

Gov. Phillips asks oil-state governors 
to attend compact meeting. Page 14. 


Army and Navy approve plans for 
storage of aviation fuels. Page 24. 
State department interprets aviation 
gasoline for export. Page 16. 
* * * 
Cox seeks to substitute ‘Defense Ad- 
ministration’ for NADC. Page 16. 


* * * 


Mid-Continent crude market losing its 
‘jitters’; supplies Illinois’ markets. Page 
13. 

Seven Los Angeles refiners organize 
Refinery Sales Co. Page 20. 

Thousand delegates expected by 
N.A.P.R. for Chicago meet, Aug. 20-22. 
Page 21. 

Nebraska ‘gusher’ flowing, but $15.- 
000 prize looks far away. Page 22. 

June gasoline demand up 11%; pre- 
tax buying drops stocks. Page 22. 


* * 7 


Circuit Court rules Kansas’ excess al- 
lowables be charged back. Page 22. 


‘Alky-Gas’ hit as economically un- 
feasible and impractical. Page 16. 

Crude oil shortage closes five plants 
in Illinois area. Page 22. 

Texas-New York gas pipeline seen 
as defense aid. Page 23. 

A-P.I. sees interstate truck laws as 
hinderance to defense. Page 23. 

Pipeline-competitive rates asked by 
P.R.S.A. witnesses. Page 24. 


CLEVELAND, OHIO 


Madison Cases 
Move to Chicago 


Retrial of 17 defendants in the 
first Madison case (tank car buy- 
ing program) and dates for remain- 
ing defendants in second Madison 
case (jobber contracts) will be set 
at a conference between govern- 
ment and defense counsel, with 
Judge Lindley Aug. 16 in Chicago. 
Page 13. 


West Coast Firms 
Enter ‘Nolo’ Pleas 


Following last week’s. develop- 
ments in the West Coast anti-trust 
case when four major companies 
entered nolo contendere pleas, 19 
more have now followed suit. How- 
ever, The Texas Co. is not nego- 
tiating with Justice Department. 
Page 13. 





Profits Are Patriotic 
States Editor Platt 


Despite growing tendency, 
mostly from Washington, 
to condemn the legitimate 
profits, making a business 
pay for itself is still legiti- 
mate and highly patriotic, 
as well as being absolutely 
necessary for the perpetua- 
tion of business, states 
Editor Platt. Page 17. 











Excess Profit Taxes 


If proposed excess profits tax, 
now before Congress, becomes law, 
many corporations wiil pay two dis- 
tinct excess profit taxes. Page 14. 


Canadian Stations Hit 


Construction and modernization 
of oil service stations in Canada 
is prohibited as of Aug. 8 by first 
official order cf G. R. Cottrelle, 
Canadian Oil Controller. Page 18. 








‘Bottled’ Gas Requires Sound Marketers 


A conclusive study on ‘Bottled’ (Liquefied petroleum) gas 
beginning on page 25 answers questions marketers are asking 
about this new, fast-growing industry. The article answers all 
questions, and warningly points out to marketers that time, capi- 
tal, and the ability to embark on a new business venture are 
necessary to be successful in handling this commodity. 





Oil Industry Profits ‘Reasonable’ in Alberta 


After a 15-month investigation of the oil industry, the AI- 


berta Royal Commission finds 


that profits and prices of the 


Alberta oil industry are “reasonable”. Important points brought 
out by the commission’s 528 page report begin on page 40. 
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National Petroleum News’ Engineering Survey Shows: 
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BURNED OUT BEARINGS 


@ Burned ov! bearings may result trom 


AN ENGINE IS AS OLD AS 
ITS BEARINGS 
























Lack of O 
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biel Engineer Federal Mogu! 






that automotive lite depends largely upon the main 
tenance of a clean and adequate film of lubr 
between the bearing surfaces 
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POWER LOSS 


Tests demonstrate loss in power performance 
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average large city contains 2720 pounde of dust 







Dil sludge sea sticky gummy tarry substance tha 

















tags to valves vaive springs piston rings and other 


engine parts [ts maialy carbon dust or other ma 











terial held together by a sticky binder in onidized on! 


with the amoust ging upward of 6 tone per cubs 
No 10 1940 


WEAR SHOWS UP SLOWLY 
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COMING MEETINGS... 


AUGUSY 
epee Assn. of Petroleum Retailers, Annua! Convention, 
,aSalle Hotel, Chicago, Tues.-Thurs., Aug. 20-22. 
a Oil Exposition, Yazoo City, Miss., Wed.-Thurs., 
Aug. 28-29. 
SEPTEMBER 
— Society of Mechanical Engineers, Spokane, 
Nash., Tues.-Thurs., Sept. 3-5. 
PR an Chemical Society, Detroit, Mon.-Fri., Sept. 9-13. 
Oi Trades Assn. of New York, Sports Day. Pelham 
Country Club, Pelham, N. Y., Tues., Sept. 17. 
National Petroleum Assn., Hotel Traymore, Atlantic City, 
N. J., Wed.-Fri., Sept. 18-206. 
SAE National Tractor Meeting, Schroeder Hotel, Mil- 
waukee, Wis., Tues.-Wed., Sept. 24, 25. 
OCTOBEFP. 

National Lubricating Grease Institute, Annual Convention, 
Stevens Hotel, Chicago, Mon.-Tues., Sept. 36, Oct. 1. 
North American Gasoline Tax Conference, Whitley Hotel, 

Montgomery, Ala., Thurs.-Sat., Oct. 3-5. 
Western Petroleum Refiners Assn., Regional Meeting, 
Wichita, Kansas, Fri., Oct. 4. 
American Gas Assn., Atlantic City, New Jersey, Mon.- 
Thurs., Oct. 7-10. 
National Safety Congress & Exposition, Hotel Stevens, 
Chicago, Ill., Mon.-Fri., Oct. 7-11. 
Indians Independent Petroleum Assn., Fal! Convention, 
Hotel Severin, Indianapolis, Wed.-Thurs., Oct. ¢ 
Automobile Manufacturers Assn., 1940 Autoshow, New 
York, Sat., Oct. 12. 
SAE Annual Dinner, Hotel Commodore, New York, N. Y., 
Mon., Oct. 14. 
National Stripper Well Assn., Dallas, Tex., Tues., Oct. 15. 
Independent Petroleum Assn. of America, Annual Meet- 
ing, Dallas, Texas, Wed-Fri., Oct. 16-18. 
American Institute of Mining and Metallurgical En- 
gineers, Petroleum Division, Los Angeles, Oct. 17-18. 
American Institute of Mining and Metallurgical En- 
gineers, Petroleum Division, Tulsa, Okla., Thurs-Sat., 
Oct. 24-26. 
National Dixie Distributors, Ine., Hot Springs, Ark., 
Monday, Oct. 21. 
bgt sin Petroleum Refiners Assn., Regional Meeting, 
hreveport, La., Fri., Oct. 25. 
on "Trades Assn. of New York, Annual ee a re 
Astorf@,Hotel, New York, N. Y., Tues., Oct. 
NOVEMBER 
Catifornia ‘Natural Gasoline Assn., Los Angeles, Cali!.. 
Fri., Nov. 
Texas Mid-C pntinent Oil & Gas Assn., Fort Worth, Tex 
ane -Sat., 31-Nov. 2. 
an” ,* Petrolcum Geologists, Los Angeles, 
“Calle Thurs.-Fri., Nov. 7-8. 
American Petroleum Institute, 2ist Annual Meeting, 
Stevens Hotel, Chicago, Ill., Mon.-Fri., Nov. 11-15. 
\rkansas Oil Dealers Assn., Little Rock, Ark., Thurs., 
Nov. 14. 
rkansas Society for Testing Materials, Hotel Mayflower, 
Washington, D. C., Thurs., Nov. 14. 
DECEMBER 
Oxposition of Chemical Industries, Grand Central Palace. 
New York, N. Y., Sun.-Fri., Dec. 1-6. 
American Institute of Chemical Engineers, New Orleans, 
La., Mon.-Fri., Dec. 2-6. 
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THIS WEEK W 


ALBERTA INDUSTRY O.K.'D 


Petroleum prices and industr 
profits are reasonable. That’ 


the finding of the Royal Commi 


Vv 
Ss 
S- 


sion which investigated Oil In- 
dustry profits and prices in AIl- 


berta, Canada. 


The commission’s 
report points out that Alberta’ 


S 


sparse population of 3.2 per acre 
is getting gasoline at prices that 
are not out of line with those 


charged in the U. S. Page 40. 


“BOTTLED” GAS 
Oil marketers 
ing “Bottled” Gas 


eyeing the grow- 
Industry 


(Liquefied Petroleum) as a possi- 
ble source of extra profits are 
asking, “What is this new indus- 


try—what does it take to g 
started in it?” 


et 


You'll find the 


answers to these questions in an 
article in this issue, which warn- 
ingly points out that time and 


capital are needed. Page 25. 


MULTIPLY YOURSELF 


Suppose you could stand in back 


of every one of your service st 


a- 


tion salesmen all day, giving ’em 
sales ideas, guiding ’em in talking 
1000-Mile Lubrication to custom- 
ers. It’d be a mighty profitable 
thing to do, but, of course, you 


can’t be everywhere at once. B 


ut 


you can do virtually the same 


thing by displaying one or mo 


re 


Petroleum Engineering Bulletins 
in your service stations. This 


MERCHANDISING 


Growing ‘Bottled’ Gas Industry 
Requires Substantial Oil Mar- 
ROGGE? ....inwtdwcnwaswee een 

Oil Industry Profits Reasonable 
Alberta Royal Commission 
Finds 


MARKETS 


PemnsyiVania .. 6. 6.0. ceiehisaass 
CEMIGEEE 6 osc cee is 
Mid-Western 
PUTAS COGSBE | x coi. o 5cecccdaen 
CFO os ak ic bnew aot eta eros 

Mid-Continent 


Refinery Prices. .....<. 6.605. 56, 
Seaboard Prices .........0..<« 
Tank Wagon Prices.......... 59, 
Crude Of) Prices: .... 6.0860. 61, 


TH NPN 


News Poster (you'll find a color 
reproduction of it on the inside 
front cover of this issue) keeps 
strong selling points in front of 
station salesmen all day long 
and guides ’em in what to say 
to their customers. Why not mul- 
tiply yourself today by getting 
NPN’s News Posters out in your 
stations you'll find a handy 
order blank elsewhere in this is- 
sue. 


NEXT WEEK— 

Merchandising and showman- 
ship have brought car dealers a 
30% increase in income from lu- 
brication and accessory sales. 
How do car dealers cash in? Next 
week’s NPN features a survey 
on how car dealers have been 
able to increase their servicing 
profits, through utilizing  pro- 
grams developed by car manu- 
facturers, showmanship of mod- 
ern equipment and attractive dis- 
plays, preselling car servicing, 
and actively following up all cus- 
tomers. 

Also in next week’s issue is 
the report of an ex-supervisor for 
a large oil company who tells 
of a station employe who thought 
company policies not much help 
to him. The employe then takes 
over the station with the result 
that his own experience teaches 
him these same policies are an 
“Open Sesame” to success. For 
details see NPN’s Aug. 21 issue. 
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ugh the 260 mile Champlin s 
xtension from Super- x 
Be Nebraska to Rock Rapids, E 
lowa. It brings to the back E 





door of middle west jobbers the 
complete Champlin line of 
Quality Petroleum products, 
available in quarts or trainloads. 


yy 


Rock Rapids terminal located on U. S. highway No. 75 is completely equipped with 
truck and tank car loading racks, office and warehouse, with complete lube stock ready 
for immediate distribution as well as 14,000,000 gallons refined products storage capac- 
ity. The same facilities are available at Superior, Nebraska, Hutchinson, Kansas term- 
inals and at the Enid, Oklahoma refinery. 


CENTS PER GALLON 


Get the complete Champlin story of Quality, Convenience and Dependability. 


CHAMPLIN REFINING COMPANY 


Generaf Offices, ENID, OKLA. 
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IDEAS... 


are born..after office hours! 








Telephone jangling . . . mail to sign . . . orders to be 
checked . . . deliveries late ... yes, your days are mighty 
full. Nota minute, not a second of your working day can 
be lost if you are to keep abreast of today’s competition. 
Small wonder then, with every minute crowded, you’ve 
not time to stop and search out that elusive idea or plan 
that may mean the difference between tomorrow’s success 
































... and red ink! 
But .. . Ideas are born after office hours! 
And that’s why—to stimulate your flow of ideas—to OO 
give you information that is factual and reliable—you , 
é yearly 
need your own .. . your home copy of National Petroleum : , 
News. You’ll find NPN full of idea starters that you may ne Tae, 
{ f ; . Subscription rates: $3 pet 
have passed over during your hurried office-hour reading. year in United States and 
With ™ — h : d Mexico; $4 per year in 
ith your own home copy you have time to read... Canna. $4.50 per your in 
to digest .. . to think! So... we suggest that you send foreign countries. All sub- 
. : . scriptions payable in ad- 
in the coupon below right now for your home copy. vance. 
a ee ee eee ee a ees ee ee | 
| SUBSCRIPTION ORDER | 
| National Petroleum News Date | 
| 1213 West Third Street, Cleveland, Ohio | 
| Yes, I’m hunting for new ideas, so send me a copy of National Petroleum News to my home. | 
Attached is my check covering one year’s subscription—$3 for 52 issues. | 
| Name Company : 
| Address . City, State | 
\ | 
10 NATIONAL PETROLEUM NEWS 









































Retail Posted Gasoline Prices 
At Service Stations in 50 Cities 
Crude Production The following price im formation is oblained 
from reliable sources but is not guaranteed. 
Prices reporled in effect as of Auq. 1, 1940 
* 
$ & ea ww 
= ¢ Y Se 
mu © : E£sh 
. & 3 as. 
e s Ss 
Crude Runs to Sz §& 283 
® -c > eo = 
= Se i 
S oF 2 238 
— he aze 
x te = sft 
> fe oS =o 
Portland, Me 7.8 34 &3 1367 
Manchester 7.0 2.0 55 14.5 
Burlington, Vt $5 3.2 3.5 17.2 
Roston 6.8 2.2 3S TAs 
Providence 7.424 28 48 145 
Hartford 6.5 2.55 4.5 13.5 
Buffalo 716 2S Sa Bae 
2 FMAM 2 2A SOM D6 1S 0027 3 7 M2 8 16 08 98 6 tS 28 TT 4 11 18:05:18 AD 8G 13 eT 2 17 7 ee eS tt 8 eT ee te New York 7.5 3.5 55 16.5 
1939 JAN. 3 MAR. APRIL MAY JUNE JULY AUG. SEPT. OCT. NOV. DEC. Newark 8.1 3.8 4.5 16.4 
Philadelphia 8.0 2.5 5.5 16.0 
Dover, Del 8.0 2.0 5.5 15.5 
Crude Oil Production for the U. S. Weekly Changes in Crude Oil Stocks* — 8.25 4.55 5.5 18.3 
fashington 8.5 4.0 3.5 16.0 
(Thousands of barrels) ‘h: roy mm ~ em « 
(American Petroleum Institute figures) Change Charleston, W. Va 10.55 4.05 6.5 21.1 
t Norfolk, Va 9.75 4.55 6.5 20.8 
rom ae a . " Bs a 
J y Charlotte, N. ¢ 9.5 4.0 7.5 21.0 
Week Ended P Grade or origin July 20 July 27 Aug. 3 July 27 Charle S . 975 39575 205 
Aug. 10 Aug. 3 7 Bae Brat pare larleston, ° ( (9 3.20 F.0 LO. 
Pennsylvania Grade 1,626 1,686 1,582 — 104 j , Q & 7= O11) 
Barrels Barrels abs < te Atlanta 5 4.0 7.5 20. 
: Other Appalachian 1,400 1,467 1,462 - 2 Jacksonville 6.0 3.0 8&5 17.5 
Oklahoma 381,800 110,000 Lima- Michigan 1,446 1,449 1,442 — 7 Birmingham 90 4.0 8.5* 21.5 
Kansas 169,150 183,150 Illinois-Indiana 21,806 21,414 21,561 + 147 Vicksburg 90 50 75 215 
Nebraska 50 150 Arkansas 3,369 3,433 3,455 4 22 Memphis 90 48 8&5 22.3 
Texas 1,176,000 1,169,900 Kansas 7,757 +7,923 7,811 112 Lexington 80 35 65 18.0 
Leman 261, a0 280,200 Louisiana: 13,414 12,193 12,412) + 219 Youngstown, O 8.0 3.0 5.5 16.5 
Arkansas 73,050 72,400 Northern South Bend 10.3 4.2 5.5 20.0 
Mississippi 12,350 11,750 (inc. Mississippi) 1,333 4,262 4, 197 Chicago 9.1 2.44 4.5 16.04 
Illinois , 395,050 406,650 Gulf Coast 8,081 7,931 7 22 Detroit 81 3.25 4.5 15.85 
Indiana . 14,900 14,750 New Mexico 6, 194 6,5 9 6, 4 246 Milwaukee 98 41 5.5 19.4 
Eastern (Til. and Ind — ‘ Oklahoma 65,914 65,676 66, 338 St. Paul-Minneapolis. 8.5 4.0 5.5 18.0 
excluded) 89,550 91,700 Texas: 81,406 82,478 83, 664 Fargo. N. D 11.2 335 55 20.2 
Michigan a 34,750 East Texas 18,701 19,374 19,6 325 Huron, S. D 10.5 4.0 5.5 20.0 
Wyoming 73,200 69,300 West Texas 19,010 19,242 18,68 561 Omaha 94 3.55 6.5 19.4 
Montana : 17,650 18,750 Gulf Coast 20,028 19,653 20, 109 Des Moines 94 40 45 17.9 
Colorado 3,600 3,550 Other Texas 23,667 24,209 24,7 + 491 St. Louis 8.7 3.2 4.5* 16.4 
New Mexico 101,600 105,050 Rocky Mountain 16,146 16,222 + 76 Wichita 76 38 45 15.9 
California 631,800 601,600 California 35,477 36,161 + 684 Tulsa 70 25 5.5 15.0 
The U.S. ... 3,475,300 3,493,550 Foreign 3, 3,728 3,278 150 Little Rock 925 4295 80 215 
Ct ude Imports . ; 115,850 . _ 92,570 ‘ ; 7 New Orleans 7.75 4.05 8.5 20.3 
rotal New Supply 3,591,150 3,586,120 Total U. S. refinable. .261,596 262,579 264,297 -+1,718 Honsion 70 40 55 165 
Heavy in California 12,977 12,962 13,053 4 91 Albuquerque 9.0 5.5 7.0% 21.5 
Denver 10.0 4.0 5.5 19.5 
fRevised : Casper, Wyo 11.0 50 5.5 225 
*As compiled by U. S. Bureau of Mines Butte, Mont 90 4.0 65 19.5 
— ' 30ise, Idaho 14.0 4.0 6.6 24.6 
N.P.N. Gasoline Index Oil Burners Salt Lake City 10.5 4.0 5.5 20.0 
. ‘ Reno, Nev 11.0 4.0 5.5 20.5 
1940 1939 1938 . aes = 
Dealer Tank 5 — 2 Phoenix, Ariz 11.0 4.0 6.5 21.5 
‘ pu June May June June ‘ ce zo zoe 
Ee OF Car New orders. less San Francisco 9.0 4.0 4.5 17.5 
Cents per Gal. cancellations 19.672 18.154 17.901 9.278 Portland 9.5 0 6 5 20.0 
Aug. 12 8.87 5.35 Unfilled orders, end SOCRARE ..- 1.0 40 65 25 
Month ago 8.95 5.41 of month 5,985 4,700 6,451 2,707 Average 50 Cities 8.91 3.67 5.92 18.5 
Year ago . , 9.69 5.69 Shipments: i , aS . 
Dealer index is an average of “un- Total 18.387 17.829 16.906 9.550 ’ Includes le City Tax tIncludes 0.5¢ 
divided” dealer prices, ex-tax, in 50 United States 18,168 17,586 16,555 9,148 City Tax 
cities. : Canada 102 107 58 37 
Tank car index is a weighted av- Foreign 117 136 293 365 
erage of 9 wholesale markets for reg- Stocks, end of 
ular-grade gasoline. month 19,367 19,239 19,947 27.366 
. 
A. P.I. Weekly Refinery Report 
(Figures in Thousands of Barrels of 42 Gallons Each 
Stocks 
Per Cent of a) Total Finished & Stocks of Gas Oil & Distillates Stocks of Residual Fuel Oil 
Daily Average Reporting Capacity Gasoline Unfinished At Terms. At Terms. 
Crude to Stills Operated Production Motor Fuel (b At Refineries Trans. Pipelines At Refineries Trans. Pipelines 
Week Ended Week Ended Week Ended Week Ended Week Ended Week Ended Week Ended Week Ended 
Districts Aug. 10 Aug. 3 Aug. 10 Aug. 3 Aug. 10 Aug. 3 Aug. 10 Aug. 3 Aug. 10 Aug. 3 Aug. 10 Aug. 3 Aug. 19 Aug. 3 Auwyz. 1) Auy. 3 
East Coast 577 560 89.7 87.1 540 1,492 21,317 22,221 7,276 6,717 7,463 ()7,265 5.272 5.082 5,593 5,251 
Appalachian 113 115 79.6 SLO 407 403 3,518 3,459 301 279 119 132 471 461 
Ind., Ill., Ky 525 551 78.4 82.2 2,187 2.182 14.930 15,304 3,262 3,294 1.651 1.480 4,085 4,076 2h5 272 
Okla., Kans., Mo 262 257 S11 79.6 e912 (c)s891 6,463 6 536 1.433 1,394 5s 61 2.075 2.042 
Inland Texas 119 104 71.3 62.3 495 479 1,684 1,653 351 351 1.444 1,428 
Texas Gulf 756 826 a2 ..7 90 4 2,222 2,374 13, LO6 13,045 5,425 5,244 935 §27 6.949 6 452 284 309 
La., Gulf 119 117 74.4 73.1 287 469 2,752 2,715 Li] 1,332 26 29 1 343 1,267 278 Zo 
No. La., Ark 49 44 94.2 84.6 132 113 491 533 265 240 15 17 520 497 
Rocky Mt 66 52 97.1 78.8 240 197 1,030 1,052 124 113 560 532 
California 468 501 64.1 68 6 1,262 1,243 15,809 15.954 7,898 7.887 1,989 2,112 55.262 55.431 22,005 22.396 
Total Reporting 3,054 3,127 78.9 sO.9 9,684 9,843 81,100 82,472 27,456 26,851 12,256 11,932 76,981 76,228 28,425 28,485 
U.S. Total (d) 3.435 3.510 11,005 11,249 88,115 89,492 28,416 27,806 12,961 12,642 78.991 78,243 28,610 28,676 
{ Potal 8-10-39 (d 3,472 11,661 76,066 26,241 9.836 87,277 28 286 
(a Includes straight-run, cracked and natural blended d) Estimated, U.S. Bureau of Mines basis 
(b Includes stocks at refineries, in bulk-terminals, pipe lines and in transit f)} Correction 


(ec) 12% of reporting capacity in this district did not report gasoline production 
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Ross W. Thomas 


a Ross W. Thomas is president of Hydrocarbon Chemical and 

Rubber Co., it was announced this week. For the past 12 
years, Mr. Thomas has been vice-president and general managei 
of the Philgas Department, Detroit, of the Phillips Petroleum 
Co., and will continue to hold this position. 

The new company, with headquarters at Akron, was organized 
by Phillips Petroleum Co. and B. F. Goodrich Co., to manufactur 
synthetic rubber for prompt use in national defense and industry 
in general, it is reported. 

After studying mechanical engineering at University of Illinois, 
in 1916, Mr. Thomas commenced his business career as construc 
tion superintendent of Aurelius-Thomas Gasoline Co., Drumright, 
Okla. Four years later, he became construction superintendent 
for Chestnut & Smith Corp. and was appointed assistant supei 
intendent at Ranger, Tex., in Sept., 1921 

After working with Baltic Gasoline Co. for two years, Mr. 
Thomas joined Phillips as construction superintendent at Wetumka, 
Okla., and within a year became assistant director of research. 

In 1928, he was elected vice-president and general manage 
of Philgas, at Detroit. Under his management, Philgas expanded 
to the point where it now sells more liquefied petroleum gas 
than any other organization in the country. 

Mr. Ross is a member of the American Society of Mechanical 
Engineers, American Gas Assn. and Sigma Chi Ile is married 
nd has three children. 
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Bradford Crude 
Cut 25c a Bbl. 
By One Refiner 


BRADFORD, Pa., Aug. 12. 
A price of $1.75 a bbl. for Brad- 
district crude, 25c a bbl. 
under the postings of principa! 
buyers in the field, was posted 
by Bradford Oi] Refining Co. on 
Aug. 8, according to an an- 
nouncement by E. R. Lederer, 
president. “We cannot pay more 


ford 


for crude than we can realiz2 
from our refined products,” 
Lederer said. “The realization 


today from sales in the tank 
car market, which is mostly in- 
ter-refinery, is 25 to 26c a bbl. 
less than $2.00,” he added. Mr. 
Lederer said his company had 
been running 1000 bbls. of oil 
daily at its 2500-bbl. plant here. 

Joseph Seep Purchasing 
Agency, Tide Water Associated 
Oil Co., and Valvoline Pipe 
Lines are currently posting 
$2.00 per bbl. for Bradford dis- 
trict oil. 


Recovery Noticed 
In Mid-Continent 
Crude Oil Markets 


N. P.N. News Bureau 


TULSA, Aug. 12.—The Mid- 
Continent crude oil situation 


gradually is recovering from its 
recent case of “jitters” brought 
on by recent localized price 
cuts and market weaknesses. 
Surrender of a portion of Illi- 
nois’ crude oil markets to Mid- 
Continent suppliers also has 
acted as a stimulant. 

In North Texas, where price 


cuts had centered. only two 
companies continued posting 


crude prices at “below-the-mar- 
ket” levels. Officers of Pan 
handle Refining Co., which ini- 
tiated the North Texas price 
cut, stood their ground and re- 
fused to budge from the 75c 
posting inaugurated July 16 for 
iil North Texas crude it buys. 
Panhandle Still Down 
“There’s just no use in talk 
about higher crude prices 
until we get an advance in tank 
Wagon gasoline prices,” Roy B. 
Jones, president of Panhandle, 
commented when asked when 
company might be ex- 
cted to advance prices. 
Out in Jack County, North 
Texas, where the Bryson refin- 
(Continued on Page 20) 
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Pennsylvania Crude Runs 


Hit 2-Year Low 


CLEVELAND, Aug. 12. 
Refinery runs of Pennsyl- 
vania crude hit a two-year 
low of 59,937 bbls. daily in 
the week ended Aug. 3, ac- 
cording to report of the 
National Petroleum Ass'n. 
At this level, runs were 
down 6210 bbls. from the 
week ended July 27, and 
the lowest since the week 
ended June 4, 1938, when 
runs averaged 58,162 bbls. 
daily. 











23 West Coast 
Oil Companies 
In ‘Nolo Pleas 


N.P.N. News Bureau 


LOS ANGELES, Aug. 12. 
While twenty-three oil com 
panies and one trade associa- 


tion have now entered pleas of 
nolo contendre in the West 
Coast Anti-Trust Suit and have 
been fined sums ranging from 
$1000 to $4500, The Texas Co., 
however, is not conducting ne- 
gotiations toward a settlement 
of the suit with the Department 
of Justice. Trial has been set 
for Nov. 19. 

Four major companies, Stand- 
ard Oil Co. of California, Gen- 
eral Petroleum Corp., Union 
Oil Co. and Shell Oil Co., last 
week were fined $4500 each. 

Accepting recommendations 
of the government which were 
not opposed by defense coun- 
sel, Judge Paul J. McCormick 
Aug. 9, assessed the following 
independent refiners $1500 each: 
R. R. Bush Oil Co., Caminol Co., 
Century Oil Co., Envoy Petro- 
leum Co., Estado Petroleum 
Corp., Hancock Oil Co., Kern 
Oil Co., Mercury Petroleum 
Corp., Olympic Refining Co., 
Triangle Oil & Refining Co., and 


Macmillan Petroleum Corp. 
Companies fined $1000 each 
were: Aromalene, Inc., Cali 


fornia Oil & Refining Co., East 
West Refining Co., El Camino 
Refining Co., E] Tejon Oil & Re 


fining Corp., Harbor Refining 
Co., Pan Pacific Oil C Roth- 


schild Cil Co. 
Refining Co. 

Independent Refiners’ Assn. of 
California was fined $4500. 

M. S. Huberman, 
assistant to the U. S. attorney 
general. urged that the _ inde- 
pendent refiners be g-anted a 
substantial measure of judicial 
clemency. 


and Socal Oil & 


special 


Madison Trial Dates 


To Be Set 


N.P.N. News Bureau 
CLEVELAND, Aug. 13.—Date 
for retrial of 17 remaining de- 
fendants in the first Madison 
oil case (tank car buying pro- 
gram), and the date for the 
trial of the second Madison case 
(jobber contracts) will be set 


at a conference between gov- 
ernment counsel and counsel 
for defendants with Federal 


Judge W. C. Lindley, at Chi- 
cago, Aug. 16. Government, it is 
understood, will press for trial 
dates early this fall. 

Grand jury investigation of 
the first case was held in the 
spring and summer of 1936 at 
Madison, Wis., from which the 
now two famous cases have 
taken their name. A total of 84 
individuals and_ corporations 


In Chicago 


were indicted by the grand jury, 
and the first case was brought 
to trial Oct. 4, 1937, and lasted 
until Jan. 22, 1939, when the 
jury brought in a guilty verdict 
for the 46 defendants remain- 
ing in the ease, who had not 
been dismissed on their own, or 
government motion. 

On July 19, 1938, Federal! 
Judge Patrick T. Stone dis- 
missed 11 additional defendants 
and granted new trials to 17 de- 
fendants who had appealed. The 
Circuit Court of Appeals later 
voided convictions and granted 
new trials. However, in May of 
this year, the U. S. Supreme 
Court reversed the decision of 
the appeals court and convic- 
tions of 12 corporate defend- 


(Continued on Page 14) 





East Coast Anti-Trust Suit 
May Be Filed In Three Weeks 


N.P.N. News Bureau 
WASHINGTON, Aug. 12. 
now that 
the proposed oil anti-trust suii 


Odds are two-to-one 


divorcing transportation and 
marketing operations will be 


filed within three weeks, ac- 
cording to Department of Jus- 
tice sources. Previous odds usu- 


had 
higher than seven-to-five. 


ally been even and never 


Main reason for the increased 
confidence in the Department’s 
chances for pushing through 
with the case, as planned, is said 
to be largely due to a recent 
Gallup poll which showed 63% 
of the persons interviewed (in- 
cluding 52% of the upper-in- 
come group) as favoring stricter 
federal 


regulation of business, 


where national defense is con- 
cerned. 

As interpreted in Justice de- 
partment circles, the poll rep- 
resents a trend which will see a 
mounting public opposition 
against those who might like to 
waive the anti-trust laws for the 
duration of the defense pro- 
gram, and a corresponding in- 
crease in support of the anti- 
trust division’s defense policy. 
This policy is described as being 
aimed at price-fixing and the 


prevention of war- 


time prices. 


run-away 


A second consideration caus- 
ing the current wave of Justice 
department optimism is_ the 
large number of letters received 
by the anti-trust division from 
both Congress and the public 
urging there be no delay in 
filing the divorcement suit. 

A third factor is said to be 
the increased attention federal 
anti-trust activities are receiving 
in the newspapers, and which is 
being taken in Department cir- 
cles as evidence of a rising pub- 
lic interest in its program. 

Defense Commission, mean- 
while, is represented by its pub- 
licity office as continuing its in- 
vestigation of the national de- 
fense aspects of the case. No 
intimation has come from the 
Commission as to when the 


study will be completed, al- 
though Justice sources have 
been hinting that somethiny 


may develop before the week is 
over. 

The case, in its present form, 
is reported as contemplating a 
sweeping action to divorce pipe- 
line, tanker and marketing op- 
erations. Proceeding would be 
a civil suit naming 22 major oil 
companies and a trade associa- 
tion, which presumably is the 
American Petroleum Institute, 
reports state. 








Madison Trial Dates 


To Be Set 


(Continued from Page 13) 
ants and 5 _ individuals 
upheld. 

Seventeen defendants grant- 
ed new trials, date for which 
will be set at the Aug. 16 con- 
ference in Chicago, are: E. B. 
Reeser, president, Barnsdall 
Refining Co.; I. A. O’Shaugh- 
nessy, president, Globe Oil «& 
Refining Co.; A. M. Hughes, 
sales manager, Phillips Petro- 
leum Co.; Alexander Fraser, 
president, Shell Oil Co.; E. J. 
Bullock, former vice-president, 
Standard Oil Co. of Indiana, 
now retired; A. G. Maguire, 
former head of Wadhams Divi- 
sion of Socony-Vacuum Oil Co., 
Inc., now retired; Harry D. 
Fruehauff, and H. E. Brandii, 
Cities Service Co.; O. J. Tuttle, 
of former Empire Oil & Refin- 
ing Co., now Cities Service: 
Harry J. Kennedy, vice-presi- 
dent, Continental Oil Co.; C. B. 
Watson, vice-president, Pure 
Oil Co.; J. W. Carnes, Sinclair 
Refining Co.; Noel Robinson, 
formerly with Tide Water Asso- 
ciated Oil Co., and J. W. Warner, 
also of Tide Water. 

Most of the defendants in the 
second Madison case, which 


were 


In Chicago 


arose out of the same grand 
jury proceedings on which in- 
dictments in the first case were 
made, pleaded nolo contendere 
in 1938 and 1939. The indictment 
in the second case brings three 
charges of (1) fixing uniform 
jobber margins, (2) uniform 
provisions in jobber contracts, 
and (3) uniform understandings 
and agreements in connection 
with jobber accounts. Date for 
trial under this indictment will 
also be set at the Aug. 16 con- 


ference. Corporate defendants 
remaining in the second case 
are: 


Gulf Refining Co., The Texas 
Co., Tide Water Associated Oil 
Co., Globe Oil & Refining Co. of 
Illinois, Kansas, and Oklahoma, 
and National Refining Co. 

Individual defendants in the 
second case are W. V. Hart- 
mann, vice-president, Gulf Re- 
fining Co.; W. S. S. Rodgers, 
president, The Texas  Corp., 
H. W. Dodge, vice-president, 
The Texas Co. and S. B. Wright, 
Chicago Division manager for 
The Texas Co.; E. L. Shea, vice- 
president, Tide Water Associ- 
ated Oil Co., and J. W. Warner, 
also of Tide Water. 





Corporations May Soon Pay 
Two Excess Profit Taxes 


N.P.N. News Bureau 
WASHINGTON, Aug. 12.—If 
the proposed federal excess pro- 
fits legislation becomes law, some 
corporations will be paying two 
distinct profit 
was stated here today. 


excess taxes, it 

teports state that the new ex- 
cess profits tax bill, would not 
atfect or replace in any way the 
present excess profits tax, which 
is based on declared valuation 
of capital stock. 

While declaring it is not so 
much a question of the size of 
the oil company, but of whether 
it makes more profits in 1940 
and succeeding years than its 
average for the past _ four, 
Treasury officials, nevertheless, 
do not deny that the exemption 
on the first $5000 and lower 
tax rates on the next $20,000 
of excess profits, is likely to 
prove of more benefit to small 
corporations. 


Four-Year Earning Basis 
The way in which a particulai 
oil company is affected will de- 


pend largely on its record of 
earnings from 1936 through 
1939, inclusive, according to the 
officials, who expect the excess 
profits tax to become law with- 
out substantial changes in the 
original Treasury draft. 

Suggested changes have been 
limited in the main to pro- 
posals intended to liberalize the 
base for computing the average 
earnings of the past 4 years, 
including the disregard of one 
or more years in which losses 
were sustained, and averaging 
of profits of 3 out of 4 years. 

Reduced to its simplest terms, 
an oil company would be permit- 
ted to average its earnings for 
the past 4 years and add to this 
$5000 in determining that part 
of its present and future net 
income free from excess profits 
taxation. An alternate method 
reaching the same result, and de- 
signed to benefit the company 
with a poor record of profits, 
allows a computation of “nor- 
mal” income utilizing average 
invested capital during the 1936- 
1939 periods. 

Any profits in excess of the ex- 


empted “normal” are to be taxed 
as excess profits, on a sliding 
scale basis. For example, if the 
4-year average of net earnings 
is $100,000 and the profit in 1940 
is $150,000, the amount taxed as 
excess profits is $45,000. Of this 
$45,000, 10%, or $4500 is subject 
to a 25% tax; the next 10%, or 
$4500 to a 30% tax; and the re- 
mainder, $36,000 to a 40% tax. 


To Consider ‘Variations’ 


Treasury officials concede the 
excess profits levy will not fall 


on all companies equally be- 
cause of individual variations in 
invested capital and earnings, 
but contend that is to be ex- 
pected in a taxing statute of 
general application. 

The primary object of the pro- 
posed excess profits levy is, as 
the President has said, to pre. 
vent “war millionaires.” Tax is 
expected to raise no more than 
$300,000,000 to $500,000,000 in 
1941 as contrasted with the bil 
lions being spent meanwhile fo) 
defense. 





Illinois Gasoline Consumers 
Attack Madison Defendants 


N. P.N. News Bureau 
CHICAGO, Aug. 12.—A tem- 
porary injunction § restraining 
other Illinois gasoline con- 
sumers from filing treble dam- 
age suits against the defend- 
ants in the Madison anti-trust 
decision was granted by Fed- 
eral Judge William H. Holly 
upon petition of Roy Massena 
and Donald N. Schaffer, attor- 
neys for the Britton Motor 
Service Co., the Hunding Dairy 
Co. and the North Shore Motor 
Express Co., all of Chicago, 
the complainants in a “repre- 
sentative proceeding” filed in 
District Court here last week. 
The suit thus seeks to repre- 
sent some 5C00 ‘commercial con- 
sumers” of gasoline in Illinois 
and seeks damages of 1c a gal. 
on 250,000,000 gals. of gasoline 
consumed by consumers _be- 
tween February, 1935, and the 
end of 1936. The suit thus 
seeks to collect some $7,500,000 
in treble damages and asks the 
court to assess damages 
against the defendants accord- 
ing to the amount they illegally 
raised the consumer price of 
gasoline; to ascertain and iden- 
tify the “commercial consum- 
ers” eligible for damages; and 
to appoint a receiver to divide 
the damages “pro rata’ among 
the complainants. 
The following companies were 


named defendants: Bareco Oil 
Co. (formerly named _ Barns- 
dall Refining Corp.), Conti- 


nental Oil Co., Empire Oil and 
Refining Co. (now Cities Serv- 
ice Oil Co.), Globe Oil and Re- 
fining Co., Mid-Continent Petro- 
loum Corp., Phillips Petroleum 
Co., Pure Oil Co., Shell Petro- 
leum Corp., Sinclair Refining 
Co., Skelly Oil Co., Socony- 
Vacuum Oil Co., Ine., Standard 
Oil Company of Indiana, and 
Wadhams Division of Socony- 
Vacuum. 


Madison Case Is Prop 
For Jobber Suit 


s.. LOUIS, Aug. 12.—The H. 
Miller Oil Co., jobber of Festus, 
Mo., has filed suit in federal 
district court here against seven 


NAT 


major oil companies seeking 
triple damages amounting to 
$180,000 resulting from _ in- 
creased gasoline costs allegedly 
brought about by a “conspiracy 
in violation of the anti-trust 
laws.” Suit is based on the con- 
victions in the first Madison oi! 
case. 


Defendants named in the suit 
are Continental Oil Co., Socony- 
Vacuum Oil Co., Sinclair Re- 
fining Co., Mid-Continent Petro- 
leum Corp., Phillips Petroleum 
Co., Skelly Oil Co. and Shell Oil 
Co., Inc. 


Compact Head Asks 
Oil State Governors 
To Attend Meeting 


OKLAHOMA CITY, Aug. 12. 

Urgent appeals to oil state- 
governors to attend the Aug. 23 
meeting of the Interstate Oil 
Compact Commission at Okla- 
homa City have been sent out 
by Oklahoma’s Gov. Leon C. 
Phillips, compact chairman. 

In addition to the symposium 
on the statistical position of the 
oil industry, the compact will 
branch out into a discussion of 
petroleum and national defense. 

Governor Phillips announced 
that Dr. R. E. Wilson, oil ad- 
visor to the National Defense 
Advisory Commission, will be 
unable to lead the discussion on 
national defense. However, the 
governor has asked Dr. Wil- 
son to write a paper on this 
subject to be read at the meet 
ing. 

The commission is not ex 
pected to disregard recent criti 
cism of the compact that it is 
not “doing its job thoroughly.” 
What action will be taken as 
result of this criticism is prob 
lematical at this time. 

Louisiana’s Gov. Sam Jones 
late last week announced that 
while he would continue send- 
ing observers to the compact 
meetings, he would not exe’- 
cise his authority to join the 
compact at this time. 

NEW 
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Soconys New Schedule 
Aids Commercial Users 


N.P. N. News Bureau 

NEW YORK, Aug. 12.—New 
York state and New England 
commercial consumers buying 
gasoline from Socony-Vacuum 
Oil Co. in tank wagon lots for 
the most part stand to profit 
under the revised schedule of 
“discounts” and new commer- 
cial consumer prices which the 
company posted Aug. 7, a study 


of Socony’s new price lineup 
reveals. 
At some points, commercial 


consumers falling in the lowest 
bracket under Socony’s new 
schedule will pay a price as low 
as the top bracket buyer who 
is currently under contract on 
the schedule which the company 
adopted in February, 1939. 

A comparison of Socony’s new 
commercial consumer tank 
wagon prices, which are the 
bases for contracts beginning 
Aug. 7, and the company’s old 
commercial tank car prices, is 
shown in the accompanying 
table, together with the new 
and old schedules of differen- 
tials under and above the posted 
prices to consumers of various 
quantities. 


Socony Changes T.C. 


It will be noted that at seven 
of the main division points in 
New York and New England, 
the Socony’s new commercial 
consumer tank wagon prices are 
the same as its commercial tank 
car prices. At 15 other points, 
the new tank wagon prices rep- 
resent increases of from 0.3c to 
13c a gal. over the commercial 
tank car prices which the So- 
cony is currently posting at 
those points. The commercial 
tank car prices were reduced at 
12 points in amounts ranging 
from 0.2c to 0.4c a gal., in- 
creased 0.3c to 0.9c at two 
points, effective Aug. 6 and 7. 
Amounts of reductions at indi- 
vidual points together with 
dates of changes also are shown 
in the accompanying table. Buy- 
ers Of smaller lots of gasoline 
will profit more, proportionate- 
ly, than the larger quantity 
buyers. 

New Prices Lower 

In New York City, for ex- 
ample, the new commercial 
tank wagon price and th? 
commercial tank car price are 
the same. Under the new sched- 
ule the lowest bracket buyer, 
one who takes less than 20,000 
gals. of gasoline annually, will 
Pay the consumer tank wagon 
price (6.5¢c) plus 0.5¢c, or 7e a 
gal. The lowest bracket buyer 
(10,000 gals. and under) who is 
uncer contract on the Socony’s 
old schedule is paying the com- 
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mercial tank car price (6.5c) 
plus 2c, or 8.5c. Under the new 
schedule the top bracket buyer 
(120,000 gals. and over) will pay 
6.25c, as compared with a price 
of 7c to the top bracket buyer 
(200,000 gals. and over) under 
the old schedule. 


Buffalo Prices Drop 
The Buffalo commercial con- 
sumer schedule, where tank 
wagon and tank car prices also 
are the same, effects reductions 


of 0.75 to 1.5¢c a gal. to con- 
sumers. 
The new lineup at Boston, 


where there is a 0.5¢c difference 
between the tank wagon and 
tank car prices, gives reduced 
prices to buyers in all brackets. 
The consumer falling in the 
lowest bracket will pay 7c as 
compared with 8c under the old 
schedule; the top bracket buyer 
will pay 6.25¢c as compared with 
6.50c under the old schedule. 

At some of the smaller points, 
Lancaster, N. H., for example, 
the consumer falling in the 
lowest quantity bracket will pay 
less under the new schedule 
while the top bracket buyer will 
pay more. The differential be- 
tween commercial tank wagon 
and tank car is the widest at 
this point, 1.3c, of any of the 
Socony’s main division points. 

Price to the less-than-20,000- 
gal. buyer at Lancaster is 9.3c 
as compared with 9.5¢c to the 
less-than-10,000-gal. buyer under 
the old schedule. On the other 


hand, the top bracket buyer 
under the new. schedule at 
Lancaster will pay 8.55¢e as 


against 8c to the top bracket 
buyer under the old schedule. 





Factory Auto Sales 
Show Increase 


Factory sales of automo- 
biles manufactured in the 
United States from Sept. 
1st, 1939, to the end of June, 
1940, were shown as 3,734,- 
604 units. This compares 
with 3,015,794 vehicles sold 
in the comparable period of 
1938-39. 

Total sales for the first 
six month of 1940 were 2,- 
428,528 units, as against 
1,961,989 in the first half of 
1939. 











Gulf Gets Texas Contracts 


AUSTIN, Aug. 12.—For the 
second consecutive year, Gulf 
Oil Co. was awarded contracts 
to supply state of Texas with its 
petroleum requirements for the 
coming fiscal year. Contract 
covers products valued at ap- 
proximately $1,000,000. 


Texas Hearing Delayed 


AUSTIN, Aug. 12.— Texas 
Railroad Commission’s next 
statewide proration hearing will 
be delayed until after Aug. 23, 
date of the Interstate Oil Com- 
pact Commission meeting, Com- 
missioner Sadler indicated to- 
day. 


Sees Texas Crude Drop 
By Teletype 

AUSTIN, Aug. 12.— Texas 
Railroad Commission has _ pre- 
dicted oil flow will drop to an 
average of 1,167,054 bbls. be- 
cause of additional 2-day shut- 
down, ordered this month. Shut- 
down days were set for Aug. 
12 and 22. 

The above figure would be 
159,346 bbls. below Bureau of 
Mines recommendation for Au- 
gust market demand in Texas. 





Socony-Vacuum Commercial Prices 


Mohbilgas (Regular) 


Commercial 
Consumer T.W.* 
(Cents per gal.) 


Commercial 
T.C. Changes in 
Commercial T. C. 


New York City 6.5 6.5 0.2 Aug. 6 
Staten Island 6.5 6.5 -0.2 Aug. 6 
Albany . wits 6.7 6.2 
Binghamton 8.3 8.3 +09 Aug. 7 
Buffalo 7.1 ta 0.2 Aug. 7 
Jamestown 7.2 ‘ta 
Plattsburg 7.8 6.7 
Rochester 7.6 7.6 0.2 Aug. 7 
Syracuse ; ‘tio tan +0.3 Aug. 7 
Bridgeport, Conn. 7 6.4 
Danbury, Conn. ‘ta 6.9 0.4 Aug. 7 
Hartford, Conn. ‘ta 6.5 
New Haven, Conn. 6.7 6.4 
Bangor, Me. 7.4 6.4 0.3 Aug. 7 
Portland, Me. 7 6 0.3 Aug. 7 
Boston .... 6.5 6 03 Aig. 7 
Concord, N. H. 7.8 6.7 0.3 Aug. 7 
Lancaster, N. H. 8.8 7.5 0.3 Aug. 7 
Manchester, N. H. aaa 6.6 0.3 Aug. 7 
Providence, R. I. 6.4 5.9 0.3 Aug. 7 
Burlington, Vt. 7 6.9 
Rutland, Vt s 7 
*New postings, effective Aug. 7, 1940. 
New Differential Schedule Old Differential Schedule 
(Annual purehases in gallons) 


Full Compartment Deliveries: 

20,000 or under T.W. plus 0.5¢c 
20,000 to 120,000 T.W. price 
120,000 & above T.W. less 0.25¢ 


Full Compartment Deliveries: 
10,000 or under 
10,000 to 50,000 
50,000 to 200,000 

200,000 & above "Ta. 


T.C. plus 2c 
T.C.: plus 1.5¢ 
T.C. plus le 
plus 0.5¢ 


Rieber Resigns 
As Texaco Head 


N. P.N. News Bureau 

NEW YORK, Aug. 12.—After 
36 colorful years of service 
with The Texas Corp., Captain 
Torkild Rieber, chairman of the 
board, today submitted his res- 
ignation. 

The Texas Corp. stated that 
it had accepted Captain Rieb- 
er’s resignation with regret on 
the part of each_ individual 
member of the board; but that 
under existing circumstances, it 
seemed advisable. 

Captain Rieber stated that 
his resignation was due to cer- 
tain publicity which was detri- 
mental to the company. He 
also said that he had been han- 
dling the company’s foreign 
affairs for many years, and that 
in the course of business, he 
had contracted in Germany for 
a number of tank vessels, sev- 
eral of which were delivered 
before the war, and two of 
which with the permission of 
the British government, were 
delivered after the war. 

However, the oil man em- 
phasized The Texas’ Corp. 
had not a cent of permanent 
investment in Germany and that 
the company had had no such 
investment there for more than 
20 years. 

He also stated that Texaco 
and its subsidiaries had not 
delivered a single barrel of oil, 
either directly or indirectly, to 
the German government since 
before the present war started. 

In the course of business 
transactions with © Germany, 
prior to the war, Captain Rieb- 
er stated, he met Dr. Alois Ger- 
hard Westrick, German eco- 
nomic emissary to this country, 
and because of the latter’s repu- 
tation as an able and respon- 
sible lawyer, he had been re- 
tained on occasions by The 
Texas Corp. 





Torkild Rieber 


Captain 








State Department Interprets 


Aviation ‘Gas’ For Export 


N. P. N. News Bureau 
WASHINGTON, Aug. 10. 
The State Department has _is- 
sued interpretations of aviation 
gasoline subject to President 
Roosevelt’s regulations requir- 
ing its licensing for export. 
However, subsequent action of 
the President bans all exporta- 
tion of this product to destina- 
tions outside of the Western 
Hemisphere, except where such 
gasoline is required for the op- 
erations of an American-owned 

company. 

The new interpretations of 
aviation gasolines will keep to 
a minimum the amount of mo- 
tor fuel affected by the licens- 
ing ruling. Prior to this ruling, 


it had been feared that most 
exports of motor fuel would 
have been banned by a broad 


interpretation of the proclama- 
tion. 


In a letter to customs col- 
lectors, the State Department 
quotes the President’s procla- 


mation licensing aviation gaso- 
line and lubes (N.P.N., July 31, 
page 13) and adds the following 
interpretation of this commod- 
ity: 
Proclamation Quoted 

“The term ‘commercial dis- 
tillation’ as used . .. should be 
interpreted as meaning separa- 
tion by ordinary refinery frac- 
tionating equipment and does 
not include cracking or super 


fractionation with the produc. 
tion of narrow boiling cuts or 
compounds. Furthermore, to 
come within the definition, the 
amount of material obtained by 
this so-called commercial dis- 
tillation must amount to at 
least 3% of the original mate- 
rial and this 3% or more must 
have an 87 octane number or 
higher, or it must be possible 
to ethylize it to an 87 octane 
number or higher with the ad- 
dition of tetraethyl lead up to 
a total content of 3 c.c. per gal. 


“The term ‘Aviation Motor 
Fuel’ as used should not 
be interpreted as applying to 
any gasoline which contains 
over 25% of cracked products 
and has an octane number of 


less than 70, providing no syn- 
thetic iso-octane, neo-hexane or 
alkylates have been = added 
thereto.” 

No license is required for the 


exportation of kerosine, diesel 
oil, or fuel oil. 
The State department also 


advised customs collectors that 
bunker fuel and lubricating oils 
for use in a departing vessel 
are not considered to be subject 
to license requirements, “if such 
fuel and lubricating oils are in 
reasonable quantities and suf- 
ficient only for the contem- 
plated voyage of the vessel, in- 
cluding, in appropriate cases, a 
scheduled return of the vessel 
to this country”. 





Cox Seeks NDAC Replacement 


With ‘Defense Administration’ 


N. P.N. News Bureau 


WASHINGTON, Aug. 10. 
Rep. E. E. Cox, Dem., Ga., has 
announced that he will appear 


before the House Military Af- 
fairs Committee within the next 


two weeks to ask for a _ hear- 
ing on his bill (H.R. 10220) to 
substitute a National Defense 


Administration for the existing 


National Defense _ Advisory 
Commission. 
The purpose of the new 


agency would be to bring the 
administration of the national 
defense program more under 
the control of Congress and in 
particular the activities of Sid- 
ney Hillman, NDAC labor mem- 
ber, Representative Cox stated. 

The National Defense Admin- 
istration, as proposed by the 
Georgia congressman’s bill, 
would consist of an Administra- 
tor and 7 Deputy Administra- 
tors, to be appointed by the 
President, with the approval of 
the Senate. 


Each deputy would head one 
of the 7 bureaus to be estab- 
lished by the bill. These bureaus 
are: Planning and _ Statistics, 
Transportation, Mobi1 ization, 
Communication, Production, 
Distribution, and Natural Re- 
sources. 

The bill, also 
divi- 

as- 


as introduced, 
would split bureaus into 
sions, each headed by an 
sistant administrator, appointed 
by the President and approved 
by the Senate. 

In the Bureau of Tranporta- 
tion there would be a Division 
of Railroads, a Division of Rail- 
road Finance and Reorganiza- 
tion, a Division of Waterways, 
a Division of Air Transporta- 
tion and a Division of Water 
Transportation. 

The Communications bureau 
would be split up among Divi- 
sions of Telephone, Telegraph, 
and Radio. In the Bureau of 
Mobilization there would be Di- 


visions of Military Affairs, Na- 
val Affairs, Financing Capital 
Supply, and a Division of Man- 
power, under which there would 


be a section relating to labor 
supply, a section relating to 


compulsory service, and another 
to training and education. 

The Bureau of Production 
would be split up among Divi- 
sions of Manufacture, Raw Ma- 
terials, Agriculture, Order Pri- 
orities, and a Division of Prices. 
In the Bureau of Distribution 
there would be Divisions of 
Fuel, Food, Housing, Consumers 
and Women’s Affairs. The Bu- 
reau of Natural Resources will 
be divided into the Light and 
Power divisions. 

The bill provides 
rules, regulations, and orders 
promulgated by or under the 
authority of the Administrator 
under the act shall become ef- 
fectiv? within 30 days after sub- 
mission to Congress, unless dis- 
approved by Congress. It also 
provides for the abolishment of 
the National Defense Advisory 
Commission 30 days after the 
Administrator qualifies and 
takes office. 


that all 


Louisiana ‘Hot Oil’ 
Is Dominant Factor 
In ‘Bribery’ Case 


NEW ORLEANS, Aug. 12. 
New attempts were made late 
last week to bring Louisiana’s 
former governor, Richard W. 
Leche, Seymour Weiss of New 
Orleans and two oil men—A. C. 
Glassell of Shreveport and F. W. 
Burford of Dallas—to trial for 


alleged bribery in connection 
with the running of several 
thousand barrels of “hot” oil 


from the Rodessa, La., field. 

District Attorney J. B. Cocke 
of Orleans, La. Parish filed bills 
of information in state court 
here against the 4 men charg- 
ing Leche and Weiss accepted 
bribes from Glassell and Bur- 
ford for exercising influence 
over the Louisiana Conservation 
Commission for the purpose of 
running the “hot oil,” the dis- 
trict attorney reported. 

Information is said to have 
been based on indictment re- 
turned by a federal grand jury 
a year ago charging conspiracy 
on part of Leche, Weiss and 
Burford to violate the Connally 
law, which prohibits interstate 
shipment of petroleum _pro- 
duced in excess of state allow- 
ables. 

The federal case was never 
tried, because Burford was re- 
fused extradition to Louisiana 
for trial. 

The district attorney stressed 
that all 4 men would be brought 
to New Orleans for trial, but 
refused to elaborate on his plans 
to bring this about. 


NATIONAL 





‘Alky-Gas’ Hit 
As Impractical 


N. P. N. News Bure: 

CHICAGO, Aug. 12.—Obje: 
tions to legislative proposals 1 
force all gasoline to contain a 
cohol made from farm product 
came from a new source whe 
J. J. Cavanaugh, vice-presiden: 
of the Chicago Motor club, a: 
tacked the plans as economica 
ly unfzasible and against t} 
interests of farmers and mot: 
ists alike. 

Mr. Cavanaugh spoke ove) 
national radio hcok-up Aug. 
in rebuttal to a previous broa 
cast by Congressman R. ©. 
Tenerowicz (Dem., Mich.). The 
legislator had argued in favor o! 
enactment of his bill to com. 
pel all gasoline transported in 
interstate commerce to contain 
specified portions of alcohol. 

Mr. Cavanaugh pointed out 
that the mandatory use of 10°. 
alcohol blend would increase the 
cost of motor fuel an average 
of 3c per gal., boosting the na- 
tion’s annual motor fuel bill at 
least $690,000 000. Scientific 
tests have found that alcoho! 
blends have no superiority ove) 
gasoline, and are somewhat in 
ferior to gasoline of equivalent 
anti-knock value in important 
respects, Mr. Cavanaugh said. 

Mr. Cavanaugh also contend- 
ed that ané_ estimated 2000 
years’ supply of gasoline stands 
ready to be processed from our 
vast coal reserves while oil re- 
serves have increased 65% in 
the past 5 years to make them 
the highest in the nation’s his- 
tory—in excess of 18 billion bai 
rels. Farmers would also re- 
ceive little benefit, for according 
to Cavanaugh they use 4 of the 
gasoline consumed _ in_ the 
United States and would thus 
have to pay their share of the 
increased costs. Furthermore 
farmers would have to buy 28°: 
of the grain they originally de- 
livered to distilleries, in the 
form of by-product stock feed. 

If the farmers would only net 
26c on each bushel of corn which 
they initially sold to distilleries 
at 50c and it would cost the 
nation $690,000,000 to produce 
an inferior product to conserve 
a product of which there is a 
sufficiency then why bother, 
was Mr. Cavanaugh’s plea. 


Road Oil Sales Up 


WASHINGTON, Aug. 12. 
Increase of 5% in refinery sales 
of road oil from 7,741,843 bbis. 
in 1938 to 8,108,400 bbls. in 1939 
due to increased construction 
of oil-treated macadam, gravel, 
and sand-clay highways was 
reported by Bureau of Mines. 


Lower prices, however, cc: 
creased by 11% the value o! 
sales of road oil at refineries. 
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Profits, yes even Oil Profits, Are Patriotic 


Amidst all the quite condemnatory 
talk about profits and the taxing of them 
that is reverberating around Congres- 
sional halls and government  bureau- 
cracies at Washington, sight should nat 
be lost of the fact that profits for busi- 
ness are still sound and necessary ad- 
juncts and, if one looks at them through 
other than jaundiced New Deal eyes, 
profits are quite commendable. Yes, even 
in war defense time. 


When the boys who seek to get votes, 
or to gather more power to their hands, 
or even to be “masters” of business, take 
out oratorically after profits, “the man 
in the street” may be led to believe that 
profits are quite sinful, against moral 
and government law, and _ should be 
abolished. 


Profits are going to have to carry a 
big enough load in war defense, with- 
out having to bear up under all the cal- 
umny heaped upon them by our re- 
formers. Therefore those who have to 
make profits to keep this country going 
as a free and democratic institution, 
should not hesitate to stand up and 
speak out for those profits at every op- 
portunity. If they don’t, no one else will, 
in which event profits are quite likely 
to go by the board. 


No business man objects to paying 
taxes or taxes on profits, providing the 
purpose is a sound one and the money 
is honestly spent for that purpose. But 
he does and should insist that the taxes 
permit him to operate his business and 
keep it in a healthy financial condition. 

This last is where the rub is with so 
many of the schemes of the Washing- 
ton reformers. These would-be econo- 
mists and experts want to take away 
from business even money needed to 
keep it alive. These reformers have been 
particularly harsh in their taxing efforts 
on small business in such as the New 
Deal’s excess profits taxes, that very 
clearly had the effect of drying up small 
business. 


The refusal of prospective war muni 
tion manufacturers to take government 
contracts for war materials until they 
have been legally assured by law that 
their investment in plant and equipment 
would be returned to them by the gov- 
ernment in case it was made worthless 
by a quick cessation of munitions manu- 
facture, is bringing the whole tax ques- 
lion most vividly before the public. The 
stand of these manufacturers is One con 
erning profits in that they ask the gov 
ernment to permit them to charge off 
this war investment in 5 years, that is 
’ allowed sufficient gross “profits” to 
pay for this investment in the time dur 
ng which they are working on presum- 
ibly non-cancellable government orders. 


The disastrous result of the New 
ealers’ stubborn resistance to this fairly 
early amortization allowance was. dis- 
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closed last week when Secretary of War 
Stimson testified that contracts for but 
33 planes had been let in al] these weeks 
despite the half billion dollars of con- 
tracts authorized by the War Department 
and the expenditure of a billion or two 
had been “approved” by the National 
Defense Council. 


Evidently the authorities at Washing 
ton are most anxious to “stick” the stock 
holders of these war material manufac- 
turers for any losses due to the ending 
of war preparation, just as they have 
been noisily active to reduce to a mini- 
mum stockholders’ profits, as well as 
condemning the business man for try 
ing to make even these small profits at 
all. 

The atmosphere around these discus 
sions certainly seems to be more one 
of a desire to increase government con 
trol of business to the end that all di- 
rection of business will come from gov- 
ernment and all profits—if any —will 
flow to government, or at least to the 
boys running the show. 


This editorial is to say that profit in 
business is a fine, legitimate and highly 
patriotic thing, as well as absolutely nec 
essary for the perpetuation of business 
in the hands of its private owners. 


This editorial is also to say that profit 
should be “good’’, substantial and _ suffi- 
cient to pay liberal amortization of worn 
out and obsolete equipment at a rate 
which will always keep the enterprise in 
the very best of physical condition; that 
profit should be sufficient to keep the 
company safely out of all debt and well 
provided with surplus cash to use on a 
rainy day and still more cash to use for 
special research for better or new prod- 
ucts, or to make a quick adjustment of 
plant or facilities to meet some new and 
unexpected situation. And last, but by 
no means least, profit should be sufficient 
to permit the payment of substantial 
cash dividends to the owners of the 
business, dividends that these stock- 
holders have earned by their thrift in 
saving from their earnings and which 
they have won by exercising generally 
greater energy and even longer hours of 
work than many others have in this 
world. 


Most Americans Own Business 


What these reformers do not see or 
refuse to see is that those who take 
profit from business or try to take it 
are tens of millions of ordinary everyday 
American citizens, old and young, a few 
rich but most of them poor. There are 
easily more than a million of them who 
own the oil industry and only a com- 
paratively few of them have ever seen 
that cavern of alleged iniquity, “Wall 
Street.” 

American business is owned by a great 
mass of people, the same people who 
pay taxes and go to the polls on election 
days. They are the same people who live 
on your side of your street. They are 


YOU who are reading this editorial right 
now. : 

And American business owned by these 
tens of millions of fellow Americans, is 
mostly small business such as makes the 
“Main Streets” of American cities, towns 
and villages. 

So we lift our voice for real substantial 
profits for American business in these 
war days, profits that will be ample to 
help their owners protect their businesses 
against the exigencies of war and the 
demands of competition; for profits that 
will hearten the stockholders and cause 
them to reinvest of their savings in more 
American business; and we also lift our 
voice for good substantial profits from 
which an important percent of the cost 
of this war defense can be paid today, 
as we go along with it. 

We are proud of our oil business for 
many reasons but we are particularly 
proud of the profits it has made and 
especially the profits it has paid to the 
so-called smaller oil man, the man who 
today is numerically the greatest factor 
in this oil industry. 

And we are proud that these profits 
have been so “good” and “substantial” 
that men have been able to start on lit 
tle or nothing and build good, strong 
and even large businesses that have 
given employment to a few millions of 
people and still paid most stockholders 
well. 

This country will be much better off 
in its oil supplies, in the financial and 
physical condition of its people and the 
war debts will be much sooner and easier 
paid, if every oil man, whether one of 
the million or more owners in a_ busi- 
ness or an employe, uses every ingenuity 
at his command to see that all petro- 
leum prices include good and substantial 
profits. 

And this country will also be much 
better off if cvery oil man stands out 
in the middle of the street and proudly 
argues for such profits. He, then, is the 
TRUE American, exercising his rights 
of free action and defending the sound 
principles of competition and_ private 
profit and private property on which the 
country was founded. 

And let those who pretend to despise 
profits return to their homelands of no 
profit and little or no private property 
rights or personal freedom. 


Bill Richardson, Independent Refiner 


One of the hardy pioneers of today’s 
Mid-Continent refining industry died the 
other day, William D. Richardson lately 
of Fort Worth, Tex. 

He went west to the site of one of the 
earliest western oil fields, that at Cor- 
sicana, Texas. There and at Spindletop 
down near Beaumont, in the early 1890's 
were the fore-runners of the greatest oil 
territory in the world’s history, that to- 
day stretches from Iowa and Nebraska 
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down to the Gulf and on down to the 
Mexican border. 

When Bill Richardson went west he 
joined up with another youthful adven- 
turer, Tom Gay, now in the marketing 
business at Little Rock, Ark. They started 
what is said to be the first North Texas 
refinery, one of several hundred of small 
refineries that flourished as new fields 
came in over the vast Mid-Continent area. 

These were the refineries that built 
the Independent oil jobbing business. 
These refineries had to have some one to 
whom they could sell their products so 
these early refinery men hunted out pros- 
pective jobbers from bankers, farm ma- 
chinery and other western businesses as 
well as among the marketing employes 
of the Standard Oil companies. These 


them how to run an oil business. And 
then the tables would frequently turn 
and the oil jobbers would be financing 
their refinery suppliers. 


Bill Richardson was a typical western re- 
finery man. When he was “in the money” 
he quickly put it back into the oil busi- 
ness often to no pecuniary advantage to 
himself. He was “up” part of the time 
and “down” quite a part like all the 
rest of his brother refinery pioneers. 


He was always an “independent re 
finer’. I don’t think he ever worked fon 
a major oil company, nor in fact ever 
even sold out to one. If he didn’t “con- 
solidate” with a brother refiner, he would 
go broke, and move on to another new 
field and build another new refinery be- 





life of a new field. To do that meant 
millions more in investment. 


Bill Richardson, like all the rest of 
his early day associates, only if anything 
more so, made a real contribution to the 
Independent oil industry. He personally 
put many an oil jobber into business 
and he kept many more in_ business 
whom his competitors had started. He 
fought the jobbers’ battles through good 
times and bad and many a time at heavy 
loss to himself. Quite a few millions of 
dollars of capital thus went through his 
hands. 


Bill Richardson, like all the rest of 
his kind, gave far more to this oil in 
dustry than he is taking out of it. 








early refinery men put these jobbers in 
business, loaned them credit and taught 


cause few independent refineries could 
live past the flush and good production 


He was truly a product of America’s 
great opportunities and of its free com- 
petitive days 


“an Independent refiner.” 





Wisconsin Commission Agents 
Walk Out on Indiana Standard 


N. P. N. News Bureau 
CHICAGO, Ill, Aug. 12. 

Commission agents in the Mil- 
waukee division of the Stand- 
ard Oil Company of Indiana 
who went on strike here at 
7:00 a.m. Aug. 7 as a result of 
cuts in their commissions con- 
tinued on strike today with the 
company and the Cartage and 
Commission Employes Union no 
nearer a_ satisfactory solution 
to the problem, according to 
Earl H. Munson, business agent 
of the union. 


The strike affected some on» 
hundred Standard commission 
agents and some 150 to 175 fill- 
ing stations in the Milwaukee 
division said Munson, claiming 
90% of the men were still out 
on strike. The company, how- 
ever, said over half of the men 
had returned to their jobs. 

The strike is the culmination 
of a series of disputes between 
the company and the union dat- 
ing back from Feb. 3, 1939 
when the union asked that the 
company institute a new system 
of. commissions paying le per 
gal. on white goods (gasoline, 
kerosine, ete.) delivered within 
the station town and 2c on all 
white goods delivered outside, 
with the company to guarantee 
additional salary if the pro- 
posed rate of pay failed, to give 
agents a 10% increase in _ in- 
come. The company claimed 
that increases asked would in- 
crease the amount of payments 
to commission agents in the 
Milwaukee division by 33%. 

The commission men _ were 
operating under a one vear con- 
tract signed Aug. 4, 1938 which 
provided for arbitration of any 
pay adjustments with both 
parties agreeing to abide by the 
decision of the conciliator. Wil- 
liam Rodgers was appointed by 
the Conciliation Service of the 


U. S. Department of Labor to 
hear arguments of the company 
and the union, but died in July 
1939 before he could render a 
decision. By the time a new con- 
ciliator was appointed the con- 
tract calling for arbitration had 
expired and had not been re- 
newed. The arbitration  pro- 
ceedings were then dropped. 
The dispute was brought to 
a head by a cut in commission 
agents commissions estimated 
at from 10% by the company 
and 25% by the union in May 
1940. At a conference held in 
the Milwaukee office of Indiana 
Standard on July 8, 1940, Mr. 
Munson, demanded in behalf of 
the union’s members, that the 
rate of pay be based on the de- 
mand previously made on Feb. 


3, 1939 (1e a gal. within the sta- 


tion town and 2c outside) and 
that such rates of pay be made 
retroactive to Feb. 3, 1939 with 
compensation made _ to- sucn 
commission agents as was 
necessary to provide a general 
10% increase in income—-thus 
more than restoring the cuts 
made by the company in May 
1940. 

The company~ asked = for 
further time to investigate the 
demands. At a subsequent meet- 
ing on July 24, 1940 the com- 
pany refused the demands of 
the Union and made a counter- 
proposal, details of which have 
not been learned. 

On July 23, 1940 the union 
said it filed charges with the 
National Labor Relations 
Board at Milwaukee charging 
the Indiana company with (1) 
refusal to bargain collectively 
with their employes and (2) in- 
timidation and coercion = of 
union members. 


Present rates of pay for com- 
mission agents of the Indiana 
company are based on_ indi- 


vidual contracts with the dif- 
ferent agents and vary with the 
local situation of the employe 
the company said. The Indiana 
Standard has expressed a will- 
ingness to continue negotiations 
with the union in an effort to 
arrive at a settlement of the 
question, but Munson said he 
has received no attempt at con- 
ciliation from company officials. 

Other major companies oper- 
ating in this area have had no 
such trouble. The union is an 
independent organization com- 
posed wholly of commission 
agent employes of the Standard 
Oil Company of Indiana. 


State Department Defines 
Aviation Lube Oil 


N. P.N. News Bureau 
WASHINGTON Aug. 13. 
State Department has advised 
collectors of customs that the 
term “aviation lubricating oil’ 
as used in President Roosevelt’s 
export licensing regulations ‘“‘is 
considered to mean a lubricat- 
ing oil which possesses both the 
viscosity and viscosity index as 
defined, and that lubricating oil 
which possesses only one of 
these characteristics without the 
other is not within the defini- 

tion.” 





Canadian Oil Controller Prohibits 
Station Building and Modernization 


N. P.N. News Bureau 
CLEVELAND, Aug. 13.—Con- 
struction and modernization of 
oil service stations in the Do- 
minion of Canada is_ prohibit- 
ed, effective Aug. 8, by the first 
official order of George R. Cot- 
trelle, acting as Canadian Oil 
Controller. 

The order reads that no serv- 
ice station for the sale of gaso- 
line or other petroleum  prod- 
ucts, may be erected or estab- 
lished in the Dominion after 
Aug. 8, and it requires that sta- 
tions under construction as of 
that date must obtain approval 
of the controller before they will 
be allowed to be completed. 

The order further adds: “that 
no gasoline pump or _ other 
equipment to be used for the 
retail sale of gasoline and/or 
other petroleum products shall 
hereafter be sold, lent or in- 
stalled, either directly or indi- 
rectly, by any wholesale vendor 
of gasoline and/or other petro- 
leum products, or by any agent 
or distributor of any such whole- 
sale vendor to or for any retail 
vendor thereof or any consumer 
thereof, saving and excepting 
only such equipment as may be 
required for reasonable and nec- 
essary repairs to existing instal- 


lations; 

“That no gasoline pump or 
other equipment to be used for 
the retail sale of gasoline and/or 
other petroleum products shall 
hereafter be purchased or in- 
stalled, either directly or in- 
directly, by any company, corpo- 
ration, person or aggregation 
of persons, or by any agent or 
distributor of any of them, sav- 
ing and excepting only such 
equipment as may be required 
for reasonable and necessary re- 
pairs to existing installations; 

Under provisions of the or 
der, wholesale suppliers, both 
marketers and supplying com- 
panies, are prohibited from de- 
livering gasoline and other prod 
ucts to stations which were not 
in business on Aug. 8, or to de- 
liver or render service to any 
stations which have violated the 
provisions of the order pertain- 
ing to equipment. 

The word “equipment” as de- 
fined by the order includes “any 
article, device or thing, or part 
thereof, used for or in connec- 
tion with the retail vending of 
gasoline and/or other petroleum 
products and/or rendering serv- 
ices incidental to such retail 
vending, excepting only identifi- 
cation signs and oil bottle or 
can racks.” 
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Phillips Warns 
Against Piling 
Taxes on Crude 


N.P.N. News Bureau 

TULSA, Aug. 12.—Governor 
Leon C. Phillips of Oklahoma 
definitely could not be called 
“penny wise and dollar foolish” 
when it comes to oil industry 
taxation. 

Last week there was a “big 
hullabaloo” here at the state 
capitol over who and what could 
be taxed to bolster the state’s 
income and balance the budget. 
Increase the gross production 
tax on crude oil from 5 to 7c a 
bbl. was one of the first sug- 
gestions made by 
tor. 


one legisla- 


Governor Phillips immediate- 
ly came out against the pro- 
posal, stating, “I don’t think the 
industry can stand it.” 

“If the oil industry folds up 
on us and refuses to develop 
further in the state, our reve- 
nues would decline,” he said. “I 
don’t think we should take steps 
which would tend to drive any 
industry out of the state,” he 
added. 


Although the governor an- 
nounced his opposition to a tax 
that might conceivably kill the 
goose that laid the golden eggs, 
he had no immediate sugges- 
tions on how to increase the 
state’s income. 


Revenue from the state’s pres- 
ent 5¢e a bbl. gross production 
tax has been on the decline for 
many months, according to tax 
commission reports. Less dras- 
tic proration measures and lack 
f taxation on crude production 
n other states is said to have 
sent producers elsewhere. 


». C. ‘Gas’ Tax Collections Up 


COLUMBIA, S. C., Aug. 12. 
Gasoline taxes collected in South 
‘arolina under the 6c per gal. 
‘ax amounted to $1,190,925 for 
une, officials report. This is 
n increase of 12% over June 
139 collections of $1,054,015. 
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Annual Gasoline Tax 
Would Do A Lot 


NEW YORK, Aug. 12. 
Gasoline taxes paid by U.S. 
motor vehicle operators 
each year would pay the 
annual bill for theatre ad- 
missions in the country, and 
pay for keeping the Ameri- 
can woman the loveliest in 
the world, by paying for all 
her beauty treatments and 
preparations, according to 
American Petroleum Indus- 
tries Committee. 











‘Tax Patriots’ Not 
Without Honor In 
Their Own County 


N. P. N. News Bureau 

NEW YORK, Aug. 10.—‘“Tax 
Patriots” is the name applied 
to New Jersey motorists, whose 
automobile tax payments 
amount to almost half of all 
taxes collected in the state. This 
title was conferred in a resolu- 
tion adopted at the annual meet- 
ing of New Jersey freeholders, 
states the American Petroleum 
Industries Committee. 

Boards of freeholders, in New 
Jersey, are governing bodies in 
the various counties, and “tax 
patriots” was adopted in ap 
preciation of benefits accorded 
the counties in the form of im- 
proved highways. 

“Whereas,” says the resolu- 
tion, “it appeals to the members 
of this association that the time 
has arrived to publicly recog- 
nize the great unselfish contri- 
butions which the motorists of 
this state have been and are 
making through their 35% sales 
tax payments on gasoline pur- 
chases, therefore be it 

“Resolved that the Associa- 
tien of Chosen Freeholders of 
New Jersey hereby requests 
the thoughtful consideration 
and co-operation (of other 
proups) in planning some form 
of public recognition of the 
great work being done by these 
sales tax patriots who bear 
such a large share of the tax 
burden and have not complained 
because the tax paid by them 
is not used for the purposes or- 
iginally intended.” 


Motor Vehicle Tax Diversion 


To Be States’ Election Issue 


N.P.N. News Bureau 

NEW YORK, Aug. 12.—-Prob- 
lem of diversion of motor ve- 
hicle tax revenue from highway 
use will receive greater consid- 
eration at state elections Nov. 
5 than they have for many 
years, according to a statement 
from the American Petroleum 
Industries Committee. 

The committee reports that in 
North Carolina the dedication of 
special highway taxes to road 
purposes exclusively has _be- 
come so popular that all of the 
Democratic candidates for gov- 
ernor in this traditionally Demo- 
cratic state, as well as many 


other candidates for office 
both Democrats and Republi- 
cans—-have pledged to pursue 
this policy. 

Republican parties in Iowa 


and Indiana have adopted plat- 
forms favoring the dedication of 
all gasoline taxes and motor ve- 
hicle license revenues to high- 
way maintenance and construc- 
tion. The Iowa platform also 
asks that the gasoline tax be re- 
stricted to a 3c a gal. levy. The 
Indiana platform favors a le 
reduction in the state’s 4¢ gaso- 
line tax. 

Tennessee motorists have 
urged the creation of legal bar- 





Except for states shown 


riers against diversion of motor 
vehicle revenues from road con- 
struction and maintenance so 
strongly, that more than 100 
candidates for the legislature 
from both parties are reported 
to be advocating publicly the 
adoption of legal methods to 
protect highway funds against 
future “raids.” 

Voters in South Dakota, 
Idaho and Nevada are expected 
to ratify, at the November elec- 
tion, constitution amendments 
already adopted by their legis- 
latures guaranteeing that high- 
way funds shall be used exclu- 
sively for highways, it is re- 
ported. 


HARTFORD, Conn., Aug. 12.- 
Consumption of gasoline in Con- 
necticut in June of this year 
jumped 10.5°° over consumption 
in the same month last year, 
according to a report taken 
from state tax figures by the 
Connecticut Petroleum Indus 
tries Committee. 

Taxable gasoline consumed in 


June, 1940, in Connecticut 
reached 35,159,226 gals., com- 


pared with 31,814,214 gals. the 
same month last year, and 32,- 
106,282 gals, in May, 1940. 


DIVERSION HAS BEEN MAN 


te 


totally black, all other states have 


made progress against automotive tax diversion from highway 


uses. 


States with the patchwork design have constitutions pre- 


venting tax diversion of any kind 








Recovery Evident 
In Mid-Continent 
Crude Oil Markets 


(Continued from page 13) 
ery is about the only market 
outlet for  locally-produced 
crude, Bryson Oil & Refg. Co. 
hiked its posted price 15c a 
bbl., to flat price of 90c for all 
gravity oils. 

Illinois Helps East Texas 

Production from the 135 East 
Texas wells, orphaned when 
purchaser of the oil went bank- 
rupt, has been absorbed by 
other purchasers. Surrender of 
a part of Illinois oil markets to 
East Texas was expected to con- 
tribute toward a better balance 
between supply and demand for 
East Texas oil, observers here 
said. 

Additional markets for crude 
from certain Gulf coast fields 
is said to have eased conditions 
in that area. It was admitted 
much of this new-found mar- 
ket was on a “bargain-price 
basis.” Pipeline proration and 
reduced allowable production in 
this area is said to have reduced 
volume of ‘excess crude” avail- 
able. 


Kansas Allowable Dropped 


Kansas’ August crude produc- 
tion allowable announced last 
week provides for daily average 
production of 170,607 bbls. daily, 
down 7793 bbls. below July 
order but 3807 bbls. above the 
Bureau of Mines’ demand fore- 
cast. The Kansas commission 
parred the allowable allocated 
for “underage oil” to 4000 bbls. 
daily, leaving allowable for new 
wells at 4000 bbls. 

Nominations for Kansas 
crude in August reflected recent 
declines in Illinois production. 
Several buyers asked for in- 
creased allowable, pointing out 
that inability of some purchas- 
ers to obtain Illinois crude had 


sent these buyers to Kansas. 
Several large purchasers of 


Kansas oil said they were draw 
ing on crude storage. 


Some concern was felt among 


observers as to whether Kan 
sas’ proration procedure was 
flexible enough to make this 


increase in market demand 
readily available to producers. 
They pointed out that Kansas’ 
proration statutes were de 
signed to cover a_ period in 
Kansas history when _ produc 
tion was expanding and mar 
kets decreasing. Commission 
orders, in effect, take current 
demand and divide it as equi 
tably as possible among all pro- 
ducing fields. It was pointed out 
that if the anticipated 30,000 
bbl. daily increase in market 
demand for Kansas oil was al 
located among all fields, it 
would be difficult and expensive 


20 


to expand present transporta- 
tion facilitics to gather it and 
make it available to existing 


trunk lines. The extent to which 
Kansas’ proration procedure 
conflicts with supplying this in- 
creased demand is expected to 
show up within the next 30 to 
60 days. 


Illinois Continues to Drop 


While Mid-Continent 
were reaping the 
)f Illinois’ crude market losses, 
Illinois producers were wring- 
ing their hands, watching flow 
gauges and trying to anticipat2 
the extent to which production 
from their wells would drop. 
Illinois output dropped below 
the 400,000 bbl. mark the week 
ended Aug. 6, when production 
dipped 13,000 bbls. daily aver- 
age, to 393,000 bbls. Belief was 
general here, however, that pro- 
duction declines in_ Illinois 
would be less pronounced from 
now on. A drop of another 
75,000 bbls. in Illinois output by 
the end of the year, however, 
is expected by observers in the 
Mid-Continent, unless new pro- 
ducing horizons bolster state- 
wide output. This would bring 


produc- 


ers benefits 


year-end production to an es- 
timated 325,000 bbls. daily, it 
was said. 

Crude shortage within Illi- 
nois is said to have resulted in 
the shutdown of six small 
plants in the state, with total 


refining capacity of 12,000 bbls. 
daily. Reports here were that 
inability of some of the smaller 
refiners to obtain “price con- 
cession” oil was cause for some 
of the shutdowns. “Other plants 
just weren’t able to get any 
crude at all,” one Illinois pur- 
chaser remarked. 

Searcity of Illinois oil is said 
to have sent Cities Service Oil 
Co. into Illinois seeking con- 
nections at posted price of $1.05. 


Kansas Allowable 
Cut 7793 Barrels 


WICHITA, Aug. 12. 
erude production allowable has 
been 170,607 bbls. daily 
in August, down 7793 bbls. daily 
below July order but 3807 bbls. 
above the Bureau of Mines’ de- 
mand forecast. 

Included in the total figure is 
a 4000 bbls. daily allocation for 
new wells and 4000 bbls. daily 
for “underage production.” 


Kansas’ 


set at 


Nominations for Kansas crude 
in August reflected the decline 
in Iilinois oil flow. Kansas is 
expected to gain as much as 30,- 
000 bbls. daily in market de- 
mand that formerly had been 
supplied by Illinois producers 
during the next month or two, 
it was believed in some quar- 
ters. Continental Oil Co., Shell 
Oil Co., and Gulf Oil Corp., are 
reported drawing on Kansas 
crude storage. 





Seven Los Angeles Refiners 
In Co-Operative Sales Set-Up 


N. P.N. News Bureau 

LOS ANGELES, Aug. 10.—To 
reduce distribution 
costs, seven independent oil re- 
finers with plants in the 
Angeles Basin have organized 
the Refinery Sales Co., with of- 
fices at 530 West Sixth St., Los 
Angeles. 

The entire gasoline output 
of member companies will be 
marketed under a single brand 
name and by one distributor 
set-up, thus eliminating costly 
duplication of sales and dis- 
tribution expenses, as well as 
increasing the effectiveness of 
advertising and promotional ac- 
tivities, while decreasing their 
costs. Eventually, the company 
expects to arrange for distribu- 


sales and 


Los 


tion throughout the whole of 
Southern California. 
For some of the members, 


the company will provide their 
first direct public outlets, as 
they have not previously been 
engaged in marketing. 
Participating in the new ven- 


ture are: McCallen Refining 
Co.; Exeter Refining Co.; Mer- 


cury Petroleum Co., Harbor Re- 


fining Co., Envoy Petroleum 
Co., El Camino Refining Co., 
and Triangle Oil & Refining 
Co. 

Mare D. Leh, who has been 
actively engaged in the oil in- 
dustry on the Pacific Coast 
since 1922, will act as general 


manager. He will be assisted by 
George Collinge, who has been 
associated with his brother in 
the Los Angeles brokerage fitm 
of O. F. Collinge, Inc. 

Officers of the company are: 
M. M. McCallen, McCallen Re- 
fining Co., president; Carl von 
Bibra, Exeter Refining Co., 
v:ce-president; David E. Brown, 
Mercury Petroleum Corp., sec- 
retary-treasurer. 
of the 


Directors company, in 


Marc D. Leh 








TIONAL 


M. M. McCallen 


addition to the officers, are: 
H. A. McOwen, Harbor Refining 
Co.; A. M. Lockhart, Envoy Pe. 
troleum Co.; Earl G. Whitehead, 


El Camino Refining Co.,: and 
L. W. Frankley. 

At present, Refinery Sales 
Co. will confine its activities 


to the distribution of gasoline 
refined by members of the or- 
ganization, but it expects, later, 
to handle the output of other 
independent refiners and, pos- 
sibly, other petroleum products. 


Skelly Purchases 
Etex Refining Co. 


N. P.N. News Bureau 

TULSA, Aug. 12.—Skelly Oil 
Co. late last week reported pur 
chase of all the stock of East 
Texas Refining Co. The East 
Texas company will be operated 


at present as a Skelly subsid- 
lary. 

W. G. Skelly of Tulsa, presi- 
dent of Skelly Oil Co., was 
named by stockholders of the 
East Texas company as new 


president, succeeding F. W. Bur 
ford who resigned as of Aug. 1 

Other officers of the East 
Texas Refg. Co., named at th 
reorganization meeting, were 
C. C. Herndon of Tulsa and 
L. F. Brothers of Dallas, as 
vice-presidents and F. T. Hopp 
of Tulsa as secretary-treasurer. 

The East Texas company op 
erates a 12,000-bbl. refinery at 
Longview, Tex., and has pro 
duction in East Texas, south- 
west Arkansas and northwest 
Louisiana. 

John J. Thomas will continue 
as superintendent of the East 
Texas refinery and H. A. Hapel 
as production superintendent. 

Mr. Brothers will manage the 
Dallas headquarters of the East 
Texas company. 
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Thousand Delegates Expected 
At N.A.P.R. Meet, Aug. 20-22 


N.P.N. News Bureau 

CHICAGO, Aug. 12.—At least 
a thousand delegates are ex- 
pected to attend the annual 
convention of the National As- 
sociation of Petroleum Retailers 
to be held August 20-22 at the 
LaSalle Hotel in Chicago. The 
convention is being jointly spon- 
sored by the Illinois Assn. of 
Petroleum Retailers and_ the 
Gasoline Retailers of Metropoli 
tan Chicago. 

The program will include 
speeches by Lieutenant General 
Ford, commanding the Second 
United States army; Paul Ryan, 
Cleveland, National Refining 
Co.; Judge Harry H. Porter; Dr. 
Gustav Egloff, Chicago, director 
of research for Universal Oil 
Products Co.; Elmer Schnacken- 
berg; R. A. Ludlow, New York, 
head of lubrication committee 
of American Petroleum _Insti- 
tute; and Arthur T. Spence, le 
gal counsel for the N.A.P.R., and 


Raymond Shaw, of 
Chek Chart Corp. 

In addition to the speeches 
and general discussions of mu- 
tual problems the convention 
will elect new N.A.P.R. officers, 
and pass on the new by-laws 
and certificate of organization. 
The Illinois Assn. of Petroleum 
Retailers will also elect its new 
officers at a special meeting 
Aug. 21 at the LaSalle Hotel. 
The Illinois group will also dis- 
cuss remedial legislation for the 
general session of the Illinois 
General Assembly and a com 
missary act similar to that op- 
erating in the state of Wiscon- 
sin. Discussion of fair trade 
practices may be included in the 
program. 


Chicago, 


Convention program has been 
planned by Carl Hodges, secre- 
tary of the N.A.P.R.; Mel Hol- 
land, president of the N.A.P.R.; 
Bradley Provis, president of the 
Gasoline Retailers of Metropoli- 
tan Chicago; and Carl Johnson, 
president of the Illinois Associa- 
tion of Petroleum Retailers. 





California Dealers 
In New Association 


By Telegram 

CLEVELAND, Aug. 13.—In 
order to avoid possible future 
government action against the 
Retail Petroleum Dealers Assn. 
of Los Angeles, the directors 
deemed it advisable to dissolve 
this organization, according to 
i telegram received here today 
from W. B. Wylie, former execu 
live secretary. 

Mr. Wylie stated that the 
\ladison case decision made pur- 
poses and articles of incorpora- 
‘lon of the dealers association 
probably legally faulty.” 

However, to broaden activities 

the former association, Mr. 
Vylie stated the Retail Petro- 
um and Automotive Assn. has 
een formed under the same 
adership, “believing much 
ood for the industry will be 

‘complished through  publie 

‘lations work and that sound 

iarkets can be’ maintained 
‘hrough education.” 
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Two A.PI. Groups 
Announce Meetings 


N.P.N. News Bureau 
NEW YORK, Aug. 10. 
1941 spring 


Two 
meetings of the 
Production Division of 
can Petroleum [Institute 
announced here this week. 
Shreveport, La., has been se 


Ameri- 


were 


lected by officers of the South- 
western District, as the site of 
this organization’s meeting. The 
date is reported as Feb. 27, 28 
at the Washington-Youree Ho 
tel. 

E. P. Hayes, Houston, of The 
Texas Co. has been appointed 
chairman of the program com 
mittee by L. A. Ogden, district 
chairman. 

The Pacific Coast Division has 
announced that March 11 is the 
cate of its meeting at the Bilt 
more Hotel, Los Angeles. E. J 
Bartosh, Los Angeles, Bank 
Line Oil Co. has been appointed 
chairman of the program com- 
mittee. 





Fire Fails to Halt 
Plant Operations 
OIL CITY, Pa. Aug. 13. 





Fire in the laboratory of 
Wolverine-Empire Refining 
Co. at Reno Aug. 12 failed to 
halt plant operations, a com- 
pany official said today. Dam- 
age was estimated at $10,000. 
Control testing equipment 
was borrowed from neighbor- 
ing refiners and plant opera- 
tions were not interrupted it 
was said. 

Three men were working in 
the lab when fire broke out in 
the flash room, but there were 
no casualties. 











Natural Gas Groups 
Ask For Stay Order 
In Reduction Rules 


N.P.N. News Bureau 

CHICAGO, Aug. 12.—-The Nat- 
ural Gas Pipe Line Co. of Amer- 
ica and the Texoma Natural Gas 
Co. have asked the Federal 
Power Commission for a stay 
order following the recent an- 
nouncement of the Federal Pow 
er Commission that the rates 
and charges for the transporta- 
tion and sale of natural gas in 
interstate commerce by the Nat- 
ural Gas Pipe Line Co. shall be 
reduced not less than $3,750,000 
per annum. 

The Illinois Commerce Com 
mission through Illinois’ Assis- 
tant Attorney General Harry R. 
Booth has filed a brief with the 
FPA stating why the stay order 
should not be given. The hear 
ing on the stay order will be 
held Aug. 15. The pipeline 
company, however, may appeal 
the decision of the FPA to the 
Circuit Court of Appeals, it is 
said. 

The reduction is the most im 
portant considered vet under the 
Natural Gas Act. 


Nebraska Producers 

Seek Lower Rail Rate 
TULSA, Aug. 13.-Seeking to 
enlarge the markets into which 
Falls City, Neb. crude may be 
shipped, producers seck Te a 
cwt. rai] rate on crude from th 
new Nebraska producing point 
to Kansas City. Class rates now 

apply on these shipments. 


Texas Output Higher 
As Larger Allowable 
Given to One Field 


By Teletype 

AUSTIN, Aug. 13. Texas al 
lowable production the remain- 
der of August was hiked ap- 
23,000 bbls. daily 
average when Texas Railroad 
Commission this week granted 


proximately 


increased allowables to one field 
other 
7-day-a-month 


and exempted several 


pools from its 
shut-down order. 

The commission apparently 
reconsidered its former action 
in drastically reducing allow- 
able production in the Walnut 
Bend Sinclair- 


Prairie is a larger producer and 


area, where 
purchaser. It will be remem- 
bered that the commission or 
dered deep cuts in allowables 
in this North Texas field im 
mediately after Sinclair-Prairie 
Cil Marketing Co. announced its 
July 16 crude price cut. This 
week’s order increases allow 
able for Walnut Bend wells 
from 35 bbls. to 60 bbls. pei 
well daily, bringing total pro 
duction to almost 4000 bbls. 
daily. Increase was made retro 
active to Aug. 2. 

Fields exempt from the shut 
down order after Aug. 10 in 
clude Colmena, North and South 
Government wells, Seven Sis 
ters, South Seven Sisters, Hoff- 
man Piedre Lumbre, Lopez and 
Oakville. 

Numerous Commission heal 
ings are scheduled this week to 
consider additional applications 
for inereased allowables and 
for excmption from the shut 


downs. 


William H. Fehsenfeld Dies 


William H. Fehsenfeld, 
eastern oil man, died July 28 at 
Baltimore. Mr. Fehsenfeld was 
connected with the Pennsylvania 
refining industry for many 
years, was president of the 
Island Petroleum Co., Pitts 
burgh and held the same posi- 
tion in the Red C Oil Co. The 
Island Petroleum Co. was one 
of the charter members of the 
National Petroleum Assn. 
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June Gasoline Demand Up 11%; 


Pre-Tax Buying Drops Stocks 


N. P.N. News Bureau 
WASHINGTON, Aug. 12. - 
Domestic demand for motor fuel 
exceeded expectations in June, 
“probably the result of pre-tax 
buying,” Bureau of Mines re- 
ports. The demand was 55,459,- 
000 bbls. or 11° higher than 
June 1939. Exports of motor 
fuel also exceeded previous es- 
timates, the total exports being 
2,581,000 bbls., of which 646,000 
were aviation gasoline. Included 
in the latter figure were 106,000 
bbls. of anti-knock compounds 

and blending agents. 


Because of the heavy demand, 
liquidation of gasoline stocks 
exceeded normal, with slightly 
more than 7,000,000 bbls. being 
withdrawn from inventory of 
finished gasoline in June, the 
Bureau reports. 

The domestic demand for 
kerosene and both grades of 
fuel oil were higher than a year 
ago but the relative gains were 
not outstanding. Stocks of dis- 
tillates registered a material 
build-up in June, particularly at 
terminals. 

The yield of gasoline in- 
creased somewhat in June 
(from 42.3% in May to 43.1% in 
June) but remained consider- 
ably below the yield of 44.5% in 


June, 1939. Distillate yield of 
13.1% in June this year was 
only 0.2% nigher than it was 
in June 1939. 

The production of crude oil 
continued to decline in June, 
the daily average being 3,723,000 
bbls., which was about 90,000 
bbls. below the level of May. 
However, output in June 1940 
was 7% higher than a year ago. 

Crude runs to stills in June 
were virtually unchanged from 
May, Bureau of Mines reports 
hence the material decline in 
crude oil production was re- 
flected in stocks, which showed 
little change in June compared 
with a material gain in May. 
Crude throughput averaged 3,- 
608,000 bbls. daily in June, com- 
pared with 3,272,000 bbls. in 
May, and 3,489,000 bbls. daily in 
June of last year. 

Illinois’ daily production in- 
creased about 60,000 bbls. to a 
new peak of 506,500 bbls. Cal- 
ifornia and Kansas registered 
small gains, while Louisiana 
and Oklahoma showed minor de- 
clines. However, the important 
change was in Texas where the 
output fell from 1,408,100 bbls. 
daily in May to 1,272,600 bbls. 
daily in June. All of the major 
districts of Texas shared in the 


‘ decrease. 


Nebraska ‘Gusher’ Flowing 
But State's Till is Empty 


ST. LOUIS, Aug. 12.—W. A. 


and B. G. Guinn, drillers of 
Nebraska’s first commercial 
well—Pawnee Royalty Co.’s No. 


1 Bucholz well at Falls City 
will have to wait until after the 
turn of the year before they 
can collect their $15,000 bounty 
posted by the Nebraska Legisla- 
ture for the state’s “first pro- 
ducer.” 

The two Texas brothers have 
all the certifications, ete. from 
the state to qualify them for 
the bounty, but Nebraska’s uni- 
cameral legislature in its zeal 
to stimulate wildcatting in the 
state forgot to provide for ap- 
propriation of the bounty 
money. Since the legislature 
doesn’t meet again until next 
January, there’s little chance of 
the state advancing the dis- 
coverers the bounty money. 

Meanwhile drilling in Ne- 
braska’s three oil pools in the 
Falls City area continues. Suc- 
cesses and failures mark the 
area as a “spotty structure.” 
The fact that the area has not 
justified the extension of pipe- 
lines into the area or the build- 
ing of refineries, indicates to 
most observers that for the 
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time being the Falls City area 
is a “poor man’s field.” 

But in the oil industry, where 
surprises and upsets are the 
commonplace and not the excep- 


tions, production men always 
qualify their descriptions of the 
Falls City area. “After all,” 


they say, “East Texas didn’t get 
off to any better start than 
did Falls City, and you know 
what East Texas did.” 


Signs Dubbs License 


N. P. N. News Bureau 


CHICAGO, Aug. 12.—Inde- 
pendent Refining Co. of Arp, 
Texas, has signed a_ license 


agreement with Universal Oil 
Products Co. of Chicago which 
will convert its 1500-barrel a 
day cracking unit to operate the 
Dubbs process. 

Absorber and stabilizer equip- 
ment and a Universal catalytic 
polymerization unit will be in- 
cluded in the installation. The 
latter is expected to produce 
about 2000 gals. a day of poly- 
mer gasoline. At present, the 
refinery is running about 3500 
bbls. of East Texas crude daily. 


Canadian Crude Production 
Rises 41,617 Barrels 


OTTAWA, Can., Aug. 12. 
Production of crude in Canada 
continued to increase, with May 
output reaching 676,486 bbls., a 
gain of 41,617 over production 
in April, according to a report 
of the Dominion Bureau of 
Statistics. 

Production of crude in the 
Dominion for the first 5 months 
of 1940 totaled 3,023,931 bbls., a 
gain of 474,001 bbls. from pro- 
duction in the same period of 
1939. 


June’s Oil Burner 
Shipments Increase 


N. P.N. News Bureau 
WASHINGTON, Aug. 9. — 
Oil burner shipments totaled 
18,387 units in June compared 
with 16,906 in June 1939 and 
9550 in June 1938, Census Bu- 
reau reports. During January- 
June period 87,865 burners were 
shipped this year against 69,638 
in the same period in 1939 and 
45,343 in 1938. Statistics cover 
170 manufacturers this year and 
178 in 1939 and 1938. 


Shipments of distillate oil 
burners amounted to 41,429 in 
June as compared with 30,258 
in June 1939, and 15,078 in June 
1938, Census Bureau reports. 
Six-month totals reflect a sharp 
rise of distillate burner ship- 
ments—148,704 shipped during 
January-June 1940 against 108,- 
862 shipped during the same 
period in 1939 and 61,132 in 1938. 


Statistics include data for 70 
manufacturers for 1940 and 76 
for 1939 and 1938. Census Bu- 
reau states that although this 
report does not give data for 
the entire industry, coverage is 
believed to be sufficiently rep- 
resentative to show trend. Type 
of burners included in this re- 
port are used in ranges, stoves, 
and water heaters. 


Refiner Suspends Runs 
For 11 Days 


BOLIVAR, N. Y., Aug. 12. 
Allegany Refiners, Inc. will not 
run any crude at its 1200-bbl. 
refinery here from Aug. 10 to 
21, according to H. W. Walchli, 
head of the company’s refinery 
sales. The plant, he disclosed, 
has been running approximate- 
ly 950 bbls. of oil daily since 
July 1. How much oil will be 
run when plant operations are 
resumed has not yet been de- 
termined, Mr. Walchli said, but 
added, “in all probability we'll 


adopt fairly drastic proration 
in our takings from  produc- 
ers.” 





Kansas Allowables 
To Be Charged Back 
Circuit Court Rules 


WICHITA, Aug. 12. — The 
Tenth Circuit Court of Appeals 
last week upheld a Kansas 
Corporation Commission ruling 
that oil produced in excess of 
commission allowables, while 
those orders were under injunc- 
tion, should be charged back 
against the producers. 

A lower court had ruled that 
this excess production should 
not be charged back against the 
producer’s allowable. 

In its ruling, the appeals 
court reversed the lower court 
and held that the charge-back 
“would right to some degree the 
wrong done to the others pro- 
ducing oil from the common 
pool whose allowable production 
was restricted during the period 
by the commission’s order, re- 
sulting in the receiver obtaining 
more than his share of the oil 
from the common pool.” 


Crude Oil Shortage 
Closes Five Plants 
In Illinois Area 


N.P.N. News Bureau 

CHICAGO, Aug. 13.—Five 
Southern Illinois refiners are 
not operating at present and 
do not plan to reopen until there 
is no longer a scarcity of crude 
and prices for refined products 
are improved, they reported to 
NATIONAL PETROLEUM 
NEWS. Several said that in 
their opinion the small skim- 
ming plants in southern Illinois 
cannot continue to operate un- 
der present conditions. 

The following refineries are 
not operating: Basin Oil Refin- 
ing Co., Centralia Refining Co., 
Egyptian Producing and Refin- 
ing Co., all of Centralia., H. S. 
and B. Refining Co. Mili 
Shoals, and the Central Illinois 
Oil and Refining Co. at Central 
City. The Central Illinois Oil 
and Refining Co., Central City, 
has been reorganized asi the 
Cc. W. Smith Co. but does not 
plan on reopening until condi- 
tions improve. 

The Cascade Refining Co., 
Selmaville, is installing a 1250 
bbl. Donnelly cracking unit 
which will be ready for use in 
about 10 days. Cascade has a 
daily skimming capacity of 3000 
bbls. and is producing its own 
crude. 


Natural ‘Gas’ Production Down 


WASHINGTON, Aug. 12. 
Production of natural gasoline 
decreased in June 1940, accord- 
ing to Bureau of Mines report 
today. Daily average production 
in June was 6,161,000 gals., or 
54,000 gals. less than in May. 
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State Truck Laws 
Menace To Defense 
Says A.P.I. Group 


N.P.N. News Bureau 

NEW YORK, Aug. 12.—Laws 
hampering interstate truck 
movements were termed a 
menace to national defense, by 
the American Petroleum Indus- 
tries Committee, here last week. 
The committee added that move- 
ments of rearmament materials 
could be facilitated and the na- 
tional defense program speeded 
up if the rigid restrictions im- 
posed by some states were lib- 
eralized. Unless they are lib- 
eralized, the committee warns, 
they will create a bottle-neck in 
the defense program. 

Pointing out that movements 
of army consignments already 
have been handicapped in at 
least two instances by state laws 
imposing unnecessarily severe 
size and weight limitations on 
trucks, the A.P.I.C. emphasized 
that “in the present emergency 
the nation needs speedy, flexible, 
highway transportation.” 

Movement of material to Fort 
Knox and of horses from Seattle 
to Monterey, Ore., have been 
handicapped by truck limita- 
tions imposed by Kentucky and 
Oregon, respectively, the com- 
mittee said. 


Approves Reduced 


Texas Rail Rates 


AUSTIN, Tex., Aug. 6.—Re- 
duced rail rates on petroleum 
products shipped within Texas 
were authorized by the Texas 
Railroad Commission effective 
Aug. 6. 

The new scale of rates rep- 
resents a compromise between 
one group of rails that desired 
irastically reduced “truck-com- 
petitive” rates and those desir- 
ing less severe cuts. The entire 
rate matter had to be taken be- 
fore the Western Assn. of Rail- 
road Executives for arbitration. 
C. E. Johnson, W.A.R.R. chair- 
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man, suggested the compromise 
scale, later approved by the 
majority of rails. 

The compromise scale _ of 
rates represents cuts of as much 
as 0.6c a gal. on gasoline, with 
point-to-point rates based on a 
prescribed mileage scale. 

Shippers complain that the re- 
duced rates are not sufficiently 
drastic to regain petroleum ton- 
nage lost by rails to truckers. 

Comparison of new and old 
Texas intrastate mileage scale 
of rates is shown below. Fig- 
ures in c per gal. of gasoline 
shipped.) 


Miles Old New 
50. 0.66¢ 0.40¢ 
tos 0.79 0.59 
100 . 0.89 0.79 
125 1.22 0.92 
150 1.42 1.05 
200 ; 1.85 1.32 
250 2.05 1.45 
200 2.18 1.75 
100 Zt 2.31 


Magnolia Pipeline 
Texas-To-Oklahoma 
Under Construction 


DALLAS, Aug. 10.—-Construc- 
tion is scheduled to begin im- 


mediately on a 4.5 inch welded 
gasoline pipeline to be built by 
Williams Bros. of Tulsa for Mag- 
nolia Petroleum Co. The line 
will extend from Magnolia’s 
Fort Worth refinery to Okla- 
homa City, a distance of slightly 
more than 200 miles. 

The pipeline is a part of an 
expansion program by Magnolia 
which includes modernization of 
the company’s Fort Worth re- 
finery. The modernization pro- 
gram, according to company of- 
ficials, enables the company to 
supply all its marketing outlets 
in the Fort Worth and Okla- 
homa territory with a gasoline 
refined exclusively by Magnolia. 

The pipeline to Oklahoma 
City does not necessarily indi- 
cate an expansion of Magnolia’s 
marketing facilities in Okla- 
homa, an executive said. 

Cost of the line was not di- 
vulged. Details as to capacity 
are to be worked out soon. 


Texas-New York Gas Pipeline 
Seen As Aid To U. S. Defense 


N.P.N. News Bureau 
WASHINGTON, Aug. 12. 
Permission to build an $80,000,- 
000 natural gas pipe line ex- 
tending 1500 miles from a point 
in Texas near 
line into New York state, to 
serve distribution markets in 
Philadelphia, New Jersey, and 
New York City areas, is re- 
quested in an application filed 
by the Reserve Gas Pipe Line 
Co., of Dallas, with the Fed- 

eral Power Commission. 
Reasons advanced by the Re- 
serve company for favorable 
action on its application in- 
clude assertions that the pro- 


the Louisiana 


posed pipeline would aid the 
national defense program; 
make available for the first 


time the vast Texas natural gas 
resources to the heavily-popu- 
lated Atlantic seaboard areas, 
and permit lower natural gas 
rates in the areas which would 
be served. 

Natural gas transported 
through the pipeline would be 
sold at wholesale to distribut- 
ing companies serving markets 
in the Philadelphia, New Jer- 
sey and New York City locali- 
ties. 

Source of supply, the com- 
pany told the Power Commis- 
sion, would be the Gulf Coast 
region of Texas, where the ap- 
plicant says it has commit- 
ments covering a supply in ex- 
cess of 4,500,000,000,000 cubic 
feet of natural gas, and be- 
lieves that this source has a 
proven and developed supply of 
17,750,000,000,000 cubic feet not 
now utilized. 

Proposed pipeline from the 
point of origin, near the Texas- 
Louisiana state line, would pro- 
ceed through Louisiana, Missis- 
sippi, Alabama, Georgia, South 
Carolina, North Carolina, Vir- 
ginia, Maryland, Pennsylvania, 
New Jersey, and into New York 
state. 

Construction of the pipeline 
would be financed “through the 
issuance and sale, either public 


or private, of such securities as 
may be requisite in a manner 
and in such amounts as may 
hereafter be determined.” 


ICC Calendar 
On Oil Trucking 


Howerter Transport Service, Co 
zad, Nebraska, (MC-86655, Sub. No 
3). Issuance of certificate approved, 
upon compliance by applicant with 
certain conditions, to operate as a 
common carrier by motor vehicle, of 
liquid petroleum products in bulk, 
from refining and distributing points 
in Wyoming, including from Casper 
to Roscoe, Sutherland, Paxton, Lake- 
side, Ellsworth, Bingham, Alliance, 
Brule, Big Spring, and Big Spring 
Junction, Nebraska, over irregular 
routes. Application in all other re- 
spects was denied. 


* 


St. Louis Southwestern Railway 
Company (Berryman Henwood, Trus- 
tee), and The Texas and Pacific 
Zailway Company, (17000). Petition 
denied for authority to establish the 
same relation of rates on gasoline, 
kerosine, and fuel oil distillate in 
tank-ecar loads, from Shreveport, 
La., and other points grouped there- 
with, as was approved for like 
traffic from El Dorado, Ark., to 
Florence, Sheffield, Decatur, and 
Guntersville, Ala.. and Chattanooga, 
Tenn. Findings in prior reports, 
171 ICC, 286, 235 ICC, 115 and 237 
Icc. 239 affecting this traffic af- 
firmed. 

+ * 

L. G. Woodrow and Frank Wood- 
row (DLoing business as Woodrow 
Bros.), (MC 58905, Sub. No. 3), Pax- 
ton, Nebraska. Permit approved to 
operate as a contract carrier by mo- 
tor vehicle of petroleum products in 
bulk from refining and distributing 
points in Wyoming to certain points 
in Nebraska and Colorado, over ir- 
regular routes, upon compliance by 
applicants with certain conditions 


* * 


Petroleum Transport Company, 
York, Pa., (MC 183). Applicant found 
entitled to continue operation as a 
common carrier by motor vehicle of 
petroleum products, coal tar prod- 
ucts, liquid fuels, and commercial 
solvents, in bulk, in tank trucks 
from Baltimore, to Washington, 
D. C., Charleston and Martinsburg, 
W. Va., and points in a_ defined 
area in Pennsylvania, over irregular 
routes. 

* * © 

Frank C. Klein, Granby, Colo. (MC 
89056, Sub. No. 1). Issuance of a 
certificate approved, upon compli- 
ance by applicant with certain con- 
ditions, to operate as a common Car- 
rier by motor vehicle of petroleum 
products, in bulk from refineries in 
Kansas to Idaho Springs and 
Granby, Colo., over regular routes. 
Application in all other respects 
denied. 
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Pipeline-Competitive Rates 
Asked by P.R.S.A. Witnesses 


EXCELSIOR SPRINGS, Mo., 
Aug. 12._-Petroleum Rail Ship- 
pers Assn. closed its presenta- 
tion in the Interstate Commerce 
Commission’s investigation here 
of ‘“truck-competitive” petro- 
leum rail rates from northern 
and midwestern terminal points 


inland, with plea that sus- 
pended rates be cancelled out 
or that pipeline competitive 


rates be prescribed that would 
enable southwestern rail ship- 
pers to utilize these “terminal 
rates.” 

tequests by P. R. S. A. that 
drastically reduced rates from 
northern and midwestern term- 
inals be suspended and investi- 
gated, were granted by ICC. 
Initial hearing in the investiga- 
tion was at St. Louis less than 
a month ago. At that time coun- 
sel for rails, pipeline refiners 
and rail shipping refiners battled 
over scope of the investigation. 
Eventually rail shippers won 
their contention that the short- 
haul rates were an integral part 
of the through-rate structure 
from the southwest to destina- 
tions. Thus the record taken 
recently by ICC on trainload 
rates froin the southwest to 
northern and midwestern destin- 
ations was injected into the 
“terminal” rate case. 


Rates 


that time 
the “terminal” 


‘Compensatory’ 


At proponents of 
rates contended 
the rates were compensatory; 
that if rails didn’t meet truck 
competition, trucks would haul 
the petroleum from terminals 
at or near the suspended rates. 
Rails also pointed out that local 
southwestern petroleum _ rail 
rates were lower than the 
“terminal” rates. 

In explaining the P. R. S. A.’s 
main exhibit here last week, 
Statistician H. K. Davis stressed 


the necessity of southwestern 
rail shippers obtaining their 


fair share of the gasoline mar- 
kets in the north under equit- 
able and proper transportation 
charges. 

He pointed out that rail ship- 
ping southwestern refiners 
could not avail themselves of 
the suspended “terminal” rates 
and that “if protestants should 
be placed in position where thes 
could use these rates, then they 
would have no 
these rates.” 

Mr. Davis was 
denunciation of rails and theii 
lack of interest in regaining 
petroleum tonnage lost to pipe- 
lines and other competitive 
forms of transportation. ‘Rails 
in this case are not only ig- 
noring the fact and refusing to 
make any attempts to 


objection to 


bitter in his 


recovel 


ee | 


their petroleum tonnage but are 
deliberately reducing their part 


of the through charge which 
inevitably will increase profits 


and decrease cost of transporta- 
tion to pipeline shippers. How 
rails can close their eyes to 
these proven facts and reduce 
their proportional of a through 
charge which they must know 
is responsible for loss of ton- 
nage, is beyond our understand- 
ing,” the witness said. 
Multiple Car Shipments 

One exhibit presented by the 
rail shippers association  pur- 
ported to evaluate the savings 
to rails by transportation in 
trainload lots of 25 cars at 8.2c 
per cwt. or slightly more than 
0.5ec a gal. on gasoline. It was 
pointed out that multiple car 
shipments offered many savings 
in actual cost of transportation 
and that the 8.2c saving con- 
sidered only three of the large 
savings factors. 

“It is our contention 
cargo lots are offered a rail- 
road, surely their manuge. ial 
discretion will find some way of 
transporting a unit of this 
character via the cheapest train 
service available,” Mr. Davis 
said in concluding his testimony 
on ability of rails to meet pipe- 


that if 


line transportation. 

R. E. Fisher, El Dorado, 
Kans., showed by detailed 
charts that petroleum rail rates 
from the Southwest into the 


Middle West and North are dis- 


criminatory compared with 
suspended ‘“‘terminal”’ rates, this 
conclusion based on comparison 
of class rates. 


Presents Statistics 


J. R. Lewallen, Tulsa, pre- 
sented detailed shipments fig- 
ures showing that Tide Water 
Associated Oil Co. with refinery 
at Tidal, Okla., had lost 171 
cars of gasoline business in 
1939 and 113 cars up to June 1, 
1940 to other suppliers as result 
of “discriminatory” rate cond!?- 
tions. Summarizing these losses, 
Lewallen figured that they had 
cut a $1,884,442 hunk out of rail 
earnings the past four and a 
half years. 

M. H. Champion of Oklahoma 
City, president of P. R. S. A. 
testified that if “terminal” rates 
went into effect pipelines would 
gain another 4.5c a cwt. ad- 
vantage over rail shippers to 
certain northern’ destinations 
and that rail revenues would be 
reduced by that amount. 

“Inequitable transportation 
charges,” according to Mr. 
Champion, have forced refiners 
into exchange agreements on 
gasoline, thus depriving rails 
of long-haul tonnage. Speaking 
of operations of Anderson- 
Prichard Oil Corp., the P. R. 
S. A. president estimated loss 
of tonnage through exchange 
agreements in New York, Ohio 
and Indiana territories had cost 
rails $492,087.40 in revenue earn- 
ings from Anderson-Prichard in 
1939. If these inequities had 
been removed. by _ pipeline- 
competitive rail rates, he added, 
rail revenue from this company 
would have been increased by 
$306,228.44. 





Pennsylvania Truck Weight Rule Status 


Uncertain On Harrisburg-Pittsburgh Road 


N. P.N. News Bureau 
NEW YORK, Aug. 12. 


cial session of the Pennsylvania 


A spe 


will 

to 
the 
limitations on truck weights will 


state legislature probably 


have to be called determine 


whether or not state-wide 


the new 160-mile su- 


perhighway between Harrisburg 


apply to 


and Pittsburgh in the opinion 


of George J. Bukmanic_ publici- 
tv director of the Pennsylvania 
Turnpike Assn. 
Discussing the problem of in- 
allowables 
against toll charges 
Mr. Bukmanic told NATIONAL 
PETROLEUM NEWS that “‘pub- 
the 
overwhelmingly in 


creased weight as 


weight 


had 
favor 


lie sentiment in past 
been 
and that 


this would have to be taken into 


of weight restrictions” 


consideration in 
of the subject. 

The Highway Transportation 
Assn., under the direction of 
Joseph M. Adelizzi, issued a 
statement setting forth the “in 
tention of most carriers operat- 
ing between seaboard points 
and the West not to attempt to 
use the Turnpike until the 
weight limitations are brought 
into harmony with those of 
neighboring states, and until a 
toll has been established for 
large trucks which will permit 
economical use of this turnpike. 

The present scale of rates ree- 
ommended by traffic engineeis 
for the highway of $10 for full 
trailer of 62,000 Ibs. and $7.50 
for semi-trailer of 39,000 lbs. one 
way, have been criticized as to3 
high by the Highway Transpor- 
tation Assn. which would like to 
see a toll not to excecd 2c a 
mile, or $5.00 one way. 


any discussion 


NATIONAL 





Storage Plans O.K.d 
For Aviation Fuel 


N. P.N. News Bureau 
WASHINGTON, Aug. 13. 
Plans for storage of 100-octane 
aviation gasoline have received 
general approval of the Army 
and Navy, Dr. R. E. Wilson, 
defense commission oil advisor 

disclosed today. 

Dr. Wilson, who proposed the 
storage idea, said definite prog- 
ress is being made and that he 
hopes to make a definite an- 
nouncement next week. 

Proposal calls for Govern- 
ment purchase of an as yet un- 
determined amount of gasoline 
under a program described as 
“fairly substantial.” Bulk of 
the gasoline bought would be 


held by refiners on a rental 
basis, and the balance, repre- 
senting emergency _ supplies, 


would be stored in government 
tanks at strategic points. 
Plans for financing the gaso- 
line buying are now being 
worked out, as are details of 


Government storage facilities. 
Refiners will be asked to store 
all gasoline bought until the 
Government can complete its 
tanks. 


Tanker Rates 
Drop One Cent 


N. P.N. News Bureau 

NEW YORK, Aug. 13. Botn 
“clean” and “dirty” tanker rates 
for Gulf-North Hatteras move- 
ment dropped lic the past week. 
Indications were that owners 
might further shade their pres- 
ent prices by as much as 2c 
per bbl. if necessity arises, some 
boat men said. 

Gasoline fixture of 80,000 bbls. 
at 19c and No. 2 fuel oil fixture 
of 50,000 bbls. at 2lc were re- 
ported for August loading. Kero- 
sine was down 1c to 20c with 
no recent fixtures reported here. 

“Dirty” boat rates, also down 
le, were at 20c from 10-19.9 
gravity and 18c for 30 gravity 
or lighter crude. Two boats otf 
75,000 bbls. each of heavy fuel 
were fixed at 20c according to 


reports here. 
Cut in Crude Rail Rate 
Considered by S.W.F.B. 


TULSA, Aug. 13.--Southwest 
ern Freight Bureau is consider 
ing proposal 21465 which calls 
for a 9c cut, to 30c a ewt. in 
rail rates on crude shipped from 
Shreveport to Minneapolis. 


Seek Group 3—West Rate Cut 

ST. LOUSS, Aug. 13.—Reduc 
tions of as much as 10¢ a ewt. in 
petroleum rail rates from Au 
gusta, Kans., Tulsa, Ckla., and 
related origin groups to Western 
Colorado and Utah are proposed 
in a Western Trunk Line appli- 
cation. 
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Growing ‘Bottled’ Gas Industry 


Requires Substantial Oil Marketers 


What about this liquefied petroleum 
gas business? 


Is it something an oil marketer could 
get into and stand a chance to make 
some money? 


These questions are frequently asked 
NATIONAL PETROLEUM NEWS by oil 


marketer readers and others. 


So. in the following pages, NPN tells 
about this offshoot business of the oil indus- 
try that is growing so fast—the distribu- 
tion of liquefied petroleum gases that are 
made at numerous natural gasoline plants 
and refineries, for domestic consumers and 
special industrial users. Briefly, for the oil 
marketer, its possibilities sum up about 
this way: 

It has opportunities for good-sized oil 
marketing companies whose present busi- 
nesses are well established and whose 
proprietors have both the time and capi- 
tal for a new enterprise. 

In addition, they must know how to run 
successfully a specialty sales business, 
for the domestic market for “bottled” gas 
has to be created by first selling the ap- 
pliances in which the liquid gas is used. 

While a distributorship can be set up 
in a very limited way with under $5000 
capital, for an established oil marketing 
concern setting out to distribute liquefied 
gas over its present territory, not less than 
$30,000 capital should be at hand. Be- 
cause it is primarily a specialty selling 
business, very few oil marketers have be- 
come distributors for “bottled” gas. One 
independent marketer, Harms Oil Co., Alli- 
son, Iowa, has been a successful distribu- 
tor for 4 years and recently built its own 
bulk storage plant. 

Good domestic markets for “bottled” gas 
are in suburban towns beyond city gas 
lines; in small towns that don’t have cen- 
tral gas systems or where the rate for 
manufactured gas is high; and in the bet- 
ter class farming districts. This fuel for 
cooking, water heating. operating refriger- 
ators and other uses in homes cannot 
compete with natural gas at its present 
prices, but it does compete with manufac- 
tured gas and electricity. Industrial users 
are numerous, for both small and large 
quantities, and the properties of the fuel 
and the convenience of the method of 
supply are arguments in its favor. 

The accompanying articles are based on 
a study of NPN’s editorial staff made on 
this relatively new market for a highly 
specialized oil product. Companies with 
experience were interviewed and compara- 
tive data on this fuel and other competi- 
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tive fuels was secured. Among principal 
points discussed are: 

Extent and nature of markets for 
liquefied petroleum gas. 

Methods and equipment used in mar- 
keting this product to domestic con- 
sumers. 

Investment and operating costs of 
distributors serving domestic’ con- 
sumers. 

Future supplies of liquefied petro- 
leum gases. 

Cost to consumers, as compared with 
other convenience fuels. 

Comparative qualities of propane 
and butane, the principal bottled 
gases. 

Description of propane distributing 
business operated by an Iowa oil 
marketer. 








T HE liquefied petroleum gases, pro- 
pane and butane and mixtures of the 
two, are commonly called “bottled gas” 
because they are delivered to con- 
sumers in liquid form, in heavy steel 
containers and become a gas when re- 
leased from pressure in the cylinders. 


The total volume marketed is only 
a drop in the bucket compared with 
such other oil products as gasoline, 
fuel oil and kerosine. About 225,000,- 
000 gals. of bottled gas were sold in 
1939; but that was a 36% increase in 
volume from 1938 and this market has 
had an equal or greater growth each 
year of the past 10. In 1929, total sales 
of liquefied gas were under 10,000,000 
gals. 

This growth in the depression years, 
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together with the fact that new uses 
are continually being found for 
“bottled” gas, and that it is used from 
one end of the country to the other, 
except where there is piped gas at 
reasonable rates, has focused wide at- 
tention on its future possibilities. Some 
oil marketing companies are now dis- 


Fuel for Internal Combustion En- 
gines: Liquefied gas, butane prin 
cipally, is being used fer motor fuel 
in trucks, buses and tractors. This 
market has developed principally on 
the Pacific Coast, where large quan- 
tities of the liquid gas have been avail- 
able from natural gasoline plants, at 


tributing liquefied gas, although, in prices, to fleet Owners, sometimes as 
the character of its operations, it is low as 8 to 10c a gal. More recently, 
entirely different from marketing other butane has come into use as motor 
petroleum products. fuel in the Southwest. Some authori- 


A glimpse at some of the present 
uses for “bottled” gas, many of them 
developed within the past 2 or 3 years, 
will give a good idea of the varied mar- 
kets that are being opened up for this 
product. 

In the Home: “Bottled” gas is be- 
ing used in about 800,000 homes in this 
country, estimates G. G. Oberfell, vice- 
president of Phillips Petroleum Co., 
Bartlesville, Okla., who has been a 
pioneer among technologists in the 
development of this fast-growing off- 
shoot of the oil industry. 


THeEse are farm homes, suburban 
dwellings beyond 


ties say that there are 25,000 motor 
vehicles running on this fuel. 

One advantage claimed for liquefied 
gas for motor fuel is that its approxi- 
mately 100 octane rating allows higher 
engine compression ratios than with 
gasoline. Since the fuel is burned as a 
dry gas, better fuel distribution is ob- 
tained, more complete combustion, and 
lubricating oil consumption and en- 
gine wear is reduced. These advantages 
are said to be most noticeable for ve- 
hicles operating under heavy loads and 
at full throttle opening, and not to 
apply to the same extent for passen- 
ger vehicles. 

Special equipment needed to enable 


city gas mains, motor vehicles to use liquefied gas as 
homes in small towns without gas, or fuel includes fuel tank, carburetor, 
where manufactured gas has a high regulator valves and aé_ heat ex- 


rate, summer camps and cottages. 
Liquefied gas cooks the meals, heats 
the water, and to a lesser extent warms 
rooms, is used for lighting and operat- 
ing refrigerators. There was an in- 
crease of 46% in 1939, from 1938, in 
the consumption in homes of liquefied 
petroleum gas. The volume used was 
nearly 85,000,000 gals. 

Of the 30 million families in this 
country, it is estimated that 17 million 
use piped gas, electricity, and “bottled” 
gas as fuel for cooking leaving 13 mil- 
lion which now use wood, coal, gaso- 
line, kerosine, some other oil or other 
fuel. These homes are where the do- 
mestic “bottled” gas market is grow- 
ing. Reasonable allowance for expan- 
sion of electricity and piped gas leaves 
10 million or more prospects for 
“bottled” gas, say the sales managers 
for this product. Such factors as the 
movement of people from crowded 
cities to suburban homes, the trend 
toward higher living standards and the 
increasing desire for living conveni- 
ences, will greatly increase domestic 
installations in the next few years, it 
is claimed. 


changer if butane is used. One author- 
ity gives the minimum cost of adapt- 
ing a motor vehicle to use bottled gas 
as $150. Supplies are available at only 
very limited points, which holds back 
its use for mobile equipment. 

Liquefied gas is also serving fuel for 
stationary internal combustion engines 
for pumping, for standby units with 
steam generating systems, for con- 
struction equipment, among other 
uses; and more recently on well drill- 
ing rigs in California and the south- 
west. 

It is being used for fuel for the 
power generating units on the high 
speed, stream lined trains, an advan- 
tage being that a relatively small vol- 
ume is needed for a run, since it is 
carried in liquid form. Vaporization of 
the liquefied gas provides refrigeration 
which is available for air conditioning 
of trains. It is used as fuel for ranges 
on buffet cars and diners and for driv- 
ing engines to generate power for 
lighting. A much wider use in the rail- 
road field is anticipated. 

In Central Gas Systems: At the 
end of 1938, liquefied petroleum piped 


gas service was being supplied in 193 
communities in 31 states, to 39,000 
customers. Liquefied gas supplements 
manufacture gas at peak loads in 
some cases. It is also supplied in- 
dustrial consumers of gas when emer- 
gencies take away the regular gas 
supply temporarily. 


InpustRIAL Uses: In the industria! 
market for bottled gas, new users are 
being added each year and established 
consumers are finding new applications 
for the product in their plants. While 
some industrial consumers buy their 
supply in tank cars direct from the 
natural gasoline plant or refinery 
where it is produced, a great many 
are relatively small consumers and 
take their supplies in cylinders or 
tanks from local distributors. Accom- 
panying is a partial list of the com- 
mon industrial uses of liquefied gas: 


Bakery equipment; bake and 
doughnut machines. 

Barber and beauty shop equipment; towel 
sterilizers, hair dryers, marcel iron heaters. 


Burners and torches, compressed air type: 


ovens 


battery and radiator torches, bench fur- 
naces, soldering iron furnaces. 
Burners, special atmospheric type. 
Ceramic equipment; refractory or test- 
ing furnaces, china and glass kilns, glass 
working machinery and burners. 


Confectionery appliances; candy cookers, 
corn popping machines. 

Cutting and welding equipment; cutting, 
brazing, welding and preheating torches. 

Dairy equipment; sterilizers, milk can 
sealing machines, steam boilers. 

Dental equipment; crucibles, heating 
flames and torches. 

Enameling furnaces; high temperature 


furnaces, air heaters for japanning. 


Fruit ripening; heaters for ripening 
rooms. 
Special heating equipment. 


Incinerators. 

Laboratory equipment, burners, hot plates, 
water stills, flash point testers. 

Laundry equipment; pressing machines, 
mangles, dryers, irons. 

Hospital equipment; 
tors. 

Poultry equipment; 
disinfecting burners. 

Printing shop equipment; linotype, 
type and monotype burners, type 
melting pots, glue pots. 

Railway equipment; switch heaters, din- 
ing car cooking equipment; air coolers, 
thawing pots. 

Restaurant and hotel equipment; ranges, 
coffee urn burners, ovens, broilers, toasters, 
steam table burners, dishwashers, barbecue 
show stand machines. 

Roasting equipment; 
peanut roasters. 

Textile equipments  singeing 
drying and calendering machines. 

Tire equipment; vulcanizing, burners for 
cleaning tire molds. 


sterilizers, incinera- 


incubators, brooders, 


inter- 
metal 


coffee roasters, 


machines, 


Marketed Production of Liquefied Petroleum Gas* 


Total Sales 


Distribution—Gallons Per Year 


Per Cent In- Per cent 











Gallons crease over Retail Increase 
Year Per Year Previous Yr. (Bottled over 
Per cent Gas) Previous Yr. 
1929 9,930,964 119.6 5,900,000 126.9 
1930 18,017,347 81.4 11,800,000 100.0 
1931 28,769,576 59.7 15,294,648 29.6 
1932 34,114,767 18.6 16,244,103 6.2 
1933 39,931,008 14.1 16,625,588 2.3 
1934 56,427,000 14.9 17,681,000 6.3 
1935 76,855,000 36.2 21,380,000 20.9 
1936 106,652,000 38.8 30,014,000 40.4 
1937 141,505,000 32.7 40,823,000 36.0 
1938 165,201,000 16.7 57,832,000 41.7 
1939 227,000,000 37.4 84,600,000 46.3 
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Oberfell, vice president, Phillips Petroleum Co., 


in Gas Age, Jan. 18, 1940. 


Per cent Increase 
Increase over 
Indust. over Gas Manu- Previ- 
and Misc. Previous Yr. facturing ous Yr. 
5,500,000 275.0 2,500,000 66.7 
2,200,000 46.7 4,000,000 60.0 
7,171,686 226.0 6,303,242 57.6 
8,167,194 13.9 9,703,470 53.9 
13,987,095 a3 8,318,325 14.3 
32,448,000 132.0 6,298,000 24.3 
417,894,000 17.6 7,581,000 20.4 
67,267,000 10.5 9,371,000 23.6 
89,402,000 32.9 11,280,000 20.4 
94,983,000 6.2 12,386,000 9.8 
128,000,000 34.8 14,400,000 - 16.3 
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Methods for Marketing 


Bottled Gas To Consumers 


The marketing of bottled gas dif- 
fers from handling gasoline or other 
oil products in two principal ways: 

1—-The company distributing bottled 
gas to consumers has first to create 
its own market, by selling, or causing 
others to sell, the cooking range, wa- 
ter heater, refrigerator or other ap- 
pliance which is to use it. Then the 
distributor, or the appliance agency, 
must install it and hook it up with 
the fuel tank or cylinder outside the 
house. 

This procedure is generally so 
financed that the consumer is tied up 
with the supplying company installing 
the equipment for a period of years 
and it is difficult for another bottled 
gas dealer to come along and take 
away a customer being regularly serv- 
iced. So the company setting out in 
business has to look for a market to 
new consumers, who first have to be 
sold on the benefits of using bottled 
gas and then put in the equipment to 
burn it. 

2—-The tanks and cylinders in which 
liquefied gases are handled, from the 
refinery or natural gasoline plant 
where it is produced to the consumer, 
are specially constructed to hold liquid 
gas under pressure. An oil marketer’s 
ordinary bulk plant or tank truck 
equipment cannot be used to handle 
bottled gas. 

Companies engaged in the liquefied 
gas business emphasize the importance 
of the sale of the appliances in building 
up a business in distributing this prod- 
uct. “It is primarily a specialty sell- 
ing proposition—totally unlike the gas- 
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oline and oil business,” said the ex- 
ecutive of one of these companies. 
“It is more like selling washing ma- 
chines and vacuum cleaners. People 
just don’t walk in and buy bottled 
gas and bottled gas appliances in any 
volume. 

“These gas appliances are style mer- 
chandise, which involves stocking and 
handling yearly models, shipping dam- 
ages, trade-ins and many other fea- 
tures totally unlike a business usually 
transacted by a gasoline and oil mar- 
keter. To do a good job in selling 
appliances, the company has to have 
an adequate and conveniently-located 
display room for them, something the 
average oil company service station 
lacks.” 

Another point emphasized is the 
high sales cost per customer. Bottled 
gas cannot be sold for domestic use in 
towns and cities that have natural gas 
or manufactured gas at reasonable 
rates. Prospects are in the better 
class suburbs of cities and small towns 
that do not have gas and in the well- 
to-do farming districts. Special knowl- 
edge of the product and its superior 
qualities as compared with other fuels 
for individual uses is necessary to sell 
industrial consumers. 

There are three general ways in 
which a concern may carry on a busi- 
ness in distributing bottled gas to con- 
sumers. 


I—Using the Supplier’s Containers 


Here the company buys its bottled 
gas in the cylinders owned by the sup- 
plying company, either receiving them 


from the bottling plant or storage de- 
pot of the supplier or hauling them 
himself to his own plant. In either 
case trucking is used wherever possi- 
ble because, while propane and butane 
take the same railroad freight rate 
as gasoline, the weight of the contain- 
ers adds so greatly to the freight 
charge as to make rail hauling prac- 
tically prohibitive. 

The conventional method of servic- 
ing domestic consumers is by what is 
called the 2-drum method. Here the 
installation provides for housing two 
cylinders outside the building, with 
a valve in the piping which is switched 
to draw on the second cylinder when 
the supply in the first is exhausted. 
Until recently cylinders were used 
which had a capacity for 100 pounds 
(about 23.5 gals.) of liquefied gas. 


Average domestic consumption is 
400 pounds a year, so the supply of one 
eylinder lasts three months. The dis- 
tributor takes away an empty cylin- 
der and replaces it with a full one 
while the consumer is drawing on the 
second cylinder. A regular platform 
truck is used to deliver the cylinders, 
a ton truck carrying about 18 cylin- 
ders. 


Recarp.ess as to the arrange: 
ments he makes for his supply of: lique- 
fied gas, the distributor usually sells 
the appliances to the householder and 
makes the installation which services 
the gas to the cook range or water 


heater. The appliances are sold out- 
right. Cooking ranges are in much 


greater use than any other bottled 
gas appliance. They and other ap- 
pliances are manufactured to operate 
exclusively on liquefied gas, although 
at first they were stoves made to use 
natural or manufactured gas, with the 
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This standard 1!/.-ton truck, carrying a payload of 4000 lbs 
miles from Los Angeles 


octane rating 


fuel (late in 1938) was 10c 


per gal 


, made a test run of 2815 


to Detroit, on a fuel of 65% butane and 35% propane (with an 
of over 100) which is sold commercially on the Pacific Coast. Cost of the 
including 4c tax 


. Compression ratio on the 


truck was increased from 6.1-1 to 6.6-1 and a different carburetion system was required 


The trip took 438 gals. of fuel. The special fuel tank is 


for the entire trip being 


burners adapted to use the new fuel. 
In a few cases, the large manufac- 
turers and suppliers of bottled gas 
also handle a line of appliances. 

The cooking ranges for bottled gas 
are listed to sell to the consumer from 
$50 up to $200 or more, where they 
are combination ranges to use bottled 
gas and some other fuel. The distrib- 
utor has a 35% margin off the list 
price for the standard models and 


carried in 5 drums 


shown on the chassis, the supply 
on the truck flatbed 


more for higher priced ones. Where 
a salesman is used, his commission is 
15 to 20% of the list price. The amount 
of profit the distributor makes from 
the sale of the appliance varies; in 
fact some claim to take no profit at 
all, preferring to sacrifice their profit 
to make it advantageous for the house- 
holder to install the range or heater 
and become a regular customer for 
the bottled gas. 


Service Equipment Leased 
On Monthly Rental Basis 


The cost of the service equipment 
(not the appliances) for each domestic 
installation of the two-drum system, 
aside from the drums themselves, is 
about $25. It includes a cabinet for 
the cylinders, regulator, manifold, 3 
cylinder valves, concrete base and 
about 25 ft. of copper piping and fit- 
tings. Some companies charge up to 
$10 for an installation fee. The actual 
work of installation is not difficult, 
now that copper tubing is used and 
does not need a pipe fitter. In many 
cases the bottled gas distributor him- 
self makes the installation. The usual 
practice now is to lease the service 
equipment to the consumer on monthly 
rental payments. It is not customary 
with many companies to charge the 
customer the full cost of the service 
equipment and its delivery and jnstal- 
lation costs, and distributors may take 
a loss up to $10, which may be offset 
or more by profit from the sale of 
the appliance. 

The bottled gas distributor who sets 
up in business handling the product 


2% 


in cylinders owned by his supplier, 
aside from his truck, needs also a small 
building which may serve as display 
room for a few appliances and for his 
office and even garage. An investment 
of a few hundred dollars in service 
equipment and for appliances for dis- 
play would be necessary. He may run 
the business entirely by himself at the 
start, doing his own selling, making 
installations and delivering cylinders. 
His total capital necessary to start 
up in business under these circum- 
stances would be from $3000 to $5000, 
depending how much he needed to live 
on until the business was established. 

This type of operator usually pays 
from 5 to 6 cts. a lb. (21.25 to 25.5 
cts. a gal. for propane) for his bot- 
tled gas and sells it at 8 to 10 cts. 
a lb. to the consumer. For the aver- 
age domestic consumer using 400 Ibs. 
a year, the gross profit to the dis- 
tributor from the sale of gas, if he 
bought at 5 cts. and sold at 10 cts. 
a lb. would be $20. 

Concerns engaging in the bottled gas 


business on this basis should add new 
customers at the rate of 75 to 100 a 
year, those with experience say, to 
become successfully established. They 
sometimes expand more rapidly by es- 
tablishing sub-agents and supplying 
the gas to them and supervising their 
sales and service. 


2—Distributor Owning 
His Own Cylinders 


Another method of operating is 
where the dealer handles the gas in 
cylinders but owns his own cylinders 
and trucks them, or ships them by 
truck, to a bottling plant of his sup- 
plier to be refilled. His investment is 
considerably more but he buys his 
liquefied gas supplies at 1 ct. a pound 
less than where he uses the supplier’s 
containers and he has more choice as 
to the size cylinders to use. 


The conventional 100-pound cylinders 
cost about $8 apiece and, until recently 
at least, it has been the practice for 
the distributor to maintain 2.5 cylin- 
ders for each customer using the “two- 
drum” system. This would make the 
distributor’s investment in cylinders 
$20 per customer. Because of their 
heavy construction, the cylinders have 
long life, but if they are used in inter- 
state service, according to the rules 
of the Interstate Commerce Commis- 
sion, they have to be sent in and tested 
every five years, at a cost to the dis- 
tributor of around $3 each. 


Tue distributor owning his own 100- 
pound cylinders pays a 25-ct. filling 
charge at the bottling plant in some 
cases. Since he buys at 1 ct. a lb. 
less than where he uses his supplier’s 
cylinders, he adds 75 cts. to $1 to his 
gross margin for each refill of cylin- 
ders, where he owns them. With the 
average domestic customer using 4 
cylinders a year, the gross return to 
the operator for owning his cylinders 
would be $3 a year. His investment 
in cylinders should be paid out in 3 
years by the discount in price. 

The present trend in distributing 
bottled gas is toward the use of smaller 
“2-drum” sets and even single tanks 
to save on the investment needed 
where the 100-pound cylinders are 
used. Many 50, 60 and 70-pound con- 
tainers are now used. The 60-pound 
containers cost from $6.50 to $7, de- 
pending on the volume purchased. 

A still newer method being pioneered 
by one large supplying and distribut- 
ing company is the serve-self system. 
Here propane is supplied, in containers 
holding 20 pounds of liquid gas, to 
hardware stores, groceries and other 
retail outlets. One company even con- 
sidered offering them to gasoline serv- 
ice stations to carry. Customers buy 
the gas at a lower rate than when 
service is given at their homes, pay a 
deposit on the container and take it 
home themselves. This means of sup- 
ply is a convenience for small homes 
and summer cottages and other con- 
sumers whose rate of use is small, and 
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The answer— Dubbscracking 


The domestic oil burner and the 
Diesel engine are the newest boarders 
at the refiner’s table and they are getting 
to be bigger eaters Their appetite is 
tricky —only a narrow cut from the 
barrel of crude can satisfy them 





Gasoline consumption has been increas- 
ing for the past five years but distillate 
consumption has increased twice as fast, 
says Oil and Gas Journal Both products 
are important The Journal goes on to say: 


‘Last winter many refiners stepped up their operations 
to get the 6.5 gallon per barrel yield of these oils At the 
same time they made 18.5 gallons of gasoline, a large 
part of which went to storage tanks already too full” 


Oil and Gas Journal points out the 
remedy 





‘Modern refinery processing has the flexibility to cope 
with this situation It’s a matter of varying cracking 
operations to balance seasonal demands” 


Right—Here’s the answer in one word: 
Dubbscracking 


Universal Oil Products Co A Dubbs Cracking Process 


Chicago, Illinois (A Owner and Licensor 
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the territory that can be served is 
greater than when deliveries are made 
by the distributor. For cooking only 
it is said a 20-pound container will last 
two weeks. One company requires a 
deposit of $5 on the container (they 
cost about $4) and the customer pays 
$1.35 for the gas. This is at the rate 
of 6.7 cts. a lb. (nearly 28.5 cts. a gal. 
for propane). 

The practice is growing also of in- 
stalling only one tank on the consum- 
er’s premises and supplying this by 
tank truck, where the distributor is 
convenient to a bulk storage’ tank of 
a supplier, or where he has his own 
bulk storage. The tanks vary in ¢a- 
pacity from 50 gallons up to 500 gal- 
lons or more for large domestic con- 
sumers. A 50-gal. tank for handling 
butane, with fittings and installed, is 
sold to the consumer, or leased for 25 
years, for $50. A 100-gal. tank tested 
for 200 Ibs. to store propane, and fit- 
tings, sells for around $180 f.o.b. mid- 
dle west tank companies. 


Trucks have to be equipped with 
special tanks and fittings to handle 
either propane or butane, and more 
shell capacity must be provided for 
the tanks than with gasoline trucks. 


However, their cost is not as high as 
for modern, fully-equipped gasoline 
trucks, for the liquefied gas truck 
tanks are one-compartment and do not 
have the extensive piping systems of 
gasoline trucks. 

For example, a 1000-gal. truck tank 
for propane costs $850 at middle west 
steel plants and the meter, pump and 
power takeoff, liquid and vapor line 
assembly and other fittings bring the 
cost to around $1500. A 1000-gal. tank 
for butane, similarly equipped, costs 
around $1100; while a modern, 4-com- 
partment, 1200-gal. gasoline truck tank, 
equipped with meter, power takeoff 
and the manifold and piping and fit- 
tings necessary with its multiple com- 
partments, may cost as much as_ $2000 
f.o.b. steel plant. 


Where the bottled gas distributor 
buys at the supplier’s bulk storage tank 
in his own truck, he secures his sup- 
ply at much lower cost than where he 
buys in cylinders. Also he will likely 
buy in gallons, rather than pounds, 
as when purchasing in cylinders. At 
some bottling plants in the middle 
west, he can buy at present for around 
6.5 cts. a gal. (on the basis of 1.5 cts. 
a pound for propane.). 


Marketers of ‘Bottled’ Gas 


Receive Supplies by Tank Car 


The larger bottled gas operators have 
their own bulk storage plants, where 
they receive the propane or butane in 
tank cars, transfer it to their own 
tanks and fill cylinders or deliver to 
consumers by tank truck, or both. The 
setup of such a plant is similar to an 
oil marketer’s bulk plant, but the equip- 
ment is different throughout, designed 
to withstand the 200-lb. working pres- 
sures of propane or 125-lbs. pressure 
where butane is used. 


The investment in the bulk plant 
varies materially, according to whether 
propane or butane is handled. Where 
a single tank of 12,000 gals. shell ca- 
pacity, holding a tank car of propane 
is installed, the total investment in the 
plant will average $15,000, supplying 
companies say. Some operators now 
are installing two smaller tanks of 
5000 or 6000 gals. each, for operating 
convenience, and the cost f.0.b. steel 
plant of 5000-gal. tanks for propane 
is given as $1600 each and for butane 
$900 each. Operators in Florida and 
southern California, who handle bu- 
tane, say investment in a bulk plant 
to handle this product, receiving tank 
car lots, need not run over $4000. Op- 
erators who receive their supplies by 
transport truck can use smaller tanks 
and have an even lower investment. 
A description of a large propane stor- 
age plant owned by an Iowa oil mar- 
keter is given later in this article. 

The bottled gas distributor handling 
his supplies in tank cars buys on a 


sliding scale, based on the current nat- 
ural gasoline market or the gas oil or 
crude market in some cases. A study 
two years ago of the average tank 
car price paid by small operators 
showed the figure was from 6 to 7 
cts. a gallon. It is considerably lower 
today. 

Liquefied gas is shipped by rail in 
special tank cars and takes the same 
rate per cwt. as gasoline. In terri- 
tories east of the Rockies, on many 
lines, the rate is assessed on a total 
weight based on tank car capacity in 
gallons and actual weight per gallon 
of liquefied gas, as calculated from 
specific gravity at 60F. by tables fur- 
nished by the railroads. 

Where the rate is based on the ar- 
bitrary weight of 6.6 lbs. per gal. which 
the Refined Products Classification 
takes, the charge per gallon on lique- 
fied gas is higher than on gasoline, due 
to the fact outage space has to be left 
in the tank car and fewer gallons are 
transported, while the freight is paid 
on the capacity of the tank car. 

Following are rates per gallon from 
3roup 3 to middle west points, effec- 
tive March 28, 1938: 


Cts. Per 
To Gallon 
PANS eS OCW Give occk ees 1.848 
>, Bos Eo) | an a eee eee a 2.178 
Des Moines, Ia. ........... 2.376 
ATMIAMIATIOUIS: 5 boistecdic de ccereiecs 3.168 
OOS -c.ssb eS ee 3.894 
POPE. guia tien ice ee 4.224 


‘Bottled’ Gas Cheaper 


Than Manufactured Gas 


Liquefied gas is sold for domestic use 
as a convenience fuel and therefore 
is competitive with piped gas and elec- 
tricity, rather than range oil or kero- 
sine, coal or wood, which are much 
lower cost fuels. Natural gas rates 
are almost universally below the price 
of bottled gas, so it cannot be sold in 
competition with this fuel. At present 
prices, it is said bottled gas is com- 
petitive with manufactured gas in 
many points, however. 


Propane has 2500 Btu. per cubic foot, 
or 92,000 Btu. per gallon. Average 
consumption per installation in domes- 
tic use is said to be nearly 700,000 Btu. 
per month. Some distributors sell 
propane on the basis of 10,000 Btu. 
units. They have a rate of from 90 
cts. to $1 for the first 150,000 Btus. 
and a lower rate above this amount, 
which makes the average cost, where 
the bottled gas is used only for cook- 
ing, from $3.50 to $4 a month. Where 
this fuel is used also for water heating 
and gas refrigeration and perhaps lim- 
ited space heating, the cost per monh 
may run to $7 or more. Some distrib- 
utors sell by the pound but the prac- 
tice is growing of metering the gas to 
the consumer and charging by cubic 
feet. 


The cost of natural gas in Cleveland, 
which has the second lowest rate 
among large cities in the country, is 
80 cts, for the first 400 cu. ft. and 55 
cts. per 1000 cu. ft. for all over this 
amount. On the basis of 1100 Btus. 
per cu. ft., the cost of 700,000 Btus. per 
month at the Cleveland gas rate would 
be 95 cts., far under the cost of bottled 
gas. The cost of manufactured gas, 
with its higher rate and lower Btu. con- 
tent than natural gas, is said to be 
about 3 times the cost of natural gas 
in Cleveland, which would bring it not 
far below the cost of boitled gas. 


The Bureau of Standards at Wash- 
ington, comparing the cost of propane 
at 10 cts. a lb. with the rate for gas 
there said: “Pure propane at 10 cts. 
a lb. costs $4.61 per million Btus. The 
600-Btu. gas supplied in Washington 
at 90 cts. per thousand cubic feet costs 
$1.50 per million Btus.” This city uses 
mostly manufactured gas, with some 
natural gas in it, and has a lower 
rate than most cities. 


In comparing the cost of bottled gas 
with electricity, authorities say that 
propane at 10 cts. a lb. is equivalent 
in heat units with electricity at be- 
tween 1.5 and 2 cts. per kilowatt hour, 
and that propane at 50 cts. a lb. would 
be equivalent with electricity at the 
rate of 5 cts. per kilowatt hour, which 
applies at many points. On this cost 
comparison, the Bureau of Standards 
says: “As a rough estimate, on what 
is believed to be average practice, the 
cost of bottled gas and electricity will 
be equal for cooking if the price of 
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SHOCK ABSORBER SERVICE 


Now Delco Shock Absorber Service has been 
made so easy that you'll want to check the 
shocks every time you go “down under” a car 
for lubrication, brake adjustment, or any other 
service where you use a hoist or pit. Car owners 
are willing to pay for comfort, and you’re in a 
position to give it to them. 


Look how simple it is! The Delco Shock Absorber 
Service Manual gives you complete service in- 
structions for refilling and rebushing. A new 
rebushing tool lets you rebush nearly every type 


Delco Shock Absorbers and genuine 
service parts are available through a large 
group of independent distributors served 
by 21 United Motors warehouses. 


of Delco Shock Absorber without removing the 
shock absorber from the car! And the Delco Shock 
Absorber Exchange Plan takes care of all major 
service jobs on non-repairable types. 


You make a nice profit on every job... and there 
are plenty of jobs, with more than 15,000,000 
cars on the road equipped with Delco Shock 
Absorbers. Find out from your United Motors 
distributor how little equipment you need to 
“come out on top” on Delco Shock Absorber 
Service; or write direct to United Motors Service, 
General Motors Building, Detroit, Michigan. 












HYDRAULIC SHOCK ABSORBERS 
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the fuel per pound is 3.5 times the cost 
of electricity per kilowatt hour. Water 
heating will cost about the same if 


the price of a pound is about 4.5 times 170 
that of a kilowatt hour.” 160 
“Liquefied gas costs for cooking, iSO 


when performing the cooking tests 
represented by test meals may be con- 
sidered approximately equal to those 130 
of electricity when electric current costs 
3 cts. per kilowatt hour and liquefied 
gas costs 10 cts. per lb.,” said another 110 
government bureau. 


140 


120 
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100 
However, in comparing the relative + 90 
cost of bottled gas and electricity, dis- “3 
tributors of the former fuel say there z 2 80 
must also be considered the higher 42 70 
cost of electric ranges and heaters, a es 
higher installation cost and also the 2 
fact that their heating elements have $< 50 
a shorter life than those in gas appli- 36 a 
ances. a 
3 30 
; 20 
Investment, Operating Costs fi 
A study was made two years ago of e) 
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PRIOR TO 1930 SALE OF LIQUEFIED GASES 
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investment and operating expenses of 
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a bottled gas distributing -business, 
from the standpoint of a major com- 
pany selling propane direct to the con- 
sumer by the conventional two-drum 
method.* For smaller scale operations, 


using other methods, different cost 
bases would apply. In this study it 
was assumed that customer installa- 


tion and lease charges and profit from 
appliance sales would cover sales, ad- 
vertising and management costs. The 
study was on the basis of profits from 
the sale of the fuel alone. 

Investment per customer was: 


Investment Per Customer 


Number Without With 
Customers Bulk Plant Bulk Plant 
100 Sibi fe . $100 $250 
250 70 130 
500 62 92 
750 ‘ 58 78 


1000 ; 57 77 try. 


propane-butane mixtures. 


New 


Annual sales of liquefied petroleum gases, separated to show propane, butane and 
From U. S. Bureau of Mines report, presented by James 


W. Vaiden of Skelly Oil Co., in a paper before 


the Natural Gasoline assn 


There are potential sources of sup- 
ply of liquefied gases of many billion 
gallons annually, in the natural gas and 
refinery gases produced in this coun- 
methods to 


recover them 


are being developed, which will increase 


Costs and profits per pound on fuel 
sales without a bulk station, for aver- 
age deliveries of 400 pounds ver year 


the future commercial supply. 
However, the demand for one of these 
gases, butane, as a constituent of to- 





per customer, were: day’s higher octane motor fuels, is 
: Average 
Number Fuel Capital Delivery Selling Net Profit 
Customers Cost Charges Cost Overhead Total Price or Loss 
; 100 $.0525 $.0400 $.0325 $.01 $.1350 $.115 $.0200* * 
250 0510 280 0315 01 1205 115 .0055* * 
500 0495 0248 £0310 01 1153 115 0003" 
750 0480 0232 0290 008 1082 215 0058 
1000 475 0228 0280 0075 1058 115 0092 
**LOoss. ; : 
Delivery costs include transportation from producer’s bulk station to distributing point. 
Capital charges include interest 7%, taxes 3%, insurance 3%, depreciation 3% 


By H. Emerson Thomas, Philgas Dept., Phillips Petroleum Co., published in Handbook 


of Butane-Propane Gases. 


Costs and profit per pound on fuel sales, where the distributor owned 
his own bulk storage plant were given as: 
Cost of 
Fuel at Average 
Number Bulk Capital* Station** Delivery Total Selling Net Profit 
Customers Station Charges Operation Expense Overhead Cost Price or Loss 
100. : $.0285 $.10 $.0025 $.0275 $.0150 $.1735 $.115 $.0585* * * 
y "(| . 0285 .052 .0025 0265 .0150 1245 115 .0095* ** 
| | ae .. 0284 0368 0022 .0250 .0150 1074 215 .0076 
| em Ss .0312 0022 .0215 .0130 .0961 Ais .0189 
1000 .0282 .0308 0020 .0205 .0125 .0940 A115 .0210 


**Includes fuel losses. 
***Loss. 


32 


*Capital charges are the same as in table above. 
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While Future Supplies Are Vast, 


Other Uses Are Seen for Butane 


growing so rapidly that some refineries 
which formerly sold their butane as 
bottled gas now use all of their supply 
in making motor fuel. This market for 
butane, to blend into motor fuels, will 
increase greatly in the next few years. 
Scientists also see other markets for 
butane developing in the future. 
“There is another process in the mak- 
ing,’ says Dr. Gustav Egloff, Chicago, 
of Universal Oil Products Co. “and just 
when it will be big is difficult to say. 
That is the use of normal butane tu 
produce butadiene which in turn will 
be converted into synthetic rubber. 
Also, the dehydrogenation of isobutane 
may develop into relatively large busi- 
ness for the purpose of making an iso- 
butene to be polymerized into viscous 
oils and synthetic rubber-like material. 


“IT can see a potential shortage de- 
veloping and a price increase based on 
present sources of butane. However, 
butane producing processes from pe- 
troleum oil are in the making which 
can produce vast quantities of butane 
catalytically at price.” 

For propane, however, which is po- 
tentially available in natural and re- 
finery gases in about twice the volume 
of butane, Dr. Egloff says enormous 
quantities will be available for years 
to come, as the processes to convert it 
into more useful products are not sv 
advanced as for butanes. Principal 
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Heavy-duty tires, dual rear wheels and other special equipment shown are extra 


A FORD ON YOUR JOB 


means money in your pocket 








There are a number of ways to look at truck economy. First cost 
is an item. Operating and up-keep costs are important. But there’s 


still another angle that deserves sharp examination. It’s this: 


Ford units are fast, easy to handle, sturdily built. Youcan haul 
a big load swiftly, keep high speeds when necessary, and 
thus, by cutting down the amount of time spent on a given 
job, you can keep the unit profitably at work more hours 
per day. That means money in your pocket. Try a Ford on 
your job. Ask any Ford dealer about an “on-the-job” test. 


FORD TRUCKS 


FORD MOTOR COMPANY, BUILDERS OF FORD V-8 AND MERCURY CARS, 


FORD 
TRUCKS, COMMERCIAL CARS, 


STATION WAGONS AND TRANSIT BUSES 


Visit the new Ford Expositions at the two 
Fairs, New York and San Francisco, 1940 
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uses now for propane are as liquefied 
petroleum gas, or as refinery fuel gas. 
The potential supply of propane and 
butanes from hydrocarbon gases pro- 
duced in the U. S. annually is given as 
follows by Dr: Egloff: 
Propane Butane 
(Billions Cu. Ft., 1939) 


Natural gas 225 Zo 
Refinery gas crude distilla- 

tion 30 10 
Cracked gas 7 
Total hydrocarbon gases ore 7 5 142 


On the basis of 36.398 cu. ft of vapor 
per gallon of propane, this potential 
supply amounts to nearly 7,500,000,000 
gallons: On the basis of 31.602 cu. ft. 
of vapor for normal butane, it amounts 
to nearly 4,500,000,000 gallons of bu- 
tane—a total potential supply of these 
two liquefied gases of about 12,000,000,- 
900 gallons. 

Dr. Egloff says an additional poten- 
tial supply for the future will come 
from catalytic dehydrogenation and 
cracked gases. 

Two years ago it was estimated that 
the amount of liquefied petroleum gases 
removed from natural gasoline in pre- 
paring it for the market was 1,500,000 


gallons daily, of which 50% was pro- 
pane. Half of this potential supply 
was estimated to be at plants where 
equipment for the further separation 
of liquefied petroleum gases would be 
economically justified. It was also esti- 
mated then that the potential supply of 
propane at 59 major refineries east of 
the Rockies was 800,000 gallons a day. 
Only a small proportion of this avail- 
able supply at both naturak gasoline 
plants and refineries was being actually 
recovered. 

The present production of the lique- 
fied gases represents one of the great- 
est conservation practices of the oil in- 
dustry. These gases at natural gaso- 
line plants were being lost when the 
natural gasoline was “weathered” to 
reduce its volatility so it could be 
shipped in tank cars. Until a few 
years ago also, no use was made of 
the gas produced in refinery process- 
ing. Technologists for the oil com- 
panies not only found the means to 
conserve these gases and make them 
availabie commercially, but they also 
led in developing uses for them in in- 
dustry and in homes. 


Liquefied Gas Supply 


Sources Are Widespread 


Present commercial sources of Sup- 
ply of both propane and butane are 
refineries and natural gasoline plants 
in California, the southwest, Pennsyl- 
vania, West Virginia, Kentucky and 
Atlantic seaboard. Many of the large 
oil companies sell propane and butane, 
under their own brand name, to dis- 
tributors either by tank car, or in cyl- 
inders or supply distributors trucks, 
from bulk storage depots, as well as 
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from their refineries and _ gasoline 
plants. Some also sell to distributors 
to sell under their own brand name. 

A few large companies operate only 
as suppliers of liquefied gas, maintain- 
ing storage plants over wide territory 
and serving distributors from these 
in trucks and cylinders. 


A listing follows of some companies 
Which manufacture propane and butane and 
the territories in which they market: 

Barnsdall Oil Co., Tulsa—Ships from 
gasoline plants in Texas, Oklahoma and 
Kansas into sections of these states, also 
Arkansas, Iowa and Missouri: principally 
by tank car, some plants serve truckers. — 

Bradford Gasoline Co., Bradford, Pa. 
Ships in cylinders only from 24 bulk Plants 
its distribution covering northeast section 
of the U. S. 

Carter Oil Co., Tulsa—Ships from Okla- 
homa into Wisconsin, Iowa, Minnesota 
Nebraska, Missouri, Kansas, Tennessee. 
Mississippi, Arkansas, Alabama, Georgia 
and Florida. Sells in tank ears and to 
truckers and fills cylinders brought to its 
plants. 

General Petroleum Corp. of California 
Ships by truck, supplies trucks and ships 
in cylinders from Los Angeles and San 
Joaquin areas to all points in California. 
_ Humble Oil & Refining Co., Houston 
Ships principally butane, from E. Texas 
and S. Texas plants, into Texas and several 
southern states. Sells in tank cars and to 
distributors’ trucks at its refineries. 

Imperial Gas Co., Los. Angeles Ships 
into California, Arizona, Nevada, New 


3-4 in. lines are leading 
nd to the tank; carries liquid 
> from the unloading pr om into the 
[The other line, connected to the 
for equalizing pressure be- 
tank car and storage tank as un- 
oading proceeds. In the background is 
the warehouse and 100-lb. cylinders for 
propane, of the Allison plant of the Harms 
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Mexico, Hawaii and Pacific Ocean coun- 
tries. Supplies distributors in cylinders 
principally. 

Lone Star Gas Co., Dallas—Ships from 
Texas in that state, to the northeast and 
for export; in tank cars, buyers’ trucks and 
cylinders. 

Protane Corp., Erie, Pa.—Ships from Erie 
and Kane, Pa., Hammond, Ind., Traverse 
City, Mich., Noroton, Conn., S. Plainfield, 
N. J., and Lake Mahopac, N. Y., in 100-lb. 
cylinders; to distributors east of the Mis- 
sissippi. 

Philgas Dept., Phillips Petroleum Co.— 
Ships by tank car from many production 
points in the southwest. Distributes and 
supplies service from 18 bulk stations, in 
14 central and eastern states. 

Pyrofax Division, Carbide & Carbon 
Chemicals Corp., New York—Ships in tank 
cars from production points at Whiting, 
Ind., and W. Virginia to bulk stations east 
of Mississippi, also Minnesota, Iowa and 
Missouri, which supply distributors in 
eylinders. 

Shell Oil Co., St. Louis in tank 
ears and cylinders into adjacent territory, 
from Wood River, Ill., East Chicago, Ind., 
Lansing, Mich., Madison, Wis., Owatonna, 
Minn., Cedar Rapids and Carroll, Ia., and 
also delivers into distributors’ trucks from 
Norco, La., and Houston. 

Shell Oil Co., San Francisco-—Sells pro- 
pane in 100-lb. cylinders to domestic trade 
on Pacific Coast, through its own market- 
ing organization. Ships butane from Cali- 
fornia plants to distributors and consumers 
in tank cars or tank trucks. 

Skelgas Co., Kansas City, Mo.—Ships in 
tank cars, trucks and cylinders, to distri- 
butors, from bulk storage plants at Chi- 
cago, Moline, East St. Louis, Kansas City, 
El Dorado, Kans., Denver, Lusk, Wyo., 
Omaha, Des Moines, Pipestone, Minn., Minne- 
apolis, ‘Crookston, Minn., Fond du Lac., Wis., 
Lyman, Okla., Skellytown, Texas. 

Sloan & Zook Co., Kane, Pa.—Ships in 
cylinders, in territory adjacent to Kane. 

Standard Oil Co. of Kentucky, Louisville 

Ships in tank cars to ~hiagy sat in Ken- 
tucky, Mississippi, Alabama, Georgia and 
Florida. 

Standard Oil Co. of Ohio, Cleveland 
Ships from Toledo by tank car, from 
Latonia, Ky., by tank cars and trucks. 

Standard Oil Co. of New Jersey, New 
York—Sells to distributors in eastern U. S., 
shipping from Bayway, N. J., Hastings, 
W. Va., Baton Rouge, La., and Seminole, 
Okla. Ships principally in tank cars, in 
truck and cylinder deliveries to some east- 
ern states. 

Standard Oil Co. of Indiana—Ships in 
tank ears from refineries at Whiting, Ind., 
and Wood River, II1., to distributors in Wis- 
consin, Illinois, Indiana and Michigan. 

Union Oil Co. of California—Ships in 
tank cars and supplies distributor’s trucks, 
from Wilmington, Kettleman Hills and 
Orcutt, Cal., into Pacific Coast area. 

Viking Distributing Co., Charleston, W. 
Va.—Sells in distributors’ trucks and cylin- 
ders, within radius of 200 miles from 
Catlettsburg, Ky., and Clendenin, W. Va. 

Wasatch Oil Refining Co., Salt Lake City, 
Utah—Sells by truck and cylinders to dis- 
tributors in Idaho and Utah, shipping from 
Woods Cross, Utah. 





Bottled Gas Distributed 
By Iowa Oil Marketer 


In Allison, Ia., which state is good 
marketing territory for bottled gas be- 
cause of its well-to-do farms and small 
towns, the Harms Oil Co., an oil mar- 
keter since 1931, has been distributing 
propane and selling appliances for the 
last 4 years. It recently built a bulk 
storage plant and now receives sup- 
plies in tank cars. The company oper- 
ates this business entirely separately 
from its oil marketing business, as its 
All-Gas Division. Its bottling plant is 
in another part of town from its gaso- 
line storage plant. 

The liquefied gas is received at the 
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HERE has never been a point in 

the evolution of the automotive en- 
gine at which further progress has 
seemed either impossible or undesir- 
able. Fuel improvement also has been 
continuous; in fact, much of the prog- 
ress of engines has been made possible 
by better fuels. In the continuation of 
this development of engines and devel- 
opment of fuels, it is obvious that the 
most rapid strides will be made if the 
two go forward hand in hand. New 
fuels and new engines must each be 
evaluated with respect to the other. 
Therefore, the refiner who is planning 
production on a long-range basis may 
well keep in mind the prevailing trends 
in “‘engine evolution.” 

While it is impossible to predict the 
exact specifications of the engines of 
the next decade, it is reasonable to 
assume that the movement to more 
efficient engines will continue. This in- 
crease in the efficiency of the engines 
which will drive tomorrow’s automo- 
biles, buses, trucks and tractors can 
only be realized through the use of 
better fuels. 

Here are a number of factors in fu- 
ture engine and vehicle design which, 
because of their effects on fuel require- 
ments, are of direct interest to the 
refiner: 


High Compression. Substantial increases 
in power and economy will be gained 
through the use of higher compression ra- 
tios, a change which is made possible by 
higher anti-knock value in fuels. An accu- 
rate evaluation of recently developed fuels 
can be made only after they have been 
tested in engines of very high compression 
ratios. 


Supercharging. Since certain types of en- 
gines are not as well suited to increase in 


PREVIEW OF TOMORROW'S 


compression ratios as others, and because 
for certain applications supercharging is a 
much more effective means of utilizing the 
possibilities of high octane fuels, a rather 
widespread use of supercharging in future 
production engines may develop. It is pos- 
sible that the relative performance of dif- 
ferent types of high anti-knock fuels in 
supercharged engines will differ consider- 
ably from their relative performance in un- 
supercharged engines of high compression 
ratio. Therefore, experimental new fuels 
should be tested in supercharged engines 
as well as in high compression engines if 
their full potentialities and limitations are 
to be determined. 


Intake Manifold Design. Should intake 
manifolds become larger with low gas ve- 
locities during the slow speed acceleration 
range, the distribution of mixtures of air 
and fuel to individual cylinders may be 
such that extremely high anti-knock value 
will be necessary in the more volatile range 
of our motor fuels. This means that hydro- 
carbons of relatively low boiling points 
and high anti-knock values would then be 
extremely desirable. 


Fluid Drives. The use of fluid couplings 
between engine and transmission can off- 
set, to a marked extent, the demands of 
intake manifolds which do not uniformly 
distribute fuel-air mixtures to individual 
cylinders at all speeds. Without the fluid 
drive, acceleration from low speeds re- 
quires that the engine operate for rela- 
tively long periods at wide-open throttle 
in the speed range where poor distribution 
has its most adverse effect. However, with 
the fluid drive, high engine speed is at- 
tained much more rapidly during accelera- 
tion from low car speeds and, as a result, 
distribution of fuel-air mixtures to indi- 
vidual cylinders is materially improved dur- 
ing this type of full-throttle acceleration. 


Pre-ignition. Engines of high specific out- 
put not only require fuels of high anti- 
knock value, but also require that these 





fuels should not tend to pre-ignite. Unfor- 
tunately, some types of hydrocarbons which 
have high anti-knock value are apt to pre- 
ignite when subjected to high tempera- 
tures and pressures. Therefore, the fuels 
of the future must also be capable of with- 
standing, without pre-ignition, the condi- 
tions under which they are burned in more 
efficient engines. 


It is apparent from the foregoing that 
new refining processes cannot be con- 
sidered entirely on the basis of present 
anti-knock levels. While a particular 
process may produce a fuel having a 
high anti-knock value by today’s 
standards, the continuous develop- 
ment of engines of higher efficiency 
will tend to raise anti-knock levels 
still further. The refiner who looks well 
ahead in the selection of refining proc- 
esses should select those which pro- 
duce gasoline having both high octane 
value and high lead susceptibility. 


eo + 2 


Since the problems of fuels and engines 
are inseparably related, we of the Ethyl 
Gasoline Corporation cooperate with 
the technologists of both the automo- 
tive and oil industries. Through our re- 
search laboratories in Detroit and San 
Bernardino we are helping the refiner 
to develop fuels best suited to the en- 
gines of the future, and the engine 
designer to develop engines that will 
realize the greatest efficiency with the 
fuels of the future. And through our 
field engineers we are working daily 
with the users of fuels and engines in 
order that the benefits resulting from 
technical improvements may be most 
fully realized in service. Ethyl Gaso- 
line Corporation, Chrysler Building, 
New York, N. Y. 
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CARBURETOR PRESSURE CHAMBER. In preliminary research on super- 
charging, the carburetor often is surrounded by a box to which air is supplied 
from the supercharger. The carburetor then is exposed to the supercharge 


NEARLY TWICE THE HORSEPOWER from the 
same sized engine. The above chart indicates the ex- 
perimental results obtained by supercharging the 


ENGINES. Above shows a general 
view of some of the apparatus now 





being used at the Ethyl Research pressure both outside and inside, thus obviating any need for making it air- engine of a popular American car. Graph shows 
Laboratories to develop further data tight or for changing air-bleed jets. The photograph shows a carburetor in such brake horsepower and fuel consumption with and 
on supercharging. a box, with the cover of the box removed. without supercharging. 
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bulk plant in special type tank cars 
of its supplier, which are tested to 
around 500 lbs. per sq. in. hydrostatic 
pressure. The fuel is unloaded from 
the top of the car, through a 2-in. line 
to the pump. Another %-inch line con- 
nected to the top of the storage tank 
equalizes the pressure during the un- 
loading. Power is supplied by a single- 
cylinder, double-acting pump, with a 
4-in. piston and 5-in. stroke, run by a 
3-horsepower, explosion-proof, induc- 
tion-type motor. 


From the pump a “%-in. line is used 
to the storage tank and to the filling 
equipment in the warehouse. The tank 
is 18,000 gals. capacity, horizontally in- 
stalled and weighs 54,000 lbs. The steel 
in the tank sides is 1-in. thick and in 
the ends 1.25-in. thick. The tank is 
hydrostatically tested at 1000 lbs. per 
sq. in. and safety valves are set at 
350 lbs., although the general working 
pressure is 200 lbs. or less, states L. M. 
Gibbs, in charge of this part of the 
business. 


Pump and motor are in a separate 
small shed and, aside from the tank 
and shed, the plant consists of a ware- 
house where the cylinders are filled, 
materials stored and the housings 
made for the cylinders when they are 
installed on consumers’ premises. For 
the distribution of the cylinders, a 1- 
ton and two half-ton trucks are used. 
The ton truck will carry 18 of the 
100-lb. cylinders. 


The All-Gas Division sells propane 
under its own brand name. It supplies 
consumers direct in the Allison area 
but elsewhere in its section of Iowa 
operates through dealers who handle 
its cylinders. The company owns about 
3000 cylinders. It maintains a_ sales 
room on the main street in Allison, 
where a line of cook stoves, ranges, 
hot water heaters and refrigerators are 
on display, hooked up to cylinders of 
propane so the convenience of this fuel 
can be demonstrated. 


Leland L. Harms, owner, first be- 
came interested in liquefied gas as a 
consumer. Foreseeing its growth as a 
convenience fuel, he became a dealer 
handling cylinders and also sold the 
appliances, cooking stoves principally. 
Later he became a wholesaler, owning 
cylinders and supplying other dealers. 
As his business grew he built a bulk 
storage plant, to reduce the cost of 
his fuel. He is enthusiastic about the 
future of bottled gas, mostly because 
he believes many new industrial uses 
will be found for it. He is still an ac- 
tive independent oil marketer also. 
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Heavier Tanks and Equipment 


Required to Handle Propane 


As liquefied petroleum gas, propane 
has natural advantages over butane 
which make its use practical in all 
parts of the country. 

Propane has an initial boiling point 
of around 50 fahr. below zero, which 
makes it self-vaporizing at atmospheric 
temperatures in above-ground installa- 
tions in all sections. It becomes a 
vapor when the valve on the cylinder 
is opened and the gas is of uniform 
characteristics until the supply is ex- 
hausted. Propane also has a lower dew 
point than butane, which prevents 
condensation of the fuel in even small 
distribution lines at low temperatures. 

Principal disadvantage of propane 
is that its higher vapor pressure re- 
quires heavier tanks and equipment 
to handle it than to handle butane. 
Tanks for propane are required to 
stand 200 to 225 lbs. pressure and for 
butane 100 to 125 lbs. In commercial 
use, mixtures of propane and butane 
are frequently used and these mix- 
tures vary from 95% propane to 60% 
butane and the rest principally pro- 
pane. 

Some large distributors market 
everywhere for domestic use a liquefied 
gas which is mostly propane, because 
they believe the additional safety fac- 
tor, where the supply can be stored 
outside regardless of the temperature, 
more than offsets the higher cost of the 
equipment. 

The marketing of butane, or butane- 
propane mixtures, has been mostly in 
warm climates because of the inability 
of butane to vaporize readily at tem- 
peratures much below freezing. To 
offset this disadvantage, most domestic 
butane installations have been de- 
signed for the use of an underground 
storage tank, where the heat necessary 
for vaporization may be obtained from 


the ground in cold weather. The tank 
must be large enough to provide suffi- 
cient surface for the transfer of heat 
from the ground to the liquid in order 
to maintain the required vaporization. 


A factor accounting for the increase 
recently in the sale of butane as do- 
mestic fuel is the widespread use of 
tank trucks to distribute the product 
from the point of manufacture, or 
from bulk plants of large distributors. 
The lower vapor pressures of butane 
and the lighter tanks required for its 
safe transportation, permits hauls by 
truck economically for over 100 miles. 


Because the larger companies have 
marketed principally propane for do- 
mestic use, knowledge of the proper 
utilization of butane has not been as 
widely developed nor of the proper 
equipment for its efficient and safe 
use. Equipment of good design is avail- 
able, however, and is said to be com- 
ing into greater use. 


Some refining and natural gasoline 
companies producing the liquefied 
gases sell propane for distribution to 
domestic and many industrial users, 
and find other uses for their butane, 
as for motor fuel, for fuel on drilling 
rigs, for stationary engines, and, more 
recently, for blending with gasoline to 
produce the higher octane motor fuels 
sold today. 


Following are some of the proper- 
ties of commercial propane (95% pro- 
pane) and butane (75% butane): 


Propane Butane 


Vapor pressure at 70 F., lbs. . 124 31 
Vapor pressure at 100 F., lbs, . 192 59 
Initial boiling point deg. F. ..—51 15 
DOW DOME, GER. FF... ss ccvascs —-46 .24 
Weight per gal of liquid at 

60 F., Ibs. ree ee 4.24 4.84 
Cu. ft. of gas per gal. of 

Mewid. at GOP, ..4..655 36.28 - 31.46 
tA. wer Ci FE. occ asus 2522 3261 
B.t.u. per Ib. ~ 21,560 21,180 


B.t.u. per gal. 


-. 91,500 102,600 
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HERE IS THE HOSE REEL YOU 
HAVE BEEN LOOKING FOR 


Compact, Rugged, Light in weight, ball bearing construction throughout 


Free-running, combina- 
tion ball bearing and 
swing joint, easily tight- 
ened or repacked in 
place. The bearing takes 
the entire weight and 
thrust of the reel, remov- 
ing all strain from the 


Hose connection at cor- 
rect angle to prevent 
hose hike. Hose can be 
attached to reel or re- 
newed easily by first 
removing the elbow.This 
elbow is fastened to the 
reel by two bolts. 


packing gland. 


Recessed front makes 
this the most compact 
reel obtainable. All parts 
easily accessible. 





Hose clamp by its snub- 
bing action takes strain 
off Littings and prevents 
hose breakage where it 
is attached to reel. 
Double outlet simplifies 
piping and permits a by- 
pass connection when 
required. 





a construction with 
welded spokes and sup- 
orting angles assuring 
ong life. 


Roller chain drive in 
front for easy access. 
Free-running and easily 
adjusted for wear. 


Brake prevents reel from 
spinning when unwind- 
ing. Can be released for 
winding, can be locked 
instantly. 





COMPACT, rugged, light in weight, this is the 

finest hose reel built. All parts are of steel, 
malleable iron or bronze, no cast iron is used. 
This reel will never wear out as it is ball bearing 
throughout with hardened and ground races. 






































All working parts and hose connections are in 
front and easily accessible. Its rigid base is 
welded throughout. The reel can be easily un- 
bolted from its supports. It is light in weight, a 
reel that holds 100 feet of 114" hose only weighs 
Make clean, safe, trouble - free 93 pounds. 











calls on all customers. Leave your 
truck on the highway, but deliver exactly where the load is wanted 
without making any connections or resorting to makeshifts. Fit every 
truck with the new patented Philadelphia Valve Co. Hose Reel. 





We can furnish hose reels in any size or shape. They can be 
furnished with side winding device where required. Reels can be 
furnished for installation either in bucket box at rear of truck or in 


underslung box on side of truck. 


Delivery can generally be made in a few days after receipt of order. 





) For sizes, prices and dimensions write for Bulletin 4162. 


PHILADELPHIA VALVE COMPANY 


Aramingo Avenue and Ontario Street Philadelphia, Pa. 
Pacific Coast Distributors: Hercules Equipment & Rubber Co., 550 Third St.. San Francisco. 
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in Canada 


view of the new Turner Valley oil field in the Province of Alberta from the top of Long View Hill, looking southwest 


would be the 





war photographer's explanation for the above 








To be more specific, however, above is a 


Oil Industry Profits Reasonable 


Alberta Royal Commission Finds 


he OTTAWA—The oil industry is 

supplying motor fuel to consum- 
ers in the Province of Alberta, Can., 
which has a population density of 3.2 
(New Jersey has population density 
of 537.8) at prices which are _ not 
out of line with those charged in the 
U. S. This is the finding of the A\l- 
berta Royal Commission which held 
hearings on all phases of the petro- 
leum industry over a 15-month period, 
in 1939 and 1940. 

“Undivided” dealer tank wagon 
prices for regular grade gasoline in 
Calgary and Edmonton, Alberta, dur 
ing the latter half of 1939 when the 
commission was sitting were 15 and 
17.9c per Imperial gal. (1.2 U. S. gal.). 
During the same period, dealer tank 
wagon prices at Helena and Great 
Falls, Mont., below the southern bor- 
der of Alberta, were 14.5 and 13.5¢ pen 
U. S. gal., or 17.4 and 16.2c, respec 
tively, when figured on the Imperial 
gallon basis. 

The density of population alludes to 
the number of people per square mile, 
and in nowise to the fact that Al- 
bertans in 1936 voted into power a 
provincial government headed by Wil 
liam Aberhart, an evangelist dedi- 


cated to a system of social credit, and 
$25 every month to all adults. 

Aberhart, and his social credit 
since turned into a debit——are still in 
power in the Alberta government. At 
the time of his election two glittering 
phrases—not unlike the New Deal’s 
“forgotten man” and “economic roy- 
alists” were extensively used in ex- 
plaining social credit. They were ‘un- 
earned increment” and “just prices”. 

The Alberta premier at the time of 
his election attributed a large part 
of the province’s economic disabilities 
to the excessive spread between pro- 
ducers’ and retailers’ prices—or as it 
was put, the “unearned increment”. He 
had plans for a commission to fix 
“just prices” for all commodities in 
order to reduce the margin between 
wholesale and retail prices. 

How he was to raise the $120,000,000 
necessary to finance the $25 a month 
payments (the province’s annual bud- 
get at the time was only $15,000,000 
and its total productive income esti- 
mated at $150,000,000) is of as little 
concern here as it proved to be to 
the social crediteers, no payments 
having yet been made, but it does 
show what type government the oil 


industry faced in the province. Agita- 
tion arose for investigations of in- 
dustry, which culminated, as far as 
oil is concerned, in the Royal Com- 
mission’s report published in June 
1940. 


N owuere, in its 528 page report, 
does the Royal Commission, which was 
headed by Justice A. A. MacGillivray, 
and Major L. R. Lipsett, find the oil 
industry guilty of excessive “unearned 
increment’, except for several in- 
stances where the commission found 
dealers had not passed along tank 
wagon reductions to consumers. As 
for government price fixing, the re- 
port states: 


“It would be quite wrong for us 
to first hand, as we do, that the oil 
industry has come through a 
searching inquiry without having 
been found guilty of improper 
practices or of having made undue 
profits or of having demanded 
prices which are either exorbitant 
or out of line with prices elsewhere 
and then to recommend that this 
industry be placed under the domi- 
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CHEVROLET TRUCKS 
a .for1940 


Get your copy of 
Certified Fa cts about For the 6th time in the last 8 years, the 
nation’s truck buyers, by their orders, have 


awarded to Chevrolet first place in truck sales. 





Official 1940 registrations tell the story. The 
latest figures (for the first five months) show 
84,167 Chevrolet truck registrations. That is 
ieee »t dealer, 
Ask your Chevrolet 


15,196 more than for the make in second posi- 
for your 


or write to US, 
copy of ‘Says — 
16-page book that gives 
the facts about truck oper- 
facts certified 


tion, and 53,163 more than for the third place 
make. Incidentally, it’s a gain of 10,042 units 


for Chevrolet over the corresponding figures 
for 193). 


ating costs, 
bv the Contest Board of 
en A.A.A. We printed this 


booklet for you—so that saa 
authoritative evidence as 


hat they cost to operate the truck that leads in earning power, in reli- 


Chevrolet is the leader in sales because truck 


oof of what buyers are wise buyers—because they chose 
you might have 
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alan ‘ks can do, and es ‘ 
Chevrolet truc ability, in value. 
aintain. 
and mainta CHEVROLET MOTOR DIVISION 


| General Motors Sales Corporation 


DETROIT, MICHIGAN 
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Oil Industry Profits Reasonable Alberta Royal Commission Finds 





nation of some government agency. 

“It may well be that this conclu- 
sion will not be well received as 
there are many _ people who 
are given to adverse criti- 
cism and loose talk about the 
petroleum industry largely be- 
cause in its membership there are 
to be found large corporations. 
It does not occur to such people 
that a corporation may be so large 
that quite aside from moral con- 
siderations it may not be the part 
of wisdom for it to be either extor- 
tionate or dishonest. It also does 
not occur to such people that gen- 
erally speaking the large corpora- 
tion has the large volume of busi- 
ness and so the low cost perfor- 
mance which permits of its most 
readily and effectively lowering 
prices to the peneral public.” 
Agreeing that the government 

should be concerned with keeping 
prices within reasonable bounds when 
competition is non-existant, nominal 
or collusive, the commission added: 

“Tf we are right in this view it 
would seem to follow logically that 
the government should be equally 
concerned to see to it, again in the 
public interest, that prices do not 
become so low as to discourage 
the inflow of capital into industry, 
or so low as to eliminate most 
competitors and bring absut a 
state of monopoly. 

“We repeat for the sake of clari- 
ty and emphasis, that which we 
have before said, that no case has 
been made out for government 
intervention in Alberta, in any 
branch of the petroleum industry, 
including marketing, as to which 
we are specifically directed to re- 
port.” 

However, little deterred by the work 
of the commission over 15 months, 
Aberhart several weeks ago Stated in 
an interview that the leading market- 
ing company (Imperial Oil Co. Ltd.) 
“is being notified that a further reduc- 
tion in gasoline price is expected to 
be made at the earliest possible mo- 
ment.” Probably, as Andy, of the 
Amos and Andy team would put it, 
“we’s gotta deduce the increment”. 

Premier Aberhart in his recent in- 
terview pointed out that gasoline price 
reductions made while the hearings 
were going on saved Alberta consum- 
ers $400,000 annually. Two reductions, 
one in July, the other in October, 1939, 


were made during the 15 months in 
which the commission was sitting. 

The reduction on July 24, 1939, cut 
third grade gasoline and tractor dis- 
tillate le per gal. This reduction, of- 
ficials of the company explained at 
the time, was to meet a situation aris- 
ing out of the granting of competitive 
discounts. 

The second cut was made on Oct. 
25, 1939, and reduced Ethy] gasoline 
le per gal., regular and kerosine 0.5c 
per gal. This cut, Imperial pointed 
out was to avoid “drainage” from the 


higher grades to third grade gasoline. 

The Royal commission in its report 
emphasizes that Imperial made the 
reductions without government com- 
pulsion. 

Looking into the “unearned incre- 
ment” of the Alberta oil industry, the 
MacGillviray commission, using Im- 
perial Oil Co.’s records, found that 
the “rate of return on investment of 
the company whose rate of return is 
under consideration is not only rea- 
sonable on its face, but reasonable in 
fact mag 


Imperial Marketing Operations 
Probed by Alberta Commission 


The commission stated that it used 
Imperial’s marketing operations be- 
cause it is conventional; because it has 
the largest and widest distribution; be- 
cause it has a normal proportion of 
volume of the various petroleum prod- 
ucts, and because it is impractical to 
effect a consolidation of the financial 
statements of all those engaged in 
marketing in the province. 

The marketing profit performance in 
relation to invested capital of Imperial 
was examined on the theory that, if 
marketing operations be efficiently and 
economically performed, with a _ re- 
sulting profit that does not provide an 
unreasonable return, then there is 
strong indication that prices have not 
been influenced upward. 

No statement of earnings of Im:- 
perial was available for 1939, so the 
commission examined 1938 earnings. 
Inasmuch as the company did not seg- 
regate its own marketing from other 
operations, the commission determined 
the profit performance of the market- 
ing department using actual prices of 
the same products sold to jobbers. 

Tables No. 1, 2 and 3 show the mar- 
keting profit picture of Imperial’s Al- 
berta operations during. 1938. Net 
profits totalled $389,080.89, on a total 
depreciated investment of $3,681,634.93 

or a return of 10.57%. 

The commission, in its report, how- 
ever, pointing to the reductions in 
prices in Alberta during 1939, added 
that if the 1939 prices had been in 
effect throughout 1938, the company’s 
earnings in that province would only 
have been $278,721.36, or a return of 
7.56% on investment. 


TABLE NO. 1 


“Having come to the conclusion that 
the return on invested capital is 7.56% 
as in the 1938 at today’s prices”, the 
commission’s report states, “we have 
to consider as to whether or not that 
return may be said to be an unrea- 
sonable one, having regard to the type 
of business in which the investment 
is made. We have not the slightest 
hesitancy in saying, with due regard 
to all evidence before us that on the 
face of it this return is not an un- 
reasonable one.” 

Not all of the products shown in 
Table 1, and marketed in Alberta, 
were produced at the Calgary refinery, 
the commission explained. Aviation 
fuel usually is shipped from Ioco, B. C. 
refinery of the company and some 
comes from Regina, Sask. Lube oils 
and greases and other specialties are 
supplied from Ioco and Sarnia refin- 
eries of the company. Tires, batteries, 
and some brands of lubricating oils 
were purchased from other companies. 
“The purchase cost of these products, 
or, in the case of goods supplied from 
other refineries, the estimated refinery 
cost must be added to the cost of 
goods supplied from Calgary”, the re- 
port added. 


Bulk Plant Distribution 
Explained 


In Table No. 2, it will be noted that 
Imperial paid $335,884.41 in commis- 
sions to bulk plant agents during 1938. 
The Royal commission found that “du- 
plication of bulk stations cannot be 
said to increase the cost of marketing, 
unless it is to be assumed that in- 


Following is a breakdown, as published by the Alberta Royal Commission, of the sales, prices received, and gross 


marketing profit of Imperial Oil Co., 


Ltd., in 


Refinery 


Alberta during 1938: 


Total Sales Value 
less Freight 





Gallons Door Cost Amount Per gal. 
Gasoline ....... 21,351,160 9.59¢ $2,047,214.31 14.71¢ 
Kerosine.... Aer 1,122,449 12.46 139,635.57 16.60 
Tractor Distillate... 1,225,408 7.39 90,536.08 11.39 
Crude naphtha 1,503,011 6.81 102,340.23 7.99 
Light Fuel Oil ... 1,309,627 4.86 63,689.03 6.16 
Bunker Fuel Oil... 8,977,234 3.08 276,418.20 3.23 
Asphalt ere ay 2,488,700 9.32 231,995.10 9.95 
Lo ae 90,941 2.39 2,173.49 Ba 
Marvelube oils 632,398 40.30 254,858.79 56.68 
Other lube oils 377,791 20.52 77,509.03 32.17 
Grease 120,688 60.25 TZ,1ipoe O17 
Wax 24,999 44.36 11,088.83 55.85 
Candles 5,086 74.54 3,791.25 102.72 
Vacuum oils 167,495 44.54 74,603.10 75.91 


Miscellaneous 


Total 


AZ 


214,204.04 


$3,662,972.37 


Gross Marketing 
Profit or Spread 


Amount Per gal. Total 
$3,140.480.11 5.12¢ $1,093,265.80 
186,335.01 4.14 46,499.44 
139,618.27 4.00 49,082.19 
120,049.64 1.18 17,709.41 
80,704.01 1.30 17,014.98 
289,719.73 15 13,301.53 
247,664.89 63 15,669.79 
2,354.56 .20 181.07 
358,457.49 16.38 103,598.70 
121,534.19 11.65 44,025.16 
85,339.13 10.46 12,623.81 
13,961.87 11.49 2,873.04 
9,224.60 28.18 1,433.35 
27,156.32 31.37 $2,553.22 
264,888.99 : 50,684.95 
$5,183,488.81 $1,520,516.44 
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—and here’s a defense 
against Leakage, Waste and Tampering 


J ST as only the most modern guns can de- vents tampering. The plug—which is held 
¥ fend a coastline, only the most modern tightly in place by gaskets in plug and seal— 
and efficient closures can make an adequate eliminates leakage. The flange—which is 
“defense” of the contents of a drum. always flush with the inside of the drum- 


= head—assures complete drainage. 
There is no substitute for preparedness 


against every hazard a drum can encounter— Today, more than ever before, it pays to 
and there is no substitute for Tri-Sure “*re-arm”’ every drum with Tri-Sure Closures 
Closures to make that preparedness com- —to let your customers know that every 
plete. Tri-Sure Closures give the triple shipment of your product will be safely 
protection of a perfected seal, plug and convoyed to its destination. And now is the 
flange. The seal—which cannot be removed time to start. Write today for complete 
without being deliberately destroyed—pre- information on Tri-Sure Closures. 






AMERICAN FLANGE & MANUFACTURING CO. INC. 
30 Rockefeller Plaza, New York 


i-Sure 


Reg. U.S. Pat. Off. 


CLOSURES 


STOP LEAKAGE e WASTE e TAMPERING e PILFERAGE e SUBSTITUTION 
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creased gallonage at individual com- 
mission stations, arising from _ the 
elimination of duplication would jus 
tify a lowering of the rates of com- 
mission.” 

Testifying before the MacGillivray 
commission, A. E. Halverson, director 
of Imperial, pointed out that salary 
operations at smaller points in the 
province are out of line with commis- 
sion costs, and he outlined many spe- 
cific instances, similar to that related 
below, where to eliminate commission 
bulk plants would add to his com: 
pany’s total expense because of the 
increased cost of transporting longer 
distances. 

“Our total sales of White products 
(gasoline, kerosine, ete.) at Therien 
amounted to 26,900 gals. in 1938”, Mr. 
Halverson said. “Total direct expense 
for rentals, taxes, depreciation, main- 
tenance was $134.67. If we closed this 
agency it would have to be supplied 
by truck from St. Paul (Alberta) at 
an inter-station transfer expense of 
1.5c per gal., or $213.32, or an _ in- 
creased expense of $78.65.” 

Pointing out that the comparison of 
savings made in direct expense, by 
closing commission stations as against 
extra costs for transportation, is not 
the whole picture, Mr. Halverson 
added. “In most cases,” he continued, 
“we would have to provide under- 
ground tankage facilities in the town 
where we closed the agency unless the 
dealer did so at his own expense, and 
in either case he would demand and 
undoubtedly secure a discount to look 
after sales equivalent to present com- 
mission rates’, 

Most of the 284 commission agencies 
operated by Imperial in Alberta, tes- 
timony before the commission dis- 
closed, do not enjoy sufficient volume 
of business to occupy the agents full 
time, and is generally handled by a 
person in some other line, a merchant, 
hardware dealer, ete. The company 
also stated that only 27 of its commis- 





TABLE NO. 2 


Marketing costs of Imperial totaled $1,021,694.80 in 1938. Commission breaks 


these costs down as follows: 


Salaries and Wages 
Other expenses 


Bulk Stations: 
Commissions 
Other expenses 


3arrels , 
Service station and dealer expense 
Salesmen ; 
Advertising and identification signs 
Office expense and general administration: 
Salaries ; 
Other expenses : 
Home office administration 


Total 


sion agency plants in the province 
were operated where the company had 
mecre than 2 competitors; at 129 they 
had no competitor with above ground 
storage. 

Expenses, other than commissions, 
for the 284 bulk plants in the Imperial 
operation for 1938 totalled $93,170.35, 
or an average cost of .46c per gal. 


$39,988.01 
75,115.22 


$115,103.23 


$335,884.41 
100,316.35 


436,200.76 

23,370.71 

71,780.71 

90,160.05 

48,747.61 
$105,860.35 
43,914.72 
86,556.66 

236,331.73 


$1,021,694.80 


On this point, the commission’s report 
found that “apart from commissions, 
the total cost being only .46c per gal., 
it is obvious that only a slight saving 
could be anticipated and as against 
this, there is the danger of supplies 
being inadequate to meet demand in 
the rush seasons when farming ac- 
tivity is greatest”. 


Barrels Used for Distribution 


Another item of expense found in 
Table 2 which will probably be rem- 
iniscent to the old-time marketers in 
the U. S. is the $23,370 listed for bar- 
rels. 

Steel drums continue to play an im- 
portant part in the distribution of pe- 
troleum products in all parts of AIl- 
berta, except the larger cities. Most of 
these barrels are owned by the oil com- 
panies, the consumer seldom provid- 
ing containers. 

Instead of tank trucks to deliver to 
the farm trade, as in this country, 
steel packages are filled by the agent 
at the local bulk plant and delivered 


‘rial Oil C Ltd., in Edmonton, Alberta 


nce, however, is through curb pun 


to the farmer. The container is left 
until the gasoline, kerosine or tractor 
fuel is consumed. 

Commenting on the use of steel bar- 
rels, Dr. John W. Frey, associate di- 
rector of the Petroleum Conservation 
Board of the U. S. department of the 
interior, who was one of the _ prin- 
cipal witnesses heard by the Royal 
Commission, stated: 

“One of the most striking details of 
marketing in Alberta is drum delivery, 
which is almost non-existant in the 
U. S. I did not know that there was 
any such thing as drum delivery in 
the U. S. until the period of the code 


GEAN Hey, 


Method of distribution of gasoline in the ex- 


ind smaller outlets 
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- 
k RANKLY, we don’t know. 


The slide-rule boys in the Engineering 
Departments of oil companies have ways 
of figuring coefficients of expansion and con- 
traction, but they don’t mean much to us. 


They don’t mean much, either, to the 
foreman out on the job. He and his men are 
too busy stringing and welding pipe to pay 
much attention to coeflicients. Looking at 
the line snaking across the prairie, you and 
| would wonder if it were too long or too 
short to fill the ditch. 


Next morning before sun-up, while the 
pipe is still contracted by the cool night air, 
the lowering gang goes to work. When 
they've finished, there's exactly 1,000 miles 
ol pipe in 1.000 miles of diteh. 


1000 miles of pipe line sounds like a lot 
... but it’s barely 1% of the 112,000 miles 
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a 1000-mile ditch? 


of trunk and gathering lines in this country. 
Millions of barrels of crude are required to 
fill this vast underground transportation 
system before you get a drop out of the 
other end. 

Building, maintaining, and operating the 
pipe lines—the veins and arteries of the oil 
industry—is as Hereulean a job as any in 
the business. And the fact that the men, 
who work at it, receive but little acclaim is 
at least partly due to their unspectacular 
efficiency. One slipshod weld or a lapse in 
vigilance at a pipe-line station or on the 
part of a line walker can easily mean tre- 
mendous loss in both time and money. 

So... to the pipe-line workers of the 
entire industry, Gulf wishes to pay this 
deserved tribute. The universal use of oil 
products can be largely attributed to the 
economy of transportation which their skill 


and loyalty have made possible. 


GULF OIL CORPORATION - GULF BUILDING - PITTSBURGH, PA. 








Oil Industry Profits Reasonable Alberta Royal Commission Finds 





and then I found that, when we at- 
tempted to define ‘jobber’, which was 
defined in capacity to store gasoline 
and products, it was then that I found 
that there were a few drum delivery 
points where our general definition of 
a jobber would not fit’. These, he 
said, were found in isolated spots in 
the Rocky Mountains and the Sierras. 

Imperial had in use at the end of 
1938 a total of 94,680 steel barrels 
which cost $884,287.02, when new. The 
marketing expense of Imperial for 
barrels, listed on Table 2, included 
$10,563.61 for depreciation, and $12,- 
807.10 for repairs. 

Testifying to a change in _ policy 
with regard to loaning of drums, Mr. 
Halverson said: “We intend to carry 
on loaning the steel barrels we now 


have, so long as they do not need re- 
placement. When additional barrels 
are needed, it is our present intention 
to sell the farmers non-returnable bar- 
rels at cost’. 

After thoroughly exploring the prac- 
tice of loaning drums, and the prob- 
ability of agents having to spend more 
time filling farmer-owned drums from 
the package on the truck, the com- 
mission found “that the use of drums 
for delivery to farmers by marketing 
companies is, under existing condi- 
tions, neither a wasteful nor an ineffi- 
cient proceeding and that investment 
in drums is a legitimate one... we 
see no likelihood of great change in 
the present distribution system until 
such time as it is practicable to make 
use of tank trucks”. 


Imperial’s Station Expense 
Found To Be 1.65c Per Gallon 


Imperial owned 69 stations in AIl- 
berta during 1938; 62 on land owned 
by the company, and 7 on leased prop- 
erty. Total volume of gasoline sales 
through these 69 stations in 1938 was 
3,299,114 gals. “Ignoring the sale of 
lubricating oils, greases, tires, bat- 
teries and miscellaneous products, the 
total expense of these stations repre- 
sented a cost of 1.65c per gallon of 
gasoline sold’. In the whole market- 
ing picture, however, this cost is not 
nearly so important, the commission 
stated, as the total sales volume of 
all gasoline and other motor fuel in 
the province was 23,699,017 gals., the 
cost of service stations being only 
.22c per gal., again ignoring the sale 
of other products. 

“Considering this expense in rela- 
tion to all other marketing expenses, 
totalling $1,021,698.90”, the commission 
found that “the proportion of the to- 
tal marketing expense attributable to 
service stations is 5.2%. In relation to 
total prices charged to dealers and 
farmers for all products, amounting 
to $6,413,520.81, it may be said that 
service station expense which the 
wholesale marketer bears is negligible 


total marketing expense, and that the 
prices charged by the wholesale mar- 
keter for petroleum products cannot 
be said to be materially affected by 
such costs.” 


1.5 to 6c Station Margin Reasonable 


As in the U. S., leading marketing 
companies in Alberta, as well as the 
rest of Canada, do not post service 
station prices; the matter of retail 
price is left entirely in the hands of 
dealers. 

The commission made an exhaustive 
inquiry into retail margins in the 
province. The spread between dealer 
tank wagon and service station in Cal- 
gary and Edmonton in November, 1939, 
before the inquiry into this phase of 
the industry, was 4.5c, but spreads up 
to 8.5c between tank wagon and re- 
tail prices were in effect at other 
smaller points in the province. 

Testifying on retail margins in AIl- 
berta, Mr. Halverson told the commis- 
sion that it was his opinion that 4.5c 
margin was reasonable for Calgary 
and Edmonton, and that anything up 
to 6c in the small hamlets in the prov- 
ince would not be excessive. He added 


when examined in the light of the that he believed that 4.5ec was the 
TABLE NO. 3 
Following is of marketing investment employed by Imperial during 


1938, with a summary of the profit performance of the company in Alberta 


Province: 
Gross profit 
Marketing expense 


Income tax 


Total net profit 


Original investment 
Depreciation 


Depreciated Investment 
Working capital: 
Cash 


Accounts receivable, less accounts payable 


Miscellaneous 
Total Working capital 
TOTAL CAPITAL EMPLOYED 
Total investment 


Net profit 
% Return on investment 


$1,520,516.44 
1'021,694.80 
498,821.64 
109'740.75 

$ 389,080.89 
$4,433,498.32 
2 243,062.66 


$2,190,435.66 
20,416.53 
493,251.30 
9,322.21 
Re eee 1,491,199.27 
$3,681,634.93 
$3,681,634.93 


389,080.89 
10.57% 


minimum the dealer should have, with 
6c the practical maximum. 
Following are spreads at some 
points in the province listed by the 
commission’s report. Spreads are those 
enjoyed by 100% dealers for Ethyl 


and standard (regular) grade gaso- 
lines: 
Gross Station Margins 
Ethyl Standard 

Athabasca 5.¢ 5.2 
Banff 5.9 5.9 
Bassano 5.1 5.6 
Blairmore .. x Fe 4 8.5 
Coronation 5.6 6.1 
Grande Prairie 6.0 6.0 
Lac la Biche , . 68 6.8 
Lacombe .... ste a» 6S 6.1 
LQ@GUC ..%.5. = . ae 4.4 
Macleod ... ore 5.7 
Peace River Shahar . “ie 6.6 
Provost .. : ‘ 6.0 6.5 
Smoky Lake : . 6.0 6.5 
Stony Plain eal, 3.7 
Strathmore : a. Sa 5.4 
Taber - ; <n 5.7 
WOINWTIONnt. .... 66 6s oe es 6.2 6.0 


Collusion Between Stations Seen 


Pointing out that there has been no 
increase in tank wagon prices since 
1939, the commission stated that it 
knows that there are points in the 
province at which retailers have not 
passed on the benefit of tank wagon 
reductions to the consumer. “We think 
that all of this points to the conclu- 
sion that in some places in Alberta 
there is no free competition but on 
the contrary there is collusion between 
operators to maintain a retail spread 
that is unreasonably large’. 

Discussing suggestions which had 
been put forward for (1) government 
price fixing, (2) establishment of maxi- 
mum retail spread by government, 
and (3) wholesale marketing com- 
panies to operate “pilot” stations to 
establish top prices, the commission 
answered each as follows: 

We are of the opinion that price 
fixing would entail consideration of 
conditions in each separate locality, 
a well nigh impossible task. Also this 
would curtail retail competition to 
the extent that it presently exists and 
would work to the ultimate disadvan- 
tage of the consuming public. 

As to the establishment of retail 
maximums, the report states that the 
commission is inclined to accept Dr. 
Frey’s view that the maximum would 
automatically become the spread in 
force, resulting in higher prices than 
now exist in localities where competi- 
tion is now effective in establishment 
of reasonable spreads. 

While operating “pilot” stations 
may be contrary to the policy of the 
supplying companies, the commission 
said it did not believe this sufficient 
reason for rejecting the suggestion. 
It added, however, that it believed the 
creation of “pilot” stations particu- 
larly in small centers where most of 
the “collusive” agreements would ap- 
pear to be made, would be so expen- 
sive an undertaking for the return to 
be expected as to be out of the ques- 
tion. 

“Furthermore”, the report continued, 
“it is our opinion that the supplying 
companies should not be called upon 
to spend large sums of money to po- 
lice the retail trade”. If there is con- 
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® Keeping posted on factory operations is 
largely a matter of keeping close communica- 
tion between plants and headquarters. Today 
thousands of modern businesses do this by 


Bell System Teletypewriter Service. 


Because typing-by-wire flashes messages 


instantly any distance, in typewritten form, it 


He keeps two factories on his desk 


by TELETYPE! 


virtually brings factories and branches under 
one roof. Contact is two-way. Every word 
exchanged is recorded at all connected points. 

Perhaps Teletypewriter Service will prove 
profitable in your business. Why not talk it 
over with a Bell System representative from 


your local telephone office? 
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CINCINNATI 
Lacon 


GLOBES 


COST LESS 
because 


THEY LAST LONGER 


They last longer because they are 
correctly blown and properly annealed! 


The design—your trademark design 

and the brilliant colors are fired into 
the detachable glass faces. The 
trademark can’t fade, can't chip, 
can't peel. It is as permanent as 
the globe 


In addition to the regular method 
of reproducing trade-marks on glass, 
we have perfected a new, patented 
Ceramographic Screen Process that 
reproduces delicate designs and fine 


lines more beautifully than ever 


Write for details, prices and catalog 
If you are planning to change your 
design or brand name we will help 


you —without cost! 


THE CINCINNATI ADVERTISING 


PRODUCTS CO. 
3273 Beekman Street 
Cincinnati, Ohio 


Ad 


spiracy this should be a matter for 
those charged with the administration 
of the criminal law, the commission 
suggests. 

As an alternative to the above sug- 
gestions, the commission recommended 
that all retail dealers be required by 
law to post on their pumps, not only 
the retail price and government tax, 


but also the price paid by the retailer 
for the petroleum product he is Sell- 
ing to the public. This suggestion had 
been advanced by Dr. Frey on ques- 
tioning from the chairman as to what 
Alberta might do to throw the light 
of public opinion on station margins. 
Posted prices, showing a long margin 
would warn the public, said Mr. Frey. 


Examine Imperial Refining Profit 


At the outset of its discussions on 
refineries, the commission’s report rec- 
ognized that “advancement of scien- 
tific knowledge in physics, chemistry 
and engineering, and the constant ap- 
plication of new principles of mechan- 
ization, by-product utilization and mul- 
tiple production make the investment 
of capital in the refining industry 
from the standpoint of obsolescence 
along an exceedingly hazardous one’. 


Investigating refineries located in 
Alberta, of which Imperial’s Calgary 
plant is the largest, the commission 
concerned jtself with the question of 
whether refinery tank car prices are 
reasonable. 

The commission accepted the testi- 
mony of Dr. G. W. Brown, University 
of Michigan professor, and a consult- 
ing engineer, and the commission’s 
accountant, Mr. Cottle, that no ac- 
countaney method will give the cost 
of refining a gallon of any one prod- 
uct, but that all must be lumped to- 
gether in the sales realization method 
of accounting—cost of raw material 
and manufacturing apportioned among 
the products in proportion to their re- 
spective sales values. 


With no gauge for the cost of re- 
fining a gallon of gasoline, the com- 
mission concluded that it must _ in- 
vestigate profit performance of refin- 
eries on the theory that if the rate of 
return on invested capital be exces- 
sive, it is reasonable to assume that 
the spread between the price of crude 
and the tank car price of gasoline is 
too great. If, on the other hand, the 
return is not unreasonably high, it is 
equally to be assumed that the spread 
is not too great. 

The commission decided not to ©¢x- 
amine operations of all refineries in 
the province but accepted the view 
that Imperial’s Calgary plant, being 
the low cost operator, it would set 
the competitive price; Imperial’s plant, 
too, was the only one in 1938 able to 
process and supply all of the products 
required. 

“In doing this’, the report states. 
“we are comforted with the thought 


that the lowest cost operation must be 
the fairest from the standpoint of the 
purchasing distributors and presum- 
ably of the ultimate consumer. On the 
other hand, we are concerned about 
having to take the low cost operation 
from the standpoint of competing re- 
finers.” To set the standard of excel- 
lence by the Imperial operation alone, 
the commission emphasized, might 
mean the elimination of competitors 
with higher costs, and would not be 
in public interest. 

The commission referred to Im- 
perial’s accounts for actual prices 
realized for each class of product in 
its study of the profit performance of 
the Calgary refinery, which is outlined 
in the accompanying tables. 

Table No. 4 shows the cost and 
amounts of the different raw materials 
processed by the Calgary refinery dur- 
ing 1938. Yields of the various re- 
fined products from the 69,032,397 gals. 
processed is shown in Table 5. Gaso- 
line yield shown in Table 5 does not 
include the blending agents used, which 
are shown in Table 7. 


The total cost of refining and blend- 
ing operation during 1938 (Table 9) 
was $874,542.12, or 45.6lc per bbl. of 
raw material processed. 

Complete summary of manufactur- 
ing finished products (Tables 4 through 
8) is shown in Table 10. 

Table 10 shows the sales value of 
products manufactured during 1938 
on the basis of average prices realized 
by Imperial’s sales department. Total 
value was $4,811,546, on 68,491,811 gals. 
processed. 

A summary of refinery profit perfor- 
mance is contained in Table 11. This 
shows that Calgary plant made a net 
profit on refining of $377,272 after de- 
duction of all charges. This income 
represents a return of 12.68% on a 
depreciated investment of $2,976,032.01. 

The commission in its report, how- 
ever, points out that Imperial’s profit 
would have been only $287,000 if it had 
not done processing for British Amer- 
ican during the year, by reason of the 
increased cost per barrel, because of 


TABLE NO. 4 


Amounts and cost of raw material processed by the Calgary refinery of Im- 
perial during 1938, as reported to the Royal commission: 


Turner Valley crude 

Turner Valley absorption naphtha 
Turner Valley crude naphtha 
Pondera (Mont.) crude 


TOTAL CRUBE AND NAPHTHA 


Gallons 
Processed 


Laid Down 


cost, per bbl. Total Cost 


59,598,017 $1.3770 $2,305,421.78 
8,645,332 2.1149 529,811.88 
422,235 2.2530 27,179.69 
1,366,813 1.6135 63,010.08 


69,032,397 $2,925,423.43 
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TABLE NO. 5 


Yields of various products at Calgary 
plant from raw stock shown in Table 
No. 4: 


Product Gallons 
Gasoline P ; ‘ F . 41,369,939 
Refined oil (Kero.) 1,755,863 
Tractor Distillate. . 4,529,126 
Light Fuel Oils.. ; 2,732,528 
Bunker Fuels ‘ ; : 7,707,246 
Asphalt ee ‘ 2,869,099 
Coke . - aie : 106,232 

61,070,033 
Refinery Fuel area ts ‘ 1,888,011 
Unfinished stocks .... 1,915,760 
Loss in processing 4,158,593 
69,032,397 

TABLE NO. 6 


Blending agents were treated as if 
they had been processed in the same 
manner as crude, with 1,375,174 gallons 
added, increasing the yield of gasoline 
to that extent: 


Blending agent Gallons Cost 
Tetra-ethyl lead and 

dye wanes ree 33,297 $267,637.80 
Solvent oil : s 83,484 20,220.59 
Ioco naphtha ; . 1,258,393 224,458.60 


1,375,174 512,316.99 


the lesser volume, and its net return 
would have been 10, instead of 
12.68%. 

Of its investigation of the profit 
performance of Imperial, the commis- 
sion states that the great weight of 
evidence is that Imperial’s operation 
was conducted without undue operat- 
ing cost and capital was prudently in- 
vested, “we have no option other than 
to find that the spread between the 
price of crude and the tank car price, 
on the Imperial operation which we 
have been able to examine into, is not 
an unreasonable one. 

“Before concluding our discussion of 
tank car price we think that we should 
repeat for the sake of emphasis, that 
the Imperial operation which we have 
been considering, is the low cost opera- 
tion and that if we were considering, 
as we are not, the recommending of 
price-fixing to bring about a _ lower 
rate of return, we would have to take 
into account that the reduction of the 
rate of return of the Imperial com- 
pany to the irreducible minimum con- 
sistent with its staying in business, 
would have the effect of putting all 
competitors out of business, which 
would be to the ultimate disadvantage 
of the consumer.” 

The commission also made exten- 
sive inquiry into the subjects of oil 
exploration, crude production, and or- 
derly development of oil fields. 

Commenting on exploration, the re- 
port estimated that Known crude oil 
reserves of the Province of Alberta 
will last 14 years, at the 1939 rate 
of withdrawal of 7,250,000 bbls. The 
commission’s report added however, 
that there is a possibility of new pools 
within the province, and that explor- 
ation has not yet fixed with certainty 
the limits of pools discovered so far. 

The commission recognized that it 
is necessary for the discoverer of oil 
to produce the oil immediately, re- 
gardless of market demand, in order 
to get back exploration expenses. The 
commission added that it believed that 
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TABLE NO. 7 


For convenience, increase in unfinished stocks were considered as reduction 
in amount of crude processed, leaving adjusted totals as follows: 


Gallons 
Processed Total Cost 
Crude oil and naphtha 69,032,397 $2,925,423.43 
Add cost value of unfinished stocks on hand at first of year 6,059,445 358,117.83 
75,091,842 $3,283,541.26 
Deduct cost value of untinished stocks on hand at close of year 7,975,205 342,536.24 
Adjusted total 67,116,637 $2,941,005.02 


TABLE NO. 8 government exploration for oil would 

Breakdown of refining and blending be the ideal, unless a means of reward- 
costs during 1938: ing a successful private explorer, other 
Salaries... $87,973.92 than by immediate production, could be 
ll are ob worked out. 
ee ee Pe While stating that government ex- 
Fuel 110,667.29 ploration would be the ideal, the com- 
Electric power 28,545.54 mission recognized that the oil indus- 
Engineering development ; 27,105.07 a 
Depreciation 283,473.70 try bears a great burden of taxation 
Administration and general 67,973.05 and it is not unreasonable that explor- 
ae 24,681.00 ation should be left entirely to individ- 

’ ; $1,2 14,677.08 ual initiative. It added that without 
an siti $36,321.97 the extraordinary development of 
Cost of processing — scientific oil exploration technic, with 
tenentiiee ts pik ones 286,898.23 which the industry must be credited, ‘ 

refineries 16,914.76 present day production requirements 


could not be satisfied. 
The commission concluded that it is 


$340,134.96 


Cost of processing Imperial 


sae, $847,542.12 not financially practical for Alberta 

Government alone to undertake explor- 

TABLE NO. 9 atory effort and that Alberta should 

Summarizing Tables 4 through 8: do its utmost to obtain collaboration 

Cost of crude oil and naphtha $2,941,005.02 of the — erties of the Dominion 
Cost of blending stock " "512,316.99 and of Great Britain. 

Cost of processing 874,542.12 After inquiring at considerable 


$4,327,864.13 length into the crude oil price picture, 
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With our 
compliments 


YOURS 


this 8 oz. 
Cone Shape 
Graduate 


Handy size and shape for 
rapid use. Calibrated 
down to half ounces, 
with the = graduation 
marks extending com- 
pletely around the gless. 
Designed specially for 
industrial work. 


Just Accept 
This Offer 


We want you to com- 
pare the labor-savings, 
convenience and ad- 
vantages of DYKEM 
Gasoline COLORS—de- 
scribed at the right— 
with your current rou- 
tine. Thus we offer the 
useful Graduate 








DYKEM 


GASOLINE 
COLORS 


A trial gallon will 
enable you to color 
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tured above with a Coaee — 
trial gallon of any tages. Experience 
shade DYKEM Gaso- will prove to you 
line COLOR desired. that DYKEM- 


colored gas cannot 
**settle out’’. No in- 
solubles. Instantly 
self-biending with 
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tanks, trucks or 
station tanks at any 
time or place. No 
special apparatus. 
Simply add, like 
cream to coffee. You 


Try a DYKEM Gasoline 
COLOR in your gaso- 
line. If not superior to 
your present method, 
we will refund fully. 
You keep the Graduate 
in any event. Write us 
today stating shade 
desired. A gallon costs 








only $3.25. (We ship —s age ie 4 
on open account to ae eae near 
rated concerns — our thus standardizing. 
reference Dun & Brad- Safe. 

street. \ 





The DYKEM Company 
2301-A North 11th St. St. Louis, Mo. 
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Use DOOR-EASE Stainless Stick Lu- 
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the commission believes that it is eco- 
nomically unsound for Turner Valley, 
Alberta, producers to cut prices for 
the purpose of sending products re- 
fined at Regina, Sask., in an easterly 
direction beyond the “economic fringe” 
near Portage le Prairie. 

Dr. Brown testified that if Turner 
Valley producers reduced the price of 
crude by 47c per bbl., they probably 
would gain the Winnipeg market, but 
that the reduction to gain the addi- 
tional market would result in the gross 
return to producers being cut $6800 
per day. 

Stabilization of the Illinois field, the 
report concludes, may result in prod- 
ucts from the Alberta field moving 
eastward, but it is not anticipated that 
Illinois will increase 47c a bbl. so as 
to open up the Winnipeg market, and 
therefore it is not believed that any 
correction in Illincis will benefit Turner 
Valley producers to any great extent. 

Considerable testimony: was taken on 
the possibility of building a line from 
the Turner Valley field to the Great 
Lakes, and shipping of crude by water. 


To build such a line, according to 
Dr. Brown, there must be reserves 
of oil providing a daily throughput 


of 60,000 bbls. for a period of 12 to 14 
years to amortize capital expenditure 
for the line. This would mean reserves 
of 262,000,000 bbls. (for 12 years), some 
162,050,000 bbls. more than reserves 
now in sight. More successful explor- 
ation, it was testified, is needed to 
make such a line feasible. 

Under existing conditions, the only 


real hope for extension of the market 
for Turner Valley oil lies in reduced 
transportation rates on gasoline made 
from that crude between Saskatchew- 
an refinery points, the Brandon re- 
finery point, and Winnipeg. Trans- 
portation savings could be utilized to 
push back Illinois crude, the commis- 
sion pointed out. If application for 
reduced rates from these points to the 
East now outstanding were placed into 
effect, the “economic fringe” for Tur- 
ner Valley would move east commen- 
surate with the reduction in freight 
costs. 


Urges Unit Development of 
Fields 


Turning to orderly development of 
Alberta fields, the commission empha- 
sized that over-production and the lack 
of relation between production cost 
and field price have been outstanding 
in the industry and have brought waste 
and economic chaos in the past. This 
lack of relationship between cost and 
price discourages drilling. Over-pro 
duction, while seemingly providing a 
temporary advantage ultimately under- 
mines industry’s economic structure 
with a tendency toward monopoly, the 
report added. 

Drilling requirements in leases stip- 
ulating that drilling shall be done 
for the sake of royalties regardless 
of market demand, or relationship 
between cost and price, and the law 
of capture which ascribes ownership 
of oil only when reduced to possession, 
are two factors leading to the disre- 


TABLE NO. 10 


Sales value of products manufactured by the Calgary plant during 1938: 


Value f.o.b. Total Sales Value of 





Gallons refinery Production at Jobber 
Manufactured per gal. Prices, f.o.b. refinery 
Gasoline 42,745,113 8.66¢c $3,701,725.79 
Refined Oil (Kero.) 1,755,863 11.29 198.226.9383 
Tractor Distillate 4,599,198 6.71 303,904.35 
Light fuel oils 2 132,578 4.55 194 320.02? 
Bunker Fuel oil 7.707, 246 = ep 213,644.86 
Asphalt 2 869.009 8. 43 241 8#5.05 
Coke 106,232 2.39 2,538.94 
Refinery Fuel 1.888.011 1.34 25,299.35 
Loss in processing 4,158,593 
68,491,811 $4,811,546.29 
Summary of profit performance of Calgary refinery for 1938: 
Yield per bbl. of crude 
Gallons Value Gallons Value 
Gasoline’ 41,369,939 $3,189,409.80 21.573 $1.663 
Refined Oil (Kero.) 1,755,863 198,236.93 915 £103 
Distillate Sew 4,529.126 303,904.35 2.361 .158 
Light fuel oil ig WER ; : 2,732,528 124,330.02 1.425 .064 
Bunker fuel tot, "246 213,644.86 4.019 i is 
Refinery fuel 1,888,011 984 .013 
Asphalt oe ; 2,869,099 é 1.496 126 
Code Eiahaee ata 106,232 2538. 94 0554 0013 
Refining loss 4,158,593 2.168 
67,116,637 $4,299,229.30 35.000 $2.242 
Cost per bbl. 
Cost of products of crude oil 
Crude oil and naphtha $2,941,005.02 $1.533 
Processing expense 874,542.12 .4561 
Income tax J 106,410.08 .0555 
Total cost of — ts 3,921,957.22 $2.045 
Profit or : : 377, 373.0 O8 .1967 
$4,299,229.20 $2.2420 
Refining Investment employed, after depreciation $2,976,032.01 
Total net profit 377,272. = 
Per cent return on inv estment 12. 
For purpose of above summary, cost of materials blended with gasoline, $512,316.99, 


has been deducted from value of gasoline. 
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Oil Industry Profits Reasonable Alberta Royal Commission Finds 





gard of production cost and over-pro- 
duction, the commission states. 

The first can be controlled by govern- 
ment granting authority to the proper 
agency to waive forfeitures in govern- 
ment leases, and the power to exercise 
the same right with respect to leases 
issued by other lessors, states the 
commission, adding that governments 
have done much to mitigate the evils 
of the rule of capture by conservation 
and proration laws. 

The report concludes that the ideal 
operation for a field from a conser- 
vation standpoint is unit operation, and 
that conservation and proration laws 
can be a compromise measure in fields 
of divided ownership, where it is im- 
possible to effect unit operation. 

It added that it is firmly of the 
opinion that, if and when new pools 
are discovered, the government should 
see to it that there is unit operation 
for orderly development and efficient 
and economic operation with regard 
to the relationship between cost and 
field price, and market demand, which 
only unit operation will provide. 

The commission said that the weight 
of evidence before it was against the 
government requirement of unit oper- 
ation in the Turner Valley field, al- 
though it admitted that all possibilities 
have not been completely explored. 


Three-Man Conservation Board 
Recommended 

The Petroleum and Natural Gas Con 
servation Board does not enjoy the con- 
fidence of all producers in the Turner 
Valley field, the commissicn stated, 
and recommended that it be reconsti- 
tuted to (1) bring about greater har- 
mony between the board and the in- 
dustry, and (2) because it is important 
that only the ablest men who will ac- 
cept serve on the board. 

Stating that the ideal board would 
consist of 5 members, one represent- 
ing consumers; one from oil industry; 
one a petroleum engineer; one a char- 
tered accountant; and one with legal 
training, the commission admitted it 
could be obtained only at too great a 
cost, and as an alternative recom- 
mended a three-man board, expressing 
the hope that the qualifications out- 
lined above would be considered in 
the appointment. 

The commission emphasized that the 
board should be fully informed on 
all problems of every branch of the 
oil industry. It suggested that the 
board be required to meet periodically 
with the industry to consider the ef- 
fect of any agreement or agreements 
which it proposes to enter. It is im- 
portant, the commission added, to re- 
move the fear of anti-trust prosecution 
for members of the industry meeting 
to discuss problems or enter agree- 
ments. “It is in our view important 
to remove this fear because it is con- 
ceivable that agreements might be ar- 
rived at which would be of advantage 
to the public as well as to the indus- 
try. 


Standardization Would Be Progressive 
Move 
The commission’s report stated that 
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it believed that the enactment of a 
standardization law would be a pro- 
gressive move. It added, however, 
that unless there is strict enforcement, 
it is better not to have such a law, 
because the public would not be pro- 
tected, and those in the industry re- 
specting the law would be at a dis- 
advantage. 


It was pointed out that standardiza- 
tion would protect the small marketer 
by giving public assurance that his 
product comes up to minimum stand- 
ards, even though his operation is a 
small one. 

The report adds that standards 
should be minimum only; that they 
should be given wide publicity so that 
the public fully understands their sig- 
nificance; that any legislative scheme 


of standardization should take _ into 
consideration the ‘rapid technological 
changes of the refining industry and 
be flexible; that as standardization is 
primarily for the benefit of the public, 
expenses should not be borne by the 
oil industry. 


Recommends Earmarking of ‘Gas’ Tax 


The commission stated that it recog- 
nizes that a reduction in retail prices 
to consumers can be accomplished bs 
a reduction in the gasoline tax (AI- 
berta has a 7c tax). It also admitted 
that it was an established fact that 
reductions in price made by the indus- 
try do not always reach the consumer 
because of corresponding, if not 
greater, increases in taxation. 

The commission assumes that it ap- 

















THE OIL BUSINESS 
HAS ITS ACHILLES’ HEEL ALSO! 


IN THE OIL BUSINESS the vulnerable 
spot that has caused most trouble and 
loss of business to otherwise bright and 
aggressive marketers has been the fallacy 
of concentrating upon ‘‘price’’ rather 
than ‘‘quality’’ lubrication...the fallacy 
that a fraction of a penny saved on oil 
represents an increase in profit. 

The wise and successful marketer 
knows through experience that the 
biggest asset of any oil business is 
the satisfied, enthusiastic, repeating 
customer...he knows that the sure way 
to avoid vulnerable spots in his oil sales 
program is to:- 

Concentrate on quality lubrication 
Concentrate on customer satisfaction 
Concentrate on repeat sales 
Concentrate on motor performance 
Oil, though the smallest item in the 


upkeep expense of a car is yearly 


becoming increasingly more important. 
Let Canfield ‘‘Quality’’ Pennsylvania Oils 
put your oil sales on the sound basis 
of maximum repeats, highest customer 
enthusiasm, and greatly improved 
dollar volume. 

Write for further details and prices 
today! 


THE CANFIELD OIL co., Refiners of Petroleum 


GENERAL OFFICES, CLEVELAND, OHIO 
Plants, CORAOPOLIS, PA., CLEVELAND, O., JERSEY CITY, N. J 


Canfield™ 


PENNSYLVANIA 


MOTOR OILS 
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Here’s a combination you can’t beat—Quality 
at a Price—exactly what every motorist wants. 
Write today for exclusive territory for the sale 
of Fort Pitt Motor Oil. Fort Pitt is made in one of 
Pennsylvania's modern refineries by an or- 
ganization with more than 60 years’ refining 
experience. Also available for exclusive dis- 








tribution are Four-State, Penn Trump and 


3eaver-Penn brands. 


FREEDOM OIL COMPANY, FREEDOM, PA. 


Pacific Coast Bulk Plant and Warehouse 
Los Angeles, Calif 
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a Just out! The dramatic story of 
“OIL” ... from its geologic be- 


ginnings to the latest developments 
in aviation gasoline .. . the petro- 
leum product which today is attract- 
ing world attention. For, the supply 
of aviation gasoline it is believed, will 
determine the winning side in the 
present European war. 

According to the author, unless Ger- 
many drills into a high powered oil 
field at home, and follows with rapid 
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Send ... copies of “This Fascinat- 
ing OIL Business” by Max W. Ball. 
Enclosed is check for $3.00 per copy. 


“Clip and Mail - -—-—~_— = 


construction of refinery facilities, Hit- 
ler stands as much chance of winning 
the present European war as an Oil 
well does of producing a million bar- 
rels a day. 

Max W. Ball, author, has been asso- 
ciated with the oil industry for 30 
years. Past president of the Ameri- 
ean Association of Petroleum Geolo- 
gists, he has served for many veatrs 
with the Geological Survey and Bu- 
reau of Mines, as well as with major 
and independent oil companies ip 
highly technical and executive posi- 
tions. 

While “This Fascinating OIL Busi- 
ness” gives the reader an unusual pic- 
ture of the world significance of oil, it 
is not particularly concerned with the 
European war. In the main, it is a 
story-like history of the oil industry 
from the well to the consumer, both 
in the United States and abroad. 

Well illustrated with maps showing 
locations of the world’s oil fields; draw- 
ings of oil wells, drilling tools, rock 
formations, rotary drilling equipment, 
tanks, loading racks, pipelines, bub- 
ble towers, modern refineries and gas- 
oline pumps. The reader watches the 
laying of pipelines over mountains and 
deserts. He is told about the chemis- 
try of refining, distillation, topping 
or skimming, catalytic cracking, poly- 
merization, and hydrogenation proc- 
esses. 

A timely, dramatically written story 

.. “This Fascinating OIL Business.” 
Send for your copy Today! 444 pages 

. $3.00. 






pears that,the Alberta users of gaso- 
line, if present conditions continue, 
will in the future be paying for con- 
struction and maintenance of all high- 
ways, as well aS paying annually 2 
to 2% millions of dollars into the 
province’s general fund. 

While admitting that it should re- 
commend a reduction in the gasoline 
tax rate, no recommendation was made 
because, (1) the Alberta tax is as 
low as any in Canada, and there is 
little hope of the government giving 
effect to it, and (2) because commis- 
sion thinks that its alternative recom- 
mendation that the government ear- 
mark all revenue from the tax to be 
used solely for highway construction 
and maintenance, may be acceptable. 


Farmers Evade Gasoline Tax 


“Tax evasion by farmers is assuming 
the proportions of the public scandal,” 
the commission’s report found, and re- 
commends that the system of supply- 
ing refund coupons be discarded, and 
that the province return to the system 
of refunds on application, supported 
by statutory declaration. 

The commission is against the use 
of special dyes for coloring gasoline 
used exclusively on the farm because 
(1) it has not passed the experimental 
stage, and (2) it would be unreasonable 
to put the oil industry to the expense 
of trying out such a doubtful experi- 
ment. It was pointed out that if 
colored “farm” gasoline were required, 
the industry would have to provide 
separate storage facilities for handl- 
ing it. 

Summing up its inquiry into the pe- 
troleum industry in the province of 
Alberta, and answering the question 
it was seeking—if the petroleum in- 
dustry, in any of its branches, can be 
said to be making an excessive profit, 
the commission endorses the follow- 
ing conclusions of Dr. Frey: 

“T cannot see that the system here 
is particularly out of line and I do 
not want to be complimentary to the 
oil industry, just to do a white-wash- 
ing job. I would rather not be com- 
plimentary but I cannot help but say 
that I think the economic system is 
working and working quite effectively 
toward the ultimate benefit to the 
consumer and that as prices now stand 
I cannot see that there is anything 
radically wrong about them . 

“T would go so far as to state that 
the competitive system in Alberta is 
so intense that there is no possibility 
of a consumer paying more than any 
other consumers in North America, 
in considering the geography under 
which they live. There is no evidence 
that I know of that extortionate profits 
are being made and the consumer is 
not in the hands of any one company, 
and no One company is making so 
much money that we have any fear for 
the consumer in Alberta. I think the 
consumers are getting a product of a 
higher grade than they used to, and 
the profit to the companies operating 
indicates that there is no extortion 
being practiced by those who are en- 
gaged in the industry.” 
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at this Station in Wheeling, W. Va 


Tue Hollywood influence is 
helping oil marketers sell more mer- 
chandise through their retail outlets. 

A melodrama in which the Hero—de- 
picted by sturdy tire characteristics 
overcomes the villany of excessive tire 
wear, wet pavement skidding and other 
hazards in saving the Heroine—the mo- 
torist’s dollars—is being used by one 
oil marketer to increase sales of tires 
and tubes. 

As part of a modern station building 
opened recently in Wheeling, W. Va., 
the Sterling Oil Division of Quaker 
State Oil Refining Corp., included a 6 
by 16 ft. room designed as a miniature 
theater, including a completely equipped 
projection room, regulation screen and 
lighting facilities. 

Prospective tire customers are invited 
to sit in comfortable seats for an 8-min. 
preview of the 16 mm. film which 
shows action of the tire under actual 
operating conditions and demonstrates 
the claims to superiority of the tires 
handled by the station. The movies are 
supplied by the tire manufacturer. 

Also in this theater, and in the ad- 
joining show room, are effective dis- 
plays of tires, tubes and other acces- 
sory items. 

On a corner location, the station has 
achieved an unusually attractive ap- 
pearance by means of large octagonal 
Shaped windows, front and side and 
across the corner of the building which 
is cut on the diagonal. Interior dis- 
plays of merchandise and products are 
easily seen through these windows 
from the outside. 

Exterior of the building is glazed tile, 
with an interior-illuminated glass block 
projection above the show room en- 
trance. Walls and ceiling of the show 
room are tinted, paneled, Masonite. 
Red cement floors throughout are fin- 
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hose wells at each end pumps, on 
i il 





Ornamental show windows, octagonal in shape, make it easy for driveway customers 
Exterior is constructed of glazed tile which is efficient 
pump island features air and water w 
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Oil Marketer Uses ‘Movies 


To Increase Tire Sales 


ished off in squares in the showroom, 
but are a plain surface in the lubricat- 
ing room. 

Using a semi-indirect lighting sys- 
tem in the display room, some of the 
lights are varied in color to highlight 
displays. 

Equipped with up-to-date lubricating 
equipment, the station offers an at 
tractive merchandising display in its 
service quarters. All lubricants for 
chassis, transmission and differential 
services are dispensed through metered 
equipment and piped to a central over- 
head point near the lift. 

The lubrication facilities are for pas- 
senger cars and trucks. There are 2 
stalls, one 52 ft. deep and the other 
38 ft. deep, and 15 ft. wide. 

This station building, including large 





passing motorists to see inside displays 
reflecting night illumination. The three- 
*tion of the gasoline hose is wound 
















































ladies’ and men’s restrooms, is heated 
with a steam system, fired by a gas 
boiler and thermostatically controlled. 
Steam is provided by a boiler located 
in the basement. The ventilated rest 
rooms are finished in white glazed tile, 
with plumbing fixtures to match, 

Restrooms for employes of the sta 
tion and a place where they can change 
clothes and clean up, are provided in 
the basement, which also has a large 
space for storage of tires and other 
merchandise. 

Offering its customers tire retreading 
service, the station is equipped with 
modern curing tables, spreader, boiler 
and other necessary facilities. 

A parking lot adjoining the station 
is used to solicit station sales. Nomin- 
ally the parking rate starts at 10e an 
hour, with a reduction for longer pe- 
riods. A full day of parking is given to 


any customer making any one of the 
following purchases: 10 gals. of gaso 
line, oil change or car lubrication. A 
purchase of 5 gals. of gasoline entitles 
a customer to 3 hours of free parking 





Oil Industry Not Threatened 


By Vast Atomic Energy 


= discoveries in the 
field of atomic energy, despite some 
recent articles to the contrary, have 
not provided a source of unlimited 
power that is likely to threaten the 
market for oil, coal or electricity, at 
least not for the near or even far- 
distant future. 

One writer in the May 5, 1940 issue 
of the New York Times, in describing 
success of the Physics Department of 
Columbia University in isolating, for 
the first time, in pure form a new 
substance which had the power of re- 
leasing its atomic energy, said: 

“It has been found capable of yield- 
ing such energy that one pound of it 
is equal in power output to 5,000,000 
pounds of coal or 3,000,000 gallons of 
gasoline.” 


A piece of 5 to 10 pounds of the new 
substance, a close relative of uranium 
and known as U-235, would drive an 
ocean liner or a submarine for an in- 
definite period around the oceans of 
the world without refueling, it was 
said, for such a piece would possess 
the power-output of 15,000,000 to 30,- 
000,000 gallons of gasoline, or 25,000,- 
000 to 50,000,000 pounds of coal. 


However, this should not cause any 
great rush to sell oil stocks short. 
There are, according to competent 
authorities, some pretty high obstacles 
between the isolation of U-235 in the 
very small quantities possible now, and 
its availability for unlimited power. 

First, there will be a need for ap- 
paratus capable of producing the new 
substance in larger quantities, in 
pounds instead of millionths of a gram. 
Then will come the problem of a prac- 
tical method for releasing the atomic 
energy. At present, the experiments 
are made with a cyclotron (atom-bus- 
ter), which weighs upward of 150 tons. 


In response to a request by NA- 
TIONAL PETROLEUM NEWS as to 
what the new discovery by the Colum- 
bian physicists means to the oil indus- 
try, Dr. Thomas G. Delbridge, chem- 
ist and manager of the research and 
development department, Atlantic Re- 
fining Co., said: 


“U-235 is an isotope of uranium, hav- 
ing an atomic weight of 235, whereas 
the more abundant type of uranium 
has an atomic weight of 238. Isotopes 
are materials of nearly identical chem- 
ical properties, distinguishable by dif- 
ferences in their atomic weights; they 
have received much attention in the 
public press due to ‘heavy hydrogen’ 
which is the heavy isotope of hydrogen, 
ordinary hydrogen being the light iso- 
tope. Therefore, we might refer to 
U-235 as light uranium. The existence 


of U-235 
time. 

“The method for obtaining the fab- 
ulous power is by splitting the urani- 
um atom. The atom of heavy urani- 
um was found, about a year ago, to 
split with the release of tremendous 
amounts of energy under the action of 
high speed particles. Cyclotrons are 
the customary means of obtaining fast 
particles. 

“Professor Neils Bohr (Nobel Prize 
winning physicist of the University of 
Copenhagen, Denmark) predicted at 
that time that light uranium could be 


has been known for some 


split with weak or slow neutrons 
which can be obtained much more 
easily than the fast neutrons. The re- 


cent findings, then, confirm Professor 
Bohr’s prophecy. 

“The energy referred to above is 
‘tremendous’ only when referred to the 
amount of material from which it is 
liberated. It is scarcely an exaggera- 
tion to say that the experiments to 
date have succeeded in liberating this 
energy from only a few atoms at a 
time, so that while it is true that 
uranium fission (splitting) releases five 
million times as much energy as an 
equivalent weight of coal, it is probably 


also true that the amount of coal 
which one could carry in _ his 
pocket would liberate more energy 


than is presently available from urani- 
um fission. 

“The actual utilization, on anything 
but a most minute scale, of the energy 
released by uranium, requires first, 
a means for recovering the rare light 
uranium in quantities far in excess of 
anything now in sight, secondly a meth- 
od of readily releasing the energy, and 
third a way to control it. 

“The hope of releasing the energy 
resides in efforts to establish a chain 
reaction. Such a reaction would in- 
volve supplying slow neutrons to split 
a few uranium atoms; these atoms in 
splitting would set free other neutrons 
in a number greater than those used 
in the first split; the newly liberated 
neutrons would attack fresh atoms 
and so on. 

“A reaction of this kind would pre- 
sumably soon reach explosive rates. 
To date, not even the existence of such 
a chain reaction has been conclusively 
proven. 

“The hue and cry about the energy 
locked within the atom is nothing new. 
In 1903, Curie and Laborde found that 
radium compounds were always _ hot- 
ter than the surrounding medium and 
then determined that each gram of 
radium was liberating 100 gram cal- 
ories of heat per hour. 

“Since the life of radium is measured 
in thousands of years, it is apparent 





that the total quantity of heat (energy? 
is huge when compared with that re- 
leased by any known ordinary chem- 
ical reaction. It therefore became 
popular to calculate how small an 
amount of radium would be needed to 
raise the Washington monument to 
tremendous heights and so on. The 
joker was and the joker still is that 
no one can control the rate at which 
radium gives up its energy. Gasoline, 
while containing far less energy, can 
be made to give up that energy quite 
readily and quite rapidly, and under 
full control. 

“As for the utilization of the energy 
even if released, this might be an 
almost insurmountable problem. It has 
long been known that the sun daily 
bombards the earth with colossal quan- 
tities of energy, but no one has yet 
satisfactorily harnessed it. Similarly 
with the power of tides; that the power 
is available no one questions; using 
it is quite a different matter.” 

Dr. Gustav Egloff, director of re- 
search, Universal Oil Products Co., 
also says there is no question about 
the energy inherent in the atomic 
structure, but that the question is how 
to use the uranium for energy pur- 
poses in a practical way. The cost 
of producing a pound of uranium and 
cyclotronizing it is declared enormous 
by this authority. 


4é 

Tus very problem,” he said, “was 
discussed with Professor W. D. Hark- 
ins of the University of Chicago and 
one of Universal’s consultants. He 
has a cyclotron of his own and was 
one of the first men endeavoring to 
convert, at least on paper, the great 
energy residing in atomic structure 
when bombarded by neutrons, etc. I 
asked the question how could it be 
used in our 31,000,000 motor cars, 
buses, trucks and airplanes. He smiled 
and said it would require a cyclotron 
in every motor car. , 

“From ae practical standpoint, it 
looks as if the utility that may be 
inherent in atoms is in the distant fu- 
ture. No one has suggested how to 
use the energy in a practical everyday 
work-a-day world. As far as the oil 
and coal industries are concerned, I 
do not believe they need be worried in 
the slightest. 

“As one writer On the subject stat- 
ed, the extraction of uranium has not 
been developed on a commercial scale. 
One engineer advised that it would 
probably take 10 years to make one 
yound of it. It is of interest, that ac- 
cording to the literature, some petro- 
leums have been found which contain 
traces of uranium.” 


NATIONAL PETROLEUM 








NEWS 











MARKETS 


Pennsylvania 


CLEVELAND, Aug. 10.—Prices for 
most refined products were reported 
unchanged by western Pennsylvania 
refiners the past week. Demand for 
most products was good, refiners said. 

Reports generally indicated contin- 
ued good movement of bright stock 
against domestic contracts. One re- 
finer said he had received enough 
shipping instructions to keep him in 
good shape for 60 days. He reported 
quoting 13c for 25 pour bright, open 
spot, and said that he had advanced 
his inter-refinery price to llc. Open 
spot quotations reported by other re- 
finers ranged from 12 to 13c. “There’s 
plenty of oil available,” one refiner 
commented, “but others like ourselves 
have got their backs up and won't 
accept some of the low bids now be 
ing offered us by some large buyers.” 

Wax was in better demand than for 
some time past, reports. indicated. 
Neutral oils were in good shape, and 
gasoline was well held, refiners said. 


a 


by other suppliers ranging up to 6.70c 
and 6.50c for the two methods of de- 
livery, respectively. Boston prices 
ranged from 5.75 to 6.50c, and Phila- 
delphia 72-74 oct. prices ranged from 
5.75 to Te, off 0.25c on the lows at 
both points. 

Quotations reported by New York 
suppliers for light fuel oils were un- 
changed at 4.40c in tank cars, and 4 
to 4.30c in barges for No. 2 oil. Most 
suppliers said they were holding for 
a minimum of 4.30e for barge lots. 
One supplier asking 4c, however, said 
he had some 120,000 bbls. in storage 
that he was offering at this price, and 
insisted that the oil was from “crude 
produced and processed in the United 
States.” 

There were unconfirmed _ reports 
that No. 2 was being offered at 3.875c 
both in barge lots and shipside. A 
New York broker said he had sold 
“well over 50,000 bbls. of Nos. 2 and 
3 oils recently at 4c,” and the market 
“is a weak 4c at that,” he added. 

A Baltimore supplier reported ad- 
vancing his quotation for No. 3 oil 
0.25e to 4.25¢c; two other suppliers re- 
ported asking 4.25c. 


taling 40 cars were reported by tank 
car marketers. 

Group 3 quotations reported by re- 
finers for light fuel oils ranged from 
3.50 to 3.875¢c for range oil, 3.375 to 
3.75¢e for No. 1 p.w., and 3.25 to 3.50c 
for No. 2 straw, off 0.125¢c on the lows. 
No changes in quotations were re- 
ported by tank car marketers, which 
ranged from 3.125 to 3.625c for range 
oil, 3.25 to 3.625c for No. 1 p.w., and 
3.125 to 3.50c for No. 2 straw. “Many 
refiners are holding their burner fuels 
in expectation of better prices later 
on,” commented one marketer. 

Group 3 gasoline quotations reported 
by refiners ranged from 4.625 to 5.25¢ 
for 72-74 oct., 4.25 to 4.75¢c for 63-66 
oct., and 3.875 to 4.25e for 60 oct. and 
below. Quotations reported by mar- 
keters ranged from 4 to 4.25¢e, 3.625 
to 3.75c, and 3.375 to 3.50c, for the 
three grades, respectively. 

Open spot gasoline sales reported 
by three tank car marketers were: 

2 cars of 72-74 oct. leaded, 3 cars at 
.20c, 9 cars at 4.125c, and 20 cars at 
ec; 5 cars of 63-66 oct. at 3.625c; and 
( 


3 
4 
4 
3 ears of Ethyl at 4.75c. 


Mid-Continent 





{ LCS ANGELES, Aug. 10.—- Uncer- is 5 ; 

; tainty as to export licensing regula- Gulf TULSA, Aug. 10. ~_ Inter-refinery 
tions continued to hamper off-shore gasoline purchases, said to have to- 
shipments on the Pacific Coast the NEW YORK, Aug. 10.--Two car- taled 181 — high-lighted Mid-Con- 
past week. No spot sales or changes goes of 48-52 diesel index gas oil were panic — ot _— — eqgeed 

in quotations were reported. sold for Aieeiial lifting but aside from tional inter-refinery inqiiirles pestle 

A In the domestic market, “rack” this there was little activity reported vasncisngflene eon — — — ot 

: : : : ‘eo : terest centering on the 72-74 and 63-66 

1 prices on third grade yet ona at a at the Gulf the past week. The gas octane grades 

P majority of independent plants in the il cargoes s 125¢c, while wes 

. np ponies pa veh me et se Mi phere tborigi gener pci Good gasoline movement to jobbers 

) up OSe beinging- the reage-to 475 10 rates were reperted unctise Gee 1 ee 

t de a gal. Quotations on leaded gaso- tations for other refined products were _apsati ape Raggi gente a ee 

: line were reported to range from 6 to unchanged according to reports perme &7 ee veneer, une refiner 

I 6.25¢c, and Ethyl from 7 to 7.25c. The panne cargoes brought 3 125¢ po bri revised gen etigcne bas 

J Retail prices in highly competitive compared with last reported sales oa : wt titots oe a — tcl pre ' 

ie s - > ; Sale: another reported his stocks “very 

H — were reported to have — 18-52 di. at 3.25¢e. Asking prices re- low”. On the other hand, still another 

: corresponding advances, with few ported by Tefiners for 48-52 ranged refiner said he was storing over half 
posted signs below 10.5c, exclusive of up to 3.625c. Gas oils below 48 d.i. of his output because of insufficient 

| 4.5¢ tax. were Said to be available at a mini- demand. 

: Natural gasoline was reported un- mum of 3.125¢e, up 0.125¢ from prices Gasoline prices were down 0.125¢ 

" changed at 4.75 to 5e at the refinery. at which these oils had previously been in West Texas, while no changes in 

“ offered. quotations or open spot sales were 

y reported by refiners in other Mid-Con- 

il tinent districts. 

I Atlantic Coast Good movement of heavy fuels was 

n Mid-Westen reported by most refiners. One refiner 

NEW YORK, Aug. 10.--Prices of said rails were taking his entire Au- 

t some grades of gasoline were 0.25c CHICAGO, Aug. 10.—Light fuel oils gust output; another reported he was 

yt lower at New York, Boston and Phila- were offered 0.125c lower in Chicago “way behind” on orders. An _ Okla- 

e. delphia the past week, and fuel oil the past week, but aside from this, homa supplier reported he was un- 

ld price shading was reported at New refiners’ quotations for the most part able to quote on an inquiry for 40 

12 York. were reported unchanged. There were cars No. 6 for 30 to 60 days shipment. 

Cc Gasolines above 65 octane were some indications of storage buying of White crude scale wax was offered 

‘O- quoted 0.25c lower by two New York fuel oils by distributors. Refiners re- 0.25e lower at 2.25 to 2.50c by an 

in suppliers at 5.50c in tank cars and ported good contract demand for gaso Oklahoma refiner. No quotations for 
».29c in barges, with prices reported line, and open spot gasoline sales to- wax were reported by other refiners. 

News ff \UGUST 14, 1940 


























REFINERY and SEABOARD PRICES 


In bulk lots by Motor Transport, Tank Car, Barge or Tanker as shown 


(NOTE—Parenthetical figures after prices indicate number of companies quoting when less than three companies are quoting.) 


HOW PRICES ARE REPORTED— 


Refinery and Seaboard prices in National Petroleum News are gathered by PLATT’S 
OILGRAM and are as published in the Monday issue of the OILGRAM. 

PLATT’S OILGRAM is a reporting service issued in three identical editions daily 
from News Bureaus at New York, Cleveland, and Tulsa, Okla. PLATT’S OIL- 
GRAM gathers and publishes what its publisher and representatives believe to be 
accurate news of sales, prices and current happenings affecting the oil industry 
and that will be of interest to its subscribers. As this information is usually private, 
OILGRAM reports it according to what it is able to obtain from sources deemed 
reliable. 

All information is supplied without guarantee as to its completeness, accuracy, 
time of transmission or promptness of delivery. 

The subscriber receives this information for his private use and not for resale or 
further distribution. 

Publisher reserves the right to change the extent, nature and form of showing this 
information at any time. 

Prices shown in the tables are quotations (meaning sellers’ general offers or posted 
prices), or actual sales prices, reported to OILGRAM by refiners for “open spot” 
transactions, except as otherwise specified. 


Prices arrived at by discounts off a specified price or “‘market date of shipment,” 
prices named in contracts or prices arrived at in accordance with any arrangement 
made prior to date of sale, are not for “open spot” transactions and therefore are 
not considered in making the price tables. Prices made to brokers and prices in 
“inter-refinery” transactions are also not considered except as may be noted. 

All prices are for “‘immediate”’ shipment except in Gulf Coast bulk transactions 


where shipment is generally to be made in ninety days. Prices are FOB refineries, 
pipelines, or tanker terminals in districts designated. 

Prices shown are for quantities in bulk such as tank car lots, motor transport lots 
or barge lots; and in cents per gallon; heavy fuel oils are in dollars per barrel of 42 
U.S. gallons; wax and petrolatums are in cents per pound. Prices applying to barges 
or cargoes only are so designated. 

Prices do not include taxes or inspection fees. 
the business day. 

Mid-Western prices in the tables were gathered from refiners with offices located 
in Chicago and the surrounding territory. While the prices are quoted on a Group 3 
(Oklahoma) freight basis, this is in accordance with the custom of the oil industry 
which uses Group 3 as a price basis for the ease of comparing prices even when the 
material originates in another refining district. Other refinery prices are given 
by and for the particular refining district where the material is made and from which 
it is shipped. “ 

When prices obtained by OILGRAM do not conform to these conditions the ex- 
ception and the new conditions are noted in the news lead or in con unction with 
the price table by footnote or otherwise, for the particular refinery or sales district 
involved. Fj , 

Crude oil and products covered by OILGRAM’S news and price service, except 
where noted, have been represented to the publisher as fully up to the customary 
trade specifications indicated and according to the generally accepted methods of 
test; and all crude oil and all products .ereof as having been lawfully produced 
and transported. ; 
Any apparent error should be reported to the nearest OILGRAM or National 
Petroleum News office at once as no correction will be made after the second issue 
of the OILGRAM or National Petroleum News following its publication. 


Prices are published at the close of 





Summary of Daily Gasoline Prices (Aug. 6 to Aug. 12) 


U. S. Motor, (ASTM octane) 


Latest Prices 
























72-74 octane: Mon. Aug. 12 Aug. 6 Aug. 7 Aug. 8 Aug. 9 
Oklahoma......... rs ee ee 4.625- 5.25 4.625- 5.25 4.625- 5.25 4.625- 5.25 4.625 5 25 
Mid-Western (Group 3 basis) ee 4.625- 5.25 4.625- 5.25 4.625- 5.25 4.625- 5.25, 4 625 2.20 
N. Tex. (For shpt. to Tex. & N. M. dest'ns.) 4.75 4.875 4.75 4.875 4.75 4.875 4.75 — 4.875 4.75 4.875 
W. Tex. (For shpt. to Tex. & N. M. dest’ns.) 4. 875-5 .00 (2) 4. 875-5 ..00 (2) 4.875-—5 .00 (2) 4. 875-5 .00 (2) 4. 875-5 .00 (2) 

63-66 octane: 2 . de 
EOF Te ene avs 4.25 1 4.25 4.75 4.25 4.75 4.25 - 4.75 4 25 4 75 
Mid-Western (Group 3 basis). . est 4.25 4 4.25 - 4.75 4.25 £20 4.25 4.75_ 1 25 1 79 
N. Tex. (For shpt. to Tex. & N. M. dest'ns.) 1.50 4 4.50 — 4.625 4.50 4.625 4.50 — 4.625 4.50 4.625 
W. Tex. (For shpt. to Tex. & N. M. dest'ns.) A.50-4.625 4.50—4.625 (2) A.50 —4.625 (2) 4.50 —4.625 (2) 4.50-4.625 (2) 

D0 octane & below: _ . 
Oklahoma CA ee eT eee 3.875- 4.25 3.875- 4.25 3.875- 4.25 3.875- 4.25 3 875 4 25 
Mid-Western (Group 3 basis) 3.875- 4.25 3. 875- 4.25 3.875- 4.25 3.875- 4.25 3.875- 4.25 
N. Tex. (For shpt. to Tex. & N. M. dest'ns.) 4.00 4.00 4.00 4.00 4.00 
W. Tex. (For shpt. to Tex. & N. M. dest’ns.) 3. 875-4.00 (2) 3.875-—4.00 (2) 3.875-4.00 (2) 3. 875-—4.00 (2) 3. 875-4.00 (2) 

Motor Gasoline, 72-74 octane (ASTM): is 
Yew York harbor Fae pireks on bet 5.50 — 6.70 5.50 -— 6.70 5.50 —- 6.70 5.50 - 6.70 5.50 - 6.70 
Philadelphia district. ....... ; 5.75 - 7.00 5.75 7.00 5.75 — 7.00 5.75 — 7.00 5.75 — 7.00 
Baltimore district........ . ‘bass 6.25 - 7.75 6.25 - 7.75 6:25 = 7.78 6.25 - 7.75 6.25 — 7.75 

' Motor Gasoline: 
74-76 Octane: (L-3) 
Bradford-Warren (Western Penna.) 6.00 6.00 6.00 6.00 6.00 
Other Districts (Western Penna.) 5.75 — 6.00 5.75 - 6.06 5.75 — 6.00 5.75 - 6.00 5.75 - 6.00 
72-73 Octane: (L-3 ed 
Bradford-Warren (Western Penna.). . 2.¢9 iy 63 ey $.75 5.75 
Other Districts (Western Penna.) 5.75 S.%9 $:45 ag 5.75 
Gasoline—U. S. Motor (ASTM Octane) except where otherwise specified 

Prices Effective Aug. 12 Aug. 5 Prices Effective Aug. 12 Aug. 5 | m 5 : 

OKLAHOMA ARK. (FOR Ark. plant of one refiner, for shipment | Kerosine, Gas & Fuel Oils 

72-74 oct 1625- 5.25 4 625-525 to Ark. & La.) | Prices Effective Aug. 12 Aug. 5 

63-66 oct 4.25 1.75 4.25 4.75 72-74 oct 4.75 A.75 OKLAHOMA 

60 oct. & below 3.875- 4.25 3.875- 4.25 70-72 oct 4.625 1.625 | 41-43 875- 4.25 3.87! 

60-62 400 e.p. 100 (2 100 (2) 60 oct. & below 4.25 4.25 | aadwe., w....... 00 — 4.625 : 
Oo eee 
- WwW 
WESTERN PENNA. (Motor gasoline age Pitan 
MID-WESTERN Bradford-Warren: No. 2 straw 

42-74 oot....... 4 5.25 4.625- 5.25 74-76 oct. (1-3) 6.00 6.00 No. 2 dark or 

63-66 oct 4.5 4.75 4.25 - 4.75 72-73 oct. (L-3 5.75 5.75 U.G.T. gas oil. . ) 

60 oct. & below ; $25 3.875- 4.25 No. 3 fuel 3 

Naphtha | No. 6 fuel 55 (2) 
14-16 fuel $0 85 (1) $0 85 (1) 
} Untreated naphtha 
| Stoddard Solvent 
N. TEX. (For shpt. to Tex. & N. M. dest'ns.) 

72-74 oct... = 175 1 875 175 4 875 Other districts: ; ; MID-WESTERN 

63-66 oct + 4:50 - 4.625 4.50 — 4 625 74-76 oct. (L-3 5.73 - 6.00 5.75 - 6.00 | 41-43 grav. ww. $.875- 4.25 3.875- 4.25 

60 oct. & below 100 100 72-73 oct. (LR 9.75 5.75 42-44 grav. w.w. 1.00 — 4.625 4.00 — 4.625 

60-62, 400 e.p. 100 1 00 Range oil ou ..3.50-3.875 (2) 3.50 -3.875 (2 
Naphtha No. | p.w... 3.375- 3.75 3.375- 3.75 
Untreated naphtha 5.50 5.50 No. 1 straw. .... , 3.50-3.625 (1) 

| Stoddard Solvent 5.75 6.00 9.75 6 00 No, 2 straw... eo 3.50 3.25 3.50 

| a ea) er cgeae eae eee 

} W. TEX. (For shpt. to Tex. & N. M. dest'ns NT nN SAN (f - ee ie is ply a . S fy i 

72-74 oct $.875-5.00 (2) 4 875-5.00 (2 CANSR AL De eee No. 6 $0.50 $0.55 (2)$0.50 $0.55 (2) 

63-66 oct 150-4. 625 (2 4 50-4 625 (2 U.S. Motor: (Oct. L-3) 

{ 60 oct. & below 3.875- 4.00 (2 3. 875-4.00 (2) rey? i 6.25 7 95 6.50 8 

67-69 oct 5. 30 6 Lo 5.50 6.25 
Str.-Run Gasoline (g)4.25-5.00 (g) 4.25-5.00 
N. TEX. (For shpt. to Tex. & N. M. dest'ns.) 
CENT. W. TEX. (Prices to truck transports) OHTO  (S. O. Ohio quotations for statewide delivery | 41-43 grav. W.w 3.875-—4.00 (2) 3.875-4.00 (2 

| 72-74 oct. (L-3) 5 0001 5 0001 and subject to exceptions for local price disturbances No. 1 P.W. 3.875 (2) 3.875 (2 

| 67-69 oct. (L-3) 4.25 (1 12501 72-74 oct 75925 7.125 

| 62 oct. & below (L-3 100 C1 100 01 

CALIFORNIA U.S. Motor: 

| 58-61) grav., 375-400 ‘ salen a P P 

poe : e.p.. 65 oct. & above 650 - 8.00 6.50 — 8.00 KANSAS (For Kansas destinations only) 

| KANSAS (For Kansas destinations only =4.<9 orev. for outeide 41-43 gravity w.w.... 4.25 (1) 4.25 (1) 

| 72-74 oct 4.875- 5.125 873-— 5.125 state shipment 5.00 6.50 5.00 6.50 42-44 gravity w.w..... 4.125- 4.375 4.125- 4.375 

63-66 oct 4.50 - 4.625 4.50 - 4.75 54-58 grav.. for instate No. 1 p.w... 3.625- 3.875 3.75 — 4.00 

| 60 oct. & below 1.00 4.375 4.00 41.375 shipment 4.75 6 25 150 6.25 No. 6 fuel $0.60-$0.625 (2)$0.60- $0.625 (2 

(f) Prices FOB Central Michigan refinery group basis for shipment within Michigan: shipments may originate at plants outside Central group. (g) Excluding Detroit ship- 
ment h) For shipment to Ark. points only i) Quotations }) Sale k Sales 

- 
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EFINER E i 
REFI Y PRICES (Continued) 
(NOTE—Parenthetical figures after prices indicate number of companies quoting when less than three companies are quoting.) 
| 
. ° . . 7 . T ~ . 
Kerosine, Gas & Fuel Oil | Lubricating Oils (Cont’d) | Naphtha and Solvent 
(Continued) | Prices Effective Aug. 12 Aug. 5 | Prices Effective Aug. 12 Aug. 5 
Prices Effective Aug. 12 Aug. 5 | Red Oils: (FOB Group 3 
ARK, (F.o0.b. Ark. plant of one refiner for shipment — | 180 No. 5 9 00 (2 9 00 (2 Siciiend solved... 5 875 = 875 
to Ark. and La.) 200—No. 5 9 _00-10.00 (2) 9.00-10.00 (2 pre Bt ar 
: <= a ¥ Se a Cleaners’ naphtha. . 6.375 6.37 
41-43 grav. w.w....... 4.25 A.25 | 280 No bg 12 00 1s 11.50-12 00 « V. M. & P. naphtha 6 375 6.375 
Ln Se 3.625 3.625 | 300—No. 5 11.50-12.00 (2) 11.50 -12.00 Mineral spirits. . . . 5.375 5.375 
| Deere 3:30 3: Sia | Note: Viscous Neutrals, 15-25 p.p. generally are Rubber solvent... . 6 375 6 375 
28-32 zero fuel. ...... 3.25 3.25 | quoted 0.5c under 0-10 pp. oils. Non-viscous oils, Lacquer diluent 6.625— 7.375 6.625- 7.375 
Tractor Fuel......... (h)4.25 h)4 25 | 15-25 p.p., generally are quoted 0.25c under 0-10 |  Benzol Diluent... 7.875- 8.375 7.875- 8.375 
p.p. oils. | 
WESTERN PENNA. 
Bradford-Warren: | Bright Stocks: | 
ee e an - - 200 Vis. at D. 210° 18.00 (1 18.00 (1 oe 
= tly pipe Oe ee 1 m9 sa ing 1 m9 595 a 150-160 Vis. at 210° D: | W ax 
Sees 884s : 2. too (h) 2. ted \t) 0 to 10 p.p. 14.00 -16.00) 14.00 —-16.00 il ac . 
36-40 gravity........ 4.875 1. 875- 5.00 10 to 25 p.p.... 13.50 -15 50 13.50 -15 50 White Crude Scale: 
eee 25 to 40 p.p. 13. 50-15 .00 (2)13.50-15 .00 (2 — WIR . — 
Other districts: 150-160 vis. at 210° FE. 13.00 -15.00 13.00 —15.00 WESTERN PENNA. (Bbls., C.L.. N.Y.) ; 
ok ok th ee 4.75 - 5.00 4.75 — 5.00 eecs - 122-124 A.m.p.... 2.00 — 2 625 2 09 2 sa 
dl A, ere 4.875 (1) 4. 875(2) 120 Vis. at 210° D: 124-126 A.m.p... 2.00 — 2.625 2.00 — 2.45 
47 grav. w.w...... .. 4.875- 5.125 4.875 (2) Rs = 9f Qs & OF . . 
36-40 gravity........ (D4 00 ' 125 () 3.875 4 125 aw oe - p-p-...- 13 + an 7 13 a. a = OKLAHOMA = (Bbls. or burlap bags, C.1.) 
. . 600 S.R. Sigh Ges : 7 00 (2) 7 00 (2) 124-126 A.m.p..... 2.25-2.50(1)  2.50-2.75 (1 
CENTRAL MICHIGAN | (f) 600 S.R. Olive Green.. 8.00(2) 8.00 — 9.50 alae ~ — 
47-49 it $.50-—-5.00 4.50 — 5.00 oe 12.00 (1) 12.00 (1) CHICAGO (FOB Chicago district refinery of one 
P Ww Diatil y W.W..... poe 0.0 2 >. Black Oil ee 100 5 50(2) 4.00 -5.50(2 refiner, in bags or slabs loose, carloads. Melting points 
Pinal istillate. reves 4.25 4.50 4.25 4.50 : ae Se a aee ree are EMP (ASTM) methods; add 3° F. to convert into 
No. 3 gas oil, Str... .. 1.00 1.25 1.00 ca AMP.) 
U.G_1. gas oil. 2.2... 3.2 -3.75 3.35 - 3.75 eee — . septal 
SOUTH TEXAS Neutral Oils Fully refined: 
Fuel Oils (Vis. at 100): Vis Cutie 122-124 (bags only)... 5.60 5 60 
” : - : ao eme4 9) <r ea - 125-127..... 5. 60 5.60 
pea pe bn Se eevees : a0 : 00 . 2 30 ; 00 @) Pale Oils: (Vis. al 100°F) 127.129 Ps 85 & gs 
PE Wiese cccces o-40 oo) (2 «.é0-0. 4) (<) on e tata ti 
“300 Vi 5 3 96-3 SO + (eo. 6te £205 &8 130-132... 2... 615 6.15 
100-300 Vis........ 3.25-3.50(1) 3.25-3.50 (1) a 142%. =. 9.29 a, 50 9.29 a 20 132-134. 6 40 6 40 
CALIFORNIA 300 No. 2-3..._..... 7.75 7.75 135-137... .. 7.15 7.15 
- = 500 No. 24%-3% ; 8.50 8.50 
40-43 secingehe =: sar 4.50 6.00 1.50 6.00 750 No. 3-4..... 75 8.75 
San Joaquin Valley: 1200 No. 3-4..... 8.875 8 875 | 
Heavy fuel......... $0.45 -$0.75 $0.45 -$0.75 eidanideniaane _ la Petrolatums 
ee oe weseeeee $0.55 -$0.85 $0.60 -$0.85 Red Oils: 
Jiesel fuel... .. ee Sr: 1.00 a.%0 4.00 4 ESTE "ENN i] ‘arlonds; tank ¢ 
Stove dist......... 3.00 - 5.00 3.00 — 5.00 200 No. 5-6 7.25 7.25 peg ng yd i Sn ene 
300 No. 5-6....... 4.40 7.75 St eee ena iaa on 
Los Angeles: 500 No. 5-6...... 8.50 8.50 Snow White 6.125 5.125- 6 125 
750 No. 5-6 8.75 8.75 Lily White 9.125 4.375- 5.125 
Heavy Sr 15 -$0.65 $0.45 —$0.65 1200 No. 5-6... 8 875 8 875 Cream White 4.125 3.375- 4.125 
Light are $0 45 $0.70 $0 50 $0.75 2000 No. 5-6....... 9 00 9 00 Light Amber. 3 00— 2 625 3 00— 
Diesel fuel......... 2.75 1.00 z. ta 4.00 Amber 2 875 2.375- 2.875 
Stove dist......... 2.75 -5.00 2.75 - 5.00 Red 2.625 2.125- 2.625 
— a | CHICAGO (From Mid-Continent p.l. crude) 
Heavy fuel. ....... $0 80 $0 80 | nrg Cae ae oo Oren = 
Light fuel. ........ $0.90 $0.90 | ale Oils ‘rTelio ‘ 
Diesel fuel esarcaea 41.50 150 Vis. Color Group 3 I re ight Rates 
Stove dist......... 9.90 BPs 30 60-85—No. 2.. a tae 7.3 To Division Headquarters Points of 
_ Nole: All above heavy fuels meet Pacific specifica- %6-110-—No. 2 7.25 7.25 Standard Oil Co. of Indiana | 
tion 400; light fuel, spec. 300; Diesel fuels, spec. 200; 150—No. 3 ; 8.50 9 00 ? y Ree 2 
and stove distillate, spec. 100. 180—No. 3...... 9.50 10.00 Gasoline- Distillate-Gas 
| 200—No. 3... : 10.00 10.50 _Kerosine Oil-Fuel Oil 
250—No. 3 11 00 11 50 Cents Cents Centa Cents 
| per per gal. per per gal. 
| Red Oils: Cwt. 6.6 Ibs. Cwt. 7.4 Iba. 
thicag 0 2.640 32 , 
‘ ‘ . | 180—No. 5 9.50 10.00 a = ; 302514 3 204 
Lubricating Oils 200—No. 5 9.50 10.00 Joliet, Hil... 22. 0 204032 2.368 
= 250—No. 5 11.00 11.50 Peoria, Il 39 2.574 31 2 294 
STE >ENN 280—No. 5 12.00 12.50 nae halal : > 37 P+ 31 
WESTERN PENNA, : - 7 =e Quincy, Il. . . 6 2.376 29 2.146 
Vi N, ! No. Vi eee 300—No. 5 12.00 12.50 Indianapolis, Ind. 48 3.168 39 2.886 
iscous Neutrals — No. 3 col. Vis. at 70° F. Note: Viscous oils, 15 to 30 p.p. are quoted 0.5¢ Evansville, Ind... 46 3 : 2.738 
i s | 1 
| 200 Vis. (180 at 100°) 420-425 fl. ’ lower; 60-85 and 86-110 No. 2 non-viscous oils, 15 | South Bend, Ind. 49 **3.108 
ae ane |} to 30 p.p., 0.25¢ lower. | Detroit, Mich.... 64 3.774 
s Pb... seer eee - 50 (1) 24.50 (1) | Gd. Rapids, Mich. 61 3.700 
15 eo cea eae es — a “ 23 - ‘ 4 | Unfiltered Steam Refined: (Viscosity at 210°) Saginaw, Mich... 66 3.92% 
fee ore 22. ) 22.50 ( | . re = ? 
Meet...-:.....: 2100 2100 | 140 8 75 8 75 apy Wa - 43 > 
” | 160 9.50 9.50 | Lefveens Wis % 46 2° 
| 150 Vis. (143 at 100) 400-405 fl. | 200 10.50 10.50 Min'ap'Is-St. Paul 46 2 
| Oe 22.50 (1 22.501 | er a ale | Duluth, Minn.... 52 3 
10 Be. i siecaape nas 31 50 a) 31 50 a Bright stocks, 160 vis. at 210, No. 8 color: } Mankato, Minn.. 46 9 
15 p.t... 3 20.50 (1) 2050 (1 0 to 10 p.p 15.50 16 00 | Des Moines, la... 36 2. 
| , ee 19.00 19.00 15 to 25 p.p 14.50 15.00 Davenport, la... 39 2.2 
30 to 40 pp 13.95 14 40 Mason City, Ia... 42 ? y # 
| Cylinder Stocks Ie filtered Cyl. Stock 12.50 12.50 St. Louis, Mo 33 ° I. 
eae 5 = Bi , : ; | Kansas City, Mo. 28 5 1 
Brt. stk., 145-155 vis. at 210°, 540-550 fl., No. 8 col. | Note: To obtain prices delivered in Chicago, add | St. Joseph “Mo oR 5 1 
| 10 p.t.............  14.50(1) “4.000; | *=err em | Fargo, N.D..-5. 63 5 3.7! 
| tS Fane ins 13.50 (1 13.5001 Minot, N. D.. 83 ‘ 5 4 
25 p.t. -. 12.00 13.00 12.00 —13.00 | Huron, S.D..... 53 3.498 = 42.5 3 
| 600S.R. filterable. ... 8.00 8.00 Wichita a i é - RA 
eo) See 9.00 —10.00 10.00 | From Ponca City 7.5 *0.495 7.5 40.555 
...... aes .. 10.00 -11.00 11.00 | N;: al Gas li From Tulsa 12.5 70.825 12.5 10.925 
RE SEE ee 12.00 12 00 —-13.00 Natura yasoinine From Cushing.. 11 *).726 11 10.814 
MID-CONTINENT = (F.0.b. Tulsa) Group 3 & Breckenridge prices are to blenders on é sane ses also includes distillate rate at 
. , , r | freight basis shown below. Shipments may originate 2.0 IS. Per ga ' , 
Neutral Oils (Vis. at 100° F. 0 to 10 PLP.) | im pene atk A ceddcoe Seeidiied nce areal ores Sig — **This rate applies only to residual fuel and 
Pale Oils: } gas oil. Combination rate of 32c per cwt. at 
Vi Col | FOB GROUP 3 74. Group 3 to Chicago, plus 9c per cwt. at 6.6, 
| is. ~gr ag So - ey ar Grade 26-70..... k)1.50 k)1.50 Chicago to South Bend, total of 2.962c¢ per gal., 
Pete > > S25 ».75 » 25 b. 2G applies to petroleum fuel oil distillate not suitable 
6-110—No. 2 . 9.25 — 6.25 >.25 - 6.25 | FOB BRECKENRIDGE for illuminating purposes 
150—No. 3.. : . 8.00 -10.25 8.00 —10.25 , ie . aay 4 — - ; me +This rate is exclusive of distillate which is 
180 s wees. 9.00 -10.50 9.00 -10.50 | Grade 26-70 HT 25 HL. 25 based on 6.6 lbs. per gal. from Ponca City, 
OS 9 50 —-11.00 9 50 -11.00 | ’ . / Tulsa and Cushing, Okla., to Wichita. In- 
| | 250—No. 3... ... 10.50 -12.00 10.50 -12.00 | CALIFORNIA = (FOB plants in Los Angeles basin cludes only gas oil and fuel oil 
= - a : 11.00 -13.75 11.00 -13.75 | 75-85, 350-375 e.p. for NOTE: There is no Group 3 rate to Wichita, 
) a a 11.50 -14.25 11.50 14.25 blending.... an 4.75 5.00 4.75 5.00 | Kans. 
| (f) Prices FOB Central Michigan refinery group basis for shipment within Michigan: shipments may originate at plants outside Central group. (g) Excluding Detroit ship- 
4 I 
ment. (bh) For shipment to Ark. points only. (i) Quotations. (j) Sale. (k) Sales. (lL) Pittsburgh district prices excluded. 
——— ———— — _ Se — ——————— A 
ws \UGUST 14, 1940 4 




























SEABOARD PRICES EXPORT AND COASTWISE 


(NOTE—Parenthetical figures after prices indicate number of companies quoting when less than three companies are quoting.) 











Atlantic Coast Pacific Export (Cont’d) 








100 e.p. 390 e.p. 


72-74 oct. 


(Prices are of refiners, FOB their refineries & their tanker terminals, Prices Effective Aug. 12 Aug. 5 
& of tanker terminal operators, FOB their terminals) Cased Goods: (Per case) 
: . , : J ee see . $1.45 -$1.55 $1.45 -$1.55 
Prices Effective Aug. 12 375-400 e.p. blend, 8 
65 oct. & above _ $1.60 -$1.70 $L.60 —-$L.70 
MOTOR GASOLINE (ASTM Octane) 400 e.p. blend, under ? 
KEROSINE a 7 $1.50 -$1.00 $1.50 -$L.60 
and /or 40-43 grav. w.w. kero., ‘ 
District: 72-74 Oct. 68-70 Oct. 65-66 Oct. 60-64 Oct. NO. 1 FUEL _ 150 fire point $1.10 -$1 4 4 = 4 
y y e . q » 
N. Y. Harb.... 5.50 6 70 5.50 6.00 5.50 6.25 6.00-6.25 (: 5.10 Kero., p.w.. $1.30 -S1.4%5 
N. Y. Harb., barges 5.25 — 6.50 See =~ Sam 5.25 — 6.25 6.00 (2) 5.00 
ae 5.90 Bee. 0 Cc iwaiaseh i... Stwesdatme i _edpesper é 5.20 5.50 
' Philadelphia. .... ee eS 7.00 6.25 - 6.75 6.25 (1) 5.75 - 6.75 5.00 - 5.75 
Baltimore. .... hus 6.25 - 7.75 6.25 - 6.50 6.25 (1) 6.25 - 6.50 5.00 Tl’. - a ‘ > 
Norfolk... .. 6.50 7.73 6.25 -6.50(2 6.25 (1 6 .00-6 .25 (2) 5.00 5.50 Tanker Rates 
Wilm'ton.. 6.50 — 7.55 6.25 — 6.50 6.25 (1 6.00 5.00 >. 29 4 
Char'’ston 6.50 7.55 7.00 (1 6.25 (1 6.00 »>.00 — 5.50 Approximate rates Cents per bbL) 
Savannah... .. . 6.50 — 6.75 6.25 - 7.00 9.75 9.25 — 5.50 Gulf-N. Atlantic: Last Owners 
Jacksonville 6.50 — 6.75 6.25 — 6.50 ae >.25 >. 50 not E. of N.Y. Paid Ask 
Miami... . 6.50-6.75 (2 6.50 (1 5.75-6 >.50 -5.75 (2) ‘eude & fuel. (10 
Tampa. ... 6.25 —- 6.75 6.00 -6.50(2 5.75-6. 5.50 -— 5.75 | Hyvy. ¢ rude & Suet. _ 2) 20 
Pensacola... . ‘ 6.50-6 7511 6.00-6 5 .50-5.625 (1) 19 9 gravity A nae Ka = 
} Mobile. . . 5d 6.00 —- 6 75 6.00 (1) 5.25 >.125- 5.50 Light) Crude, (300 Grav. 18 18 
Portland 6.00 6 30 6.201 5.30 _ OF Lighter 19 19-20 
Boston sae 6 50 ie EG ey 7 6.05 >.¢9-6.05 (2 5.20 — 0 »” >} 
-rovidence . 5 (9 © 6° a srosine 2 aed 
Providence 5 00 6 50 595 (2 5 63 — 6.00 530 No. 2 Fuel 2 21-22 
FUEL OILS 
No. 2 No. 3 No. 5 No. 6 Gulf Coast 
4 . Harb. 140 1.40 $1.45 -$1.70 $1.15 -$1.25 
’. Harb., barges 00 13 t.30 : F 
Mony............ 1.50 £501 $1.85 (1 $1.45 (1 (Prices for sales made or firm offers reliably reported 
Philadelphia 4.50 - 5.00 4.25 - 5.00 $1.37 -$1.55 $1.15 -—$1.25 for sales pending in cargoes FOB ship nt Gulf for 
Balitmnre 195 125 $137 (1 $1.15 -$1 25 domestic and export for minimum of 20,000 bbls. 
Norfolk 125 150 15) $1.25 (2 Prices are by refiners only to other reliners, export 
Wilmington “3 ~ Fas agents, or to large tanker. terminal operators at the 
Charleston..... 12512 $1.20 (2 customary trade specifications noted.) 
Savannah $1.20 (1 ‘ 1. a 
Jacksonville 175 1 we $1.20 (1 MOTOR GASOLINE (ASTM Octane) 
Tampa ‘75 $1.15 01 : ; i 2 
‘3 : Prices Effective Aug. 12 
Portland 1.60 1.60 $1 85 (1 $1.35 -$1.45 
Boston 150 150 $1 .53-$1.65 (2 $1.25 60-62 61-63 Pt 
Providence 450 150 $150 $1.65 $1 25 Gravity, Gravity, >ravity, 


375 e.p. 












































Bunker C Fuel Diesel Oil leaded. . $.125-4.75 4 125 1 25 t 25 1 375 
Ships’ bunkers Ships’ bunkers Diesel Oil Gas House Gas Oil 70 oct. unleaded 4.50 -4.75 4.50 —4 75 4 625- 4.875 
Ix Lighterage ix Lighterage Shore Plants 28-34 Gravity 68 oct. unleaded 4.125 -4 75 4.125- 1.375 4.25, 4.50 
N. Y. harbor - $2.15-$1.25 $1.80 -$1.85 10 1 60 1.50 65 oct. unleaded 4.00 —4.625 4.00- 4.125 oo o 
Albany........ ae $115 1 $1.90 450 60 oct. unleaded 4.00 — 4.50 1.00 4.06 25 
Philadelphia $1.15 -$1.25 $1.80 -$1.95 7 T OE 3 
Baltimore $1 15 -$1.25 $1.80 125 1.25 KEROSINE, GAS & FUEL OILS 
Norfolk. .... $1.25 $1.80 1.25 4.25 Aug. 12 Aug. o 
Charleston. ... $1.20 $1.80 -$1.90 4.25 4.25 ‘ » 00 1.625 4.00 4.625 
Savannah... .. $1 2001 $1.90 ~-$1.995 41-43 grav. w.w. kero 1 7 Lo 
Jacksonville... . $1.20 $1.90 -$1.995 Gas Oil (Less than % of 1% sulfur) : 
Tampa ip $l 1d $1.90 —$1.995 Below 43 diesel index 3. 125— 3.375 3 125 3 375 
Portland... . $1.35 -$1.45 $1.90 1 60 1.70 43-47 diesel index... 3.125- 3 375 3 125 3 si 
Boston. ..... ; $1.25 $1.80 $50 1.60 48-52 diesel index... 3.125- 3.625) 3 125- 3.625 
Providence... ... $1.25 $1.80 150 1 60 53-57 diesel index... 3.25 8.75) 3 25 3 a 
58 & above....... 3.75 — 4 125 3 Raa 4.125 
Ne Geers . $.375- 3.75 3.375- 3.75 
Ty . ° . . . 
e is —o Diesel oil, ships’ bunk- . . ia 
New York Export Lubes Naphtha pacar esr 50 $1.70 $1.50 $1.70 
(Penna. Products in bbls. FAS New York) Prices Effective V.M.&P. Mineral Grade C, ships bunk- ‘ 90 
: 7" : - Aug. 12 Naphtha Spirits ers, ex lighterage.. $0.80 ~$0 a > a3 30 87 
Prices Effective Nag. 12 Aug. 5 Rial tune a 9 50 8 Grade C cargoes $0.85 —-$0.90 $0.85 $0.8, 
Bright stock: New York Harbor.... 8 8-9.5 8.2-9 MID-CONTINENT LUBES 
Light. 25 nt 1900-20 So (214 wi , Philadelphia district 10 8-9 . - 
aght, 25 p.t... 00-2050 (2019 O08 21.5012 Boston eer, 95 9 25 -9.50 (At Gulf; in packages, FAS.; in bulk FOB terminals) 
“nn = = 
. 7 rovidence.......... 9.5 9.5 
Neutral oil: tOhio points, delivered 8.75 *8 25 Nug. 12 
200 3 color, 25 p.t.. 27.00 (1 27.00 (1 *This is on rubber solvent. New 
S q . 4 he »* © yo > oe S ” . . . . . ‘ 
me 3 poem p.t. = = 25.50 (2)25 00-25 50 (2 t+Ohio prices are those of S. O. Ohio. Its prices for Steel Drums Bulk 
50 saci dicot" pgh abel aeafoaa 16 50 (2)15 50-17 00 (2 D.C. naphtha, special Varnolene, Varnolene and 200 vis. D. 210° brt. 
650 s.r., untilt... 2... .16.50-18.00 (2)16.50-19 00 (2 Sohio Solvent are same as for V.M.&P a ‘k. 95 50-25 .80 (2 19.80 (2) 
600 Gas... 4... 17.50-19_00 (2)17 50-2000 (2 sa cial stock . . a) kt. 
630 fl, sor... 20 00 21.00 (2)20 00 22 00(2 150 vis. D 2 gk 2) 15. 80(2 
P: if E stock 0-10 p.p......21.50-21.80 (2 a 
acilc uxport §O-2S 28. 5 «565005 21.001 15.301 
: ‘“ 
(Quotations at seaboard, Los Angeles, cargo lots, 100 wk 0 = 210 brt. 21 00C1 15.30 (1) 
except where otherwise noted.) 50-23 op ieee >) 30 (1 14.80 (1 
- eed DW. ccc cscs =... 
Wax Prices Effective Aug. 12 Aug. 5 200 vis. No. 3 col. neutral: 
eee ian : ar . 7 ’ on 5 BTS Pas P 0-10 p.p......- 17.001 Hb 30ct 
‘ AS I .M. Tests. Melting points, however, are A.M.P., a. = _——_ 68 “org 6 25-305 625 4g 
3° higher than E.M.P. Export. prices, FAS. cL. ean Mad Chae, 14st Sas 66k SOUTH TEXAS LUBES 
‘ a = Pare - z : : . ‘ ‘ a 2 : 25 92! 25 . a 
Desnnstte prices, FOB. refr'ies., in bags, c.1., with 400 e.p. blend, 65 oct a eee (Vis. at 100°, c. t. 0, blk. exprt. shp., FOB terminals.) 
2c discount allowed for shipment in bulk, except ; " 450 . - - —_ : 2 Nug. 5 
where noted. Scale solid; fully refined slabs in bags) U sat pe ‘ res me . >. ol) 150 » of Unfiltered Pale Oils: Aug. 12 ug.o 
Pe coe ’ “ oo idgseee eo Vis. Color 
> = ’ 65 octane ss S00 >. $75 88.50 Ss - 
Prices Effec . 2. 1? ? ial t . 5 
rices Effec anh —_ 12 | 38-40 grav. w.w. kero., : : : 100 No. 3. Secs 6 = : 4 6 = : 
New Orleans N. Y. N. Y. 150 fire point. . 4.50 >. 00 1.50 > 00 00 No. 3.... Re: a ci 8 00 — 9.00 
| Export Domestic Export 41-43 grav., w.w. kero. 1.75 — 5.00 4.75 -— 5.00 300 No. 3 8.00 ».00 : dite 
Crude Scale 44 grav., w.w. kero... 5.00 5.50 5.00 5.50 100 No. 3% ome 1" ‘ Ps in 
. Pas eae Diesel fuel, 24 & above $1.25 $1.30 $1.25 $1 30 750 No. 4.. 9.50 -11:6) 989.50 -11 
124-6 Yellow 2.50(1 > 5001 : > - - 9 " 5 et 10 00-1350 
129-4 White nen > 00-9 42% Diesel fuel, under 24 $1.15 -$1.25 $1.15 -$1.25 1200 No. 4. 10 00 zh $50 ae ho 
124-6 White 2.50-2.75(2) > oo ? 00 5 623 30 34 - segdasl diesel \gas hae © = 2000 No. 4 — = ] 
De Mat nad =e I m2 Spec. 200 $1.25 -$1.35 $1.25 -$1.35 Red Oils: 
123-5 : >. 60 > 60 (2 — rth : fuel, Pace. ‘ Vis. Color | 
j25-7 5 OO ep én ORS MO S060 sues $0.60 - $0.65 $0 60 $0 65 : ‘ } 
+ 4 Sets Pn A > ae 100 No. 5-6. 6 00 6 > 6 oo 9 ot | 
0 6.15 (1 Rigi pts In Ships’ Bunkers, or deep tank lots: 200 No. 5-6..... 7.50 $.50 0 8.50 
135 A 6 10 l . 15 ; ‘é 13 ‘ R . a00 No. &-6.... . 8.00 9 oo 8.00 9 aw | 
iase7 715(1 / . st pe Diesel fuel, Pac. Spec. ; : 500 No. 5-6... 9 00 10.50 9.00 10.50 | 
| 108-11 White hai o. ‘gree $1.35 -$1.45 $1.35 -$1.45 730 No. 5-6.. 950 11.00 950 1b 00 | 
8 rile Grade ¢ fuel, Pac. 1200 No. 5-6.. 10.00 13.50 10,00 —13.50 
Match 5.00 (1A, Spec. 400 $0 85 -$0.90) $0.85 $0.90 2000 No. 5-6. 10 25 10 25 















i) Shipment in bags or in bulk }) Shipment in tight barrels 




















NATIONAL PETROLEUM N 
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C 
footnote. 


These prices in effect Aug. 12, 1940 as posted by principal markeling companies at their headquarters offices, but subject to later correction. 


TANK WAGON PRICES 


vommercial or consumer tank car, tank wagon, dealer, and service station prices for gasoline do not include taxes; they do, however, include inspection fees as shown in general 
Gasoline lares, shown in separate column, inciude 1.: 


do not include tares; kerosine tares, where levied are ‘idan in footnotes. 


c federal, 


and state lazes; 


also city and county tares as indicated in footnotes. 
Dealer discounts are shown in footnotes; for commercial consumer discounis, see NP! 


Kerosine tank wagon prices also 


N for Feb. 21, 1940. 





S, O. 


New Jersey 
Esso (Regular Grade) 


Consumer Gaso- Kero- 


Tank Dealer line sine 
Car T.W. Taxes T.W. 
*Atlantic City, N. J 7.6 8.7 41.5 T.% 
*Newark, N. J ey 8.7 Ss T.7 
Annapolis, Md 8.35 9.35 5.5 9.5 
Baltimore, Md 7.75 S.75 $5 8.5 
Cumberland, Md 9.15 6-35 5:5 0 
Washington, D. C 8 9 3.5 9.5 
Danville, Va. 8.95 11.45 6.5 Il 
Norfolk, Va.... eye 10.25 6.5 10.5 
Petersburg, Va 8.05 10.55 6.5 11.2 
Richmond, Va. . 8.05 10.55 6.5 10.5 
Roanoke, Va..... 9.25 11.75 6.5 ll 
Charleston, W. Va 8.55 11.06 6.5 13.6 
Parkersburg, W. Va 7.85 9.985 6.5 11.2 
Wheeling, W. Va 8.85 10.75 6.5 11.8 
Charlotte, N.C 9 9 lo 7.> 22.9 
Hickory, N.C 10.45 12.9 7.5 32.3 
Mt. Airy, N. C.... 10.3 11.8 7.3 32:3 
Raleigh, N.C ; 9.65 9 tm 38:5 
Salisbury, N.C 9.95 9 7.5 11.9 
Charleston, 8. C.. cy wa ts $2 
Columbia, S. C : 8.6 5 tm 38.5 
Spartanburg, S. C <<a. Se 11.8 7.5 42.2 
Mineral Spirits V.M.&P 
Faw Bey F 
Newark, N. J.. F 11.5 o.5 
Baltimore, Md... .... S.5 
Washington, D. C 15 
Fuel Oils T.W. 
No. | No. 2) No. 4 
Atlantic City, N. J hae 6.4 6.4 
Newark bet 6.4 6.4 
Annapolis, Md 6.25 
Baltimore 7 6.25 +. 75 
Washington, D. ¢ 1.2 6.50 6.50 
Norfolk, Va 7 6 6 
Petersburg. . 7.29 6.25 
Richmond 7.25 6.25 6.25 
Charlotte, N. C 8.75 7.50 
Hickory us 4.18 
Raleigh : 8.75 1.25 
Charleston, S. C.. 8.25 6.75 
Columbia us 9.20 7.70 
Spartanburg... .. 10.00 8.50 
*[flective Sept. 14, 1939, minimum retail resale 


wice of 11.9¢ posted thru New Jersey. 
Jiscounts: 

Esso gasoline—to undivided dealers, 0.5¢ off dealer 
t.w. price, thru territory, except New Jersey. While 
above posted prices continue at Atlantic City and 
Newark, dealers will pay nei price of 8.6c per gal. for 
Isso: dealers having pumps marked only Esso, [sso 
Extra and Standard White gasoline will pay 8.lc 
per gal. for Esso. 

Kerosine—le off t.w. price for 25 gals. or 


more, 
uuder contract thru territory 


(Baltimore city contract 


not necessary) except no discount in state of New 
Jersey. 
Nuphthas—To buyers taking following quantities 


at one time: Newark, 2c per gal. on 200 gals. or more, 
less than 200 gals. 0.5¢ higher price; Baltimore, 2c off 
on 25 to 100 gals. and 3c on over 100 gals.; Waals ton, 
2e off to contract buyers. 


Socony-Vacuurn Oil Co., Ine. 


Socony Mobilgas (Regular Grade)+) 





Com. Div. Gaso- Kero- 
Com. Cons. Dir. line sine 
5G. FW. Fw. Fasen F.0. 
New York 
N.Y.C. (Bors 
of Manh’tn 
Bronx, Kings 
& Queens) 65 65 cae eS ee 
Bor. of Rich 
mond (S.1.) 65 6.5 ri 5.5 7.9 
New York 
Albany 6.2 6.7 rs 2.2 7.6 
Binghamton 83 83 7.9 2.2 9.) 
Buffalo 7.1 bol 8&1 Fe a fe 
Jamestown ean a8 8.3 ee 
Plattsburg 6.7 7.8 8.2 a5 8.2 
Rochester 1 = 7%. OS co 8 
Syracuse ia ‘ie 7.8 5.5 8.5 
Conn 
Bridgeport 64 7 6.5 1.5 7.8 
Danbury 6.9 $.2 % > §.5 
Hartford 605 ee - ‘ t.5 <a 
New Haven 61 67 95 3 7 
Maine 
Bangor 6 4 7.4 84 S.3 8) 
Portland o 7 8 oS 7:7 
Tass 
Boston 4% 65 6.5 to 8 
New Hampshire 
Concord 6 7 7.8 88 a.2 8.6 
Laneaster ee 8.8 8 1 8.6 
Manchester 6.6 tak <a ae 6853 
Rhode Island 
Providence +9 6 1 4.4 5 § 
Vermont 
Burlington 69 as Boe ye Ons 
Rutland 7 % 8.7 >» 8 6 


Buffalo, N.Y 
tNew York City 
Rochester, N. Y 
Syracuse, N. Y 
Boston, Mass 


Bridgep vt, Conn... : 


Hartford, Conn 
Providence, RK. I 


Mineral Spirits 


9 5 
8.2 
10.4 


Fuel Oils—T. W. 


New York ¢ ity 
Albany, N.Y 
Rochester, N.Y 
Boston, Mass 
Bangor, Me 
Manchester, N. H 
Burlington, Vt 
Hartford, Conn 
New Haven, Conn 
Providence, R 


V.M.&P. 


6 
8.8 


Mobilheat & 
Mobilheat 
Heavy 


6.6 
b 6 
6 


*Plus 2% city sales tax computed at time of each sale. 
tPrices apply to consumers only in quantities over 
1000 


1000 gals 
annually, add 0.5c 
tiSame prices ay 
Discounts: Gas« 
less than divided 


annually; 


per gal. 

yply for No. 1 fuel. 
iline-—-To undivided 
dealer tow. 


for quantities under 


dealers, 


Atlantic Refining 


Atlantic White Flash Gasoline (Regular Grade) 


Com mer- 


gals. 


O.5e 


Gaso- Kero- 


cial Dealer line = sine 

T.C. T.eW. ‘Taxes T.W. 
Philadelphia, Pa 7 &.5 5.5 10.5 
Pittsburgh 8 95 5.5 10.5 
Allentown 8 9.5 on 10.5 
rie Ph 95 5.5 10 
Scranton 7 8.75 $5 10.5 
Altoona 8 uo 5.5 10.5 
Emporium 8 10 SS 10.5 
Indiana 8 10 3.5 10.5 
Uniontown % lo 5.5 10.5 
Harrisburg 8 9.5 5.5 10.5 
Williamsport % 9.5 aa 10 
Dover, Del. $5 5.5 10.5 
Wilmingtou 8.5 3.5 10 
Boston, Mass 6.5 6:5 8.2 
Springtield, Mass 6.9 15 8.7 
Worcester, Mass a0 ‘.5 8.1 
Fall River, Mass He ‘5 $.2 
Hartford, Conn z 5 $.2 
New Haven, Conn 3.5 5 %.2 
Providence, R. 7.4 5 $.2 
Atlantic City, N. J 8.6 ‘5 8.4 
Camden, N. J 8.6 o 8.1 
Trenton, N. J 8.6 5 8.4 
Annapolis, Md 9 35 SS 10 
Baltimore, Md 8.75 5.5 9 
Hagerstown, Md 9 85 5.5 10 
Richmond, Va 10.55 6.5 10.5 
Wilmington, N.C 10.35 oa 10.8 
Brunswick, Ga 5 1.3 9 
Jacksonville, Fla 6 $.5 10 

Mineral Spirits V.M.&P 

T.0.7 r.w.t 
Philadelphia, Pa 12 14.5 
Lancaster, Pa 13.5 16 
Pittsburgh, Pa 14.5 14.; 

—_ Oils—TLW. 
2 3 t 5 6 
Phila., Pa 8 . 6:5 6:5 6:3 $. 22 3.50 
Allentown, Pa Ss 6:3 62: 6:3 
Wilmington, Del 8.00 6.5 6.5 6.5 
Springtield, Mass 8.7 O8 
Worcester, Mass.. 8.1 6.7 6 
Hartford, Conn 8.2 6.6 6.6 
*Does not include le | Georgia kerosine tax. 


+Mineral 
Solvent; 


Naphtha. 


Discounts: 


Spirit 


Gasoline—to u 


divided dealer t.w. 
le per gal. 
Kerosine 
price on t.w. 
Naphthas 
time, 2c off 


Thru 


Lane 


deliveries of 2 
Philadelphia, 
‘aster, 


8 prices also 


apply 


ndivided 
prices are same. 
Pe nna. & 


200 gals. 


Stoddard 


dealers, O0.5c off 


t.w., except Georgia & Florida deuler t.w. 


V.M.&P. prices also apply to Light Cleaners 


dealer 


and 
At Seranton, Pa., 
voluntary discount allowed to dealers only. 
T Delaware, 2c 
25 gals. or more at one time. 
or more at one 
contract buyers taking 1000 


off t.w. 


gals. or more per year, one drum up, 2c off; non-contract 


buyers, 
burgh, 


200 gals. « 


wr more at one time, 


S. O. Ohio 


Ohio, Statewide 
Akron 
(cincinnati 
(cleveland 
Columbus 


*Sohio 


X-70 


° 
2c ¢ 


500 gals. or more at one time, Ze off. 


ff. 


(Regular Grade) 


Gasoline 


Pitts 


Con- Div- Gaso- {Kero- 
sumer ided line sine 
rW. Dir. $8.8. Taxes T.W. 
10.5 9.5 52:3 5.5 a 
10.5 8% o:.3 “a o 
10.5 9 53.5 2.2 % 
10.5 Re | oo % 
10.5 8.5 ll 9.9 % 








O. Ohio (Cont’d) 


Dayton 10.5 8.5 10.5 >.5 8 
Marietta . 10.5 9 1 2.9 8 
Portsmouth 10.5 9.5 12.5 $.3 8 
Toledo 10.5 8 10 5 % 7 
Youngstown 10.5 3.5 i 5.5 7.5 
Esso Aviation Gasoline—Thru Ohio 
Consumer Gasoline 
T.We Taxes 
7+ octane [3.5 5 > 
80 octane... 16.5 9.9 
87 octane 17.5 >.5 
tNaphthas Statewide T.W 
S.R. Solvent és 12.75 
D.C. Naphtha 13.25 
V.M.&P. Naphtha 13.25 
Varnolene 13.25 
Sohio Solvent 3.2 


tiFuel Oils—T.W. 
No. | No. 2 Ne. 3 


Toledo P 7.00 7.00 6.50 
Rest of Ohio , 7.50 7.50 7.00 
*Renown (third-grade) prices are same as X-70 


unless otherwise noted. 

+ Kerosine — are ex le state tax. 
prices are ex 1.5c federal & 4c state tax. 
+Prices at ompene -operated stations. 
tiPrices are for full compartment 
bucket dumps are 0.5¢ per gal. higher. 

Discounts: 
X-70 gasoline 
tw. 
Esso aviation—on contract to 
and resellers, 2c off consumer t.w. i 
Naphthas—to contract consumers off tw. pe 8: 
300 to 999 gals., 0.5c; 1000 to 2499 gals., 0.75e; 2500 
to 4999 gals., le; 5000 or more gals., b.5e 


S. O. Kentucky 

Crown Gasoline (Regular) 

Standard (Third Grade) 
Guaso- Kero- 


Naphtha 


hose dumps; 


to undivided dealers, 0.5e off dealer 


hangar operators 











tNet Dealer line sine 
Crown St ‘Vases TW. 
Covington, Ky 8.5 7.3 6.5 905 
Lexington, Ky 8 6 6.5 9.5 
Louisville, Ky 85 0.5 6.5 9 
Paducah, Ky 9 8 6.5 9 
Jackson, Miss 9 t 7.5 *8.5 
Vicksburg, Miss 9 8 7.5 *8 5 
Birmingham, Ala i) 8 *$ 5 9 
Mobile, Ala t 6 *O 5 % 
Montgomery, Ala.. 9 tc 3 Oy 5 *9 
Atlanta, Ga 8.5 7 7.5 *y 
Augusta, Ga 10 9 7.3 *y 
Macon, Ga 9 5 6.5 7.5 *8 
Savannah, Ga 9 8 4.3 *% 
Jacksonville, Fla 6 6 8.5 % 
Miami, Fla 6 9.5 8.5 8 
Pensacola, Fla % 7 *) 5 $5 
Tampa, Fla a 7 8.5 % 
*Taxes: In tax column are included these city and 
county gasoline taxes: Mobile, 2c city; Birmingham, 


le city; Montgomery, le city and le county; Pensacola, 


le city. Georgia and Montgomery, Ala. have te 
kerosine tax, Mississippi 0.5c, not included in above 
prices. 


+Consumer t.w. prices are same as net dealer prices 
except alt Pampa Tampa consumer t.w. prices are 
Crown 10.5e, Standard 9.5c. 
Discounts: 
Gasoline— Tampa: 
Crown, 2.5e on Standard, 
which see above. 


S. O. Indiana 


Red Crown (Regular Grade) 
Stunolind (Third Grade) 


Red Dealer Pri 


Temporary discount of 3e on 
off Consumer T.W. prices 





Crown-— “~——. Gano- Kero- 
Cons. Red Stano- line sine 
r.W, Crown lind Taxzes T.W. 
Chicago, Hl a 9.1 6.9 15 #10 
Decatur, Hl 10.1 8.6 8.1 4.5 9.5 
Joliet, Il 11.1 9.6 8.1 15 #10 
Peoria, Ill 1hot 8.7 8.1 5 #10 
Quincey, Hl 0.9 9.4 7.9 15 O88 
Indianapolis, Ind 11.8 9.3 8.9 5.5 *10.2 
Evansville, Ind ll.6 Wl 9.1 59.5 *10.5 
South Bend, Ind 11.8 10.3 8.8 5.5 *10.2 
Detroit, Mich 9 6 Pi | 7.1 15 7.6 
Grand Rapids, Mich. 9.20 7.2 7.2 $5 69 
Saginaw, Mich 8.2 %.7 8.2 4.5 9 3 
Green Bay, Wis 11.9 10.4 99 7% 5:3 
Milwaukee, Wis Hi.3 $8 8.3 $.5 36.2 
La Crosse, Wis. . 11.5 10 9.5 5.5 10.4 
Minneapolis-St. Paul. 11.5 8.5 7.5 59.5 10.4 
Duluth, Minn 11.9 104 9.9 35.5 10.8 
Mankato, Minn m.5 6 8.5 5.5 9 
Des Moines, la 10.9 94 7.9 6.5 Se 
Davenport, la | 9 6 8.4 4.5 *10 
Mason City, la 11.3 9% 7.4 4.5 *10.2 
St. Louis, Mo 10.7 8.7 a "4.5 <a 
Kansas City, Mo 10.4 8.9 6.9 4.5 % 
St. Joseph, Mo 10.4 8.0 71.9 "4.5 7.9 
Fargo, N. D FT Fics 9.3 5.5 Bie 
Huron, 5. D 2 10.5 10 5.5 10.9 
Wichita, Kans 9.3 7.6 3.5 5 7 
(Continued on next page) 
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a TS 
Commercial or consumer tank car, tank wagon, dealer, and service station prices for gasoline do not include taxes: thev do, however. include inspection fees as shown in general 
footnote. Gasoline tares, shown in separate column, include 1.5c federal, and stale tares; also city and county tares as indicated in footnotes. Kerosine tank wagon prices also 
do not include lazes: kerosine tares where mented, are indicated in footnotes. Dealer discounts are shown in footnotes; for commercial consumer discounts. see NP N for Feb. 21, 1940, 

| These prices in effect Aug. 12, 1940 as posted by principal marketing companies at their headquarters offices, but subject to later correction. 
4 
| 
4 - 4 hy ‘ 

O. Indiana (Cont’d) | The Texas Co. Canatia 

Stanavo Aviation 73 Octane GasolineDealer T.W. Guso- 
Chicago, Ill... ... 14.9 Fire-Chief Indian line PRICES OF IMPERIAL OIL LTD. 
Detroit, Mich... 16.5 4.5 (Regular) (3rd Grade) Taxes 2 ee Re 
Milwaukee, Wis. d 15.1 5.5 Dallas, Tex 6 5 5.5 Per Imperial Gallon, which is 1.2 U. S. Gallons 
gy ee gg Minn. . 4 3 : 5 At —— Tex 6 5 5.5 3-Star Imperial Gasoline 

OUls oO ; 2 3.0 ichita alls, Tex | 5 5.5 _ 

omen ity, Mo. 14.2 *4.5 A il ; 7 * Pi (Regular Grade) Kero 
Paren, D 16 5 5 5 Tyk ari Te cx f 4 2.9 Gasoline sine 

N : ‘ yler, Tex 7 t 6: pen : 

Huron, S. D 15.8 5.5 Ei Paso, Tex 8 . ss , v.W. vous _~ 
San Angelo, Tex > 5 5 5 Hamilton, Ont........ 16 8 16.50 
Oleum V.M.&P. Stani- Waco. Te 6.5 aoe 5 6 Doromte, Oat. ....6. 0s. 16 8 16.50 
~ 2 « y _ a ° x .o -o oo... 9 9° 
Spirits Naphtha sot *Taxes Austin. Tex 7 5 55 Brandon, er 21 7 22.50 
(Prices are base prices before discounts) Houston, Tex 7 5 5.5 Winnipeg, Man....... 20 7 21.50 
San Antonin Dex + 5 55 Regina, Sask.......... 18 7 20 
; ee : 2 E Port Artur, Tex 85 5 5 5 Saskatoon, Sask....... 21 7 23 
Chicago 12.7 13 12.4 4.5 . ; ra Edmonton, Alta....... 18 7 20 
ee . 15.2 14.2 15.7 4.5 Calgary, Alta......... 16 7 18 } 
_ : » Mo. 4 ? + 3 a : ; 4 i ee 7 23 P 
: ouis...... 13.2 2 2.4 5 ontreal, Que........ 16 8 16.5 
iiiceakes 13.8 14.8 14.3 5.5 St. John, Pe a 14 s0 10 18 
Minnep'ls 14 15 12.7 5.5 Halifax, N.S......... 14.5 10 18 
Fuel Oils—T.W. No. 1 Stanolex ° ° Discounts: To undivided Soins lc off t.w. price, 
Fuel Furnace Con tinental Oil except Maritime Provinces where undivided dealers 
a ago. "deco eas aig **6 50 & ¥ Canaco He. pay =. —. -_ —, Ny —: *, Cc. wey 
o ianapo _ Sree ree eee Sens s Bronz-z-z% mand Gaso- Kero- 201 $y « D; od 4 i re ivided dea sad 7 ia __ tw. 
ame TPE eee ree 3 73 (Regular) (3rd Grade) line sine price. ivided dealers pay t.w. price thru territory. 
- Devt #8 10'S Ane) © inieinreeiai tie’ m4 : ww. Taxes T.W. 
M era, OO Oe 5 9 
5 eRe eae 7.0 6.30 Denver. Col 8 7 5.5 10.5 . 
Resiee MCG .. cc cic cccs scene 68 68 Grand Junction, Col... 12 11 $5 12.5 Price Changes 
MRR ee ha ae es , Pueblo, Col. . 10 8 5.5 9 4 
*Vaxes: In gasoline tax column are included these Caaner We 11 10 5 5 11 7 
city taxes— Kansas City, St. Joseph, and St. Louis, cette Ti ore 9 8 5 8 11 (These changes have been made | 
Ie. Indiana kerosine and fuel oil prices are ex 4c Billings, Mont 11 10 65 12 in price tables) 
state tax; Lowa kerosine prices are ex 3c state tax. Butte. M 9 8 6.5 13 
In naphtha tax column are included Ic federal tax faces’ Pais ‘hie ; 1 9 6 : 12 Socony-Vacuum—Mobilgas: 
and state tuxes. Helena, Mont. . ee 8 65 12.5 . oye ee 
TPrices for small-lot deliveries range up to 2c higher Salt Lake City, Utah. 10.5 9.5 5.5 14 Commercial Consumer T.W. prices posted 
than above prices. Boise, Ida ; 714.1 733.1 6.5 16 at all points Aug. 7. (See price table.) 
**For 400 a. & over; 150 to 399 gals., 7.25c; Twin Falls, Ida -. “Io.2 4.1 6.5 16.5 . : ‘ 7 , 
LG 900 wale. 8 25c. ee ‘ se aia Albuquerque, N. M. 9 8 *7 9.5 Commercial T.C.: Cut 0.2c at New York 
eae Roswell, N. M 9 6 *7 8 City and Bor. of Richmond Aug. 6; fol- 
Santa Fe. N. M 9.5 8.5 *7.5 9.5 lowing changes Aug. 7—Syracuse up 
BE | Ft. Smith, Ark 9.5 6.25 5S . Seoeh ye gem ge 0 ee ey Fo 
aek« | Little Rock, Ark 25 7.9 8 8 ocnester cu -2C, anbury cu -4C, 
S. O. Nebraska | Texarkana, Ark ; 8 5 §.5 7 Bangor, Portland, Boston, Concord, 
Stondard Red Crown Gasoline | Muskogee, Okla 8 7 5.5 7 Lancaster, Manchester and Providence 
. | Oklahoma City, Okla.. 6 5.3 5.5 6.5 cut 0.3¢c. 
(Reputar Crate) Tulsa, Okla 7 6 5.5 6 
Gaso- Kero- | Divided dealer T.W.: New York City cut 
hal line sine | Conoco Special Gasoline (Aviation) | 0.3c, Aug. 6; Plattsburg cut 0.9c, Aug. 
PW. Dealer Tares TW. | Gasoline 5: New Haven cut le and Boston cut 
= pa , +" vay 9. ‘ ’ 20 » 15: 
Omal 10! 9.4 6: 90 | T.W. Taxes 0.8c, Aug. 2; Bangor cut 0.8c, June 15; 
McCook il ; 7.9 6 : 9:5 | Denver. Gee 15 5 5 | following changes Aug. 7—Portland, 
| ‘ale ? . , Golo > : > 9.9 in 3 ini ; ¢ £ 
Norfolk Il 8 9 6 2 did | Cheyenne, Wyo 5.5 5.5 ae .: - i heim ae yy I ine pine 
North Platte M1. 8.5 6.5 10.2 | Helena. Mont.... 29 5 65 -3C, oncord <¢ 4c, Lancas 
Scottsbluff. . . 11.9 9 6.5 10.5 Salt Lake City, Utah..... 18 5:5 | 0.5¢. 
| ! » ‘ *7 = ns . - 
I Albuque rque, N. M... 14 Atlantic Refining—White Flash dealer T.W.: 
S | *Taxes: In gasoline tax column are included these 
S ISI: ‘ | city taxes—Albuquerque and Roswell, 0.5c; Santa Fe Boston cut 0.8c, Aug. 7; Springfield cut 
sido O. Louisiana : | le Idaho prices include 0.le to cover I- mill tax for 0.6c, Aug. 3; New Haven cut le, Aug. 
Faso (Regular Grade) | toll bridges 5; Fall River and Providence cut 0.3c, 
Consumer Guaso- Kero- | Aug. 
Tank Dealer line sine | 
Car TW. Taxes T.W. S. O. Ohio—Sohio X-70: 
Little Rock, Ark 7.20 8.5 8 10 | — a a roa 
Alexandria, La..... 6.75 9.25 8.5 49 5 | Marietta S.S. cut 0.5¢, Aug. 8. 
Baton Rouge, La. c° BS 9.25 3:5 9.5 = ‘ . z . ee 
New Orleans, La. anes ee a 25 8 5 *9 Ss, O. California S. O. Indiana—Stanolina: 
Lake Charles, Bo.«+5 See — 2 ae | Standard Gasoline (Regular Grade) Macon City dealer up 0.5¢c, Aug. 6. 
Shreveport, La....... 0 5.5 8 8.5 8 ican: “Keres 
Lafayette, La...... ae 9.5 8.5 *9 | — — : : hale . 
Bristol, Tenn 10.25 9.50 8.5 12 Tank . sega S. O. Louisiana—Esso: 
: = 790 = > Truck Retail Tazes T.W. 
Chattanooga, Tenn 9.5 ae 5.5 Az : . : ae ies = 
Knoxville, Tenn...... 10 11.5 8.5 12.5 San Francisco, Cal. 12 13 4.5 “Tiss Little Rock dealer t.w. cut 1.25c, Aug. 7. 
Me his, Te : 8 9.5 8.5 l Los Angeles, Cal Li 5 12.5 4.5 10 | : 
Nashville, Tenn...... 9 9.5 85 i s | Fresno, Cal. IS (14 4.5 12.5 Continental Oil—Conoco Bronz-2-z and De- 
: ; eee Sali tech. ae ’, | Phoeni: ; = 5 #19 5 mand: 
*New Orleans kerosine price is ex te purish tax, and — tN — + : : = 4 . 

isi rosine pric 2e . » | sno, Nev : : S:5 1 vies ; 
all Louisiana kerosine prices are ex le state tax | Portland. Ore 12.5 13.5 Ss ass Denver Conoco Bronz- -2-z cut 2c, Demand 
Discounts: | Seattle, Wash 12.5 13.5 6.5 13.5 cut le, Aug. 3. 

aso gasoline —to undivided dealers, 0.5¢ off dealer Spokane, Wash 14 15 6.5 16.5 
t.w. | ‘Tacoma, Wash iZ.2 13.5 6.5 3.5 
Flight Gasoline (Third Grade) 
> . a i . o | 
| Humble Oil & Refining Cow | gi) ppancisco. cat... 10 - ix 
Humble Motor | Los Angeles, Cal 9.5 10.5 4.5 
: . : . | Fresno, Cal ca ae 12 4.5 } 
Fuel (Regular Grade) Gaso- Kero- “Spree 1° 13 5 5 
Tan line sine | Pt sk : Ari “~ 11 1? 6 5 } 
Truck Retail Taxes T.W ee ag Ore ; 10.5 11 5 6's 
Dallas, Tex -- © 10 53.5 6 Seattle. W ash 10 5 2.5 6 5 
| Ft. Worth, Tex 6 10 9.5 7 Spokane, Wash... 12 13 6.5 
oe ag 7 + 5.5 : Tacoma, Wash 10.5 11.5 6.5 a 
san Antonio, bex.... ri 2.9 t 
te Stanavo Aviation Gasoline 
Thriftane 

(Leaded, 67 Octane, Purple Gasoline) Phoenix, “aig 7 : 5 ; 5 
D 2 : : 5 8 5.5 Los Ange es, Cal 2 e Dd | 
Dalasi ae | San Franco, Cai... 13.5 i 
Houston.... 5 8 5.5 arr , Oo 16 é =4 | 
S i 5 { Ss ortlan re ) 2 | 
San Antonio 5 3 b.> Gentile: Wash 16 6 5 

74 Octane Aviation Gasoline. Clear Spokane. Wash 19 ; 6.0 

Tank Car Dis l — Arizona kerosine prices are ex Sc state tax. | 
am 3 scounts 

FOB Baytown, Tex 8 5 To 100% dealers—3c off t.w. on Standard and 

*To all classes of dealers & consumers Stanavo Aviation; 2c off t.w. on Flight. 
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CRUDE OIL PRICES 
Prices in $ per bbl. of 42 U.S. gals. at the well. A. P. 1. gravity. Prices are effective as of 7 a. m. of dates as given 
EASTERN & CENTRAL STATES FIELDS *Effective in 1938 by Carter Oil, Oct. 13, posting in Oct. 12, 1938, by Magnolia, Texas Co.; Oct. 13 
PENNSYLVANIA GRADE — Na Cc continental Oil, Oct. BH, with lowest 1938, by Gulf. , i : 
Posted by Jos. Seep Purch. Agency (July 12. 1940) grade below 29; Magnolia, Oct. 12, posting in Okla. *Includes Cherokee, Gregg, Rusk, Smith and Up- 
| Bradford-Allegany .. ** $2.00 only; Shell, Oct. 22; S. O. Indiana, Oct. 17; The shur counties. ; ‘ : 
‘ Southwest Penna......... ae igen ‘$1 bo Peras Co.. Oct. 12. Aug. 31, 1939, by Sinclair-Prairie. Posted by Shell Oil Co., Inc. (Oct. 5, 1939) 
Eureka (West Va.) a Pry eieee . $1.8 *North-North Central and Central Texas > . ve ec iaes ae ee 
| Carnie. O. (Mov. 4. 133 39). 31. es Sinelaic Polk County, Tex. (Livingston area)........ $1.10 
Posted by Tide Water Assoc. Oil Co. (July 12, 1940) Texas Co. 
Bradford-Allegany . $2.00 Conti- NORTHEAST TEXAS 

Posted by The Pennzoil Co. (July 12, 1940) Stano- nental (Posted by Humble. Oct. 2, 1939) 

National Transit... $1.93* lind Magnolia FONG bacanwacurevuedanunekaescaueseacens 65 

Posted by Valvoline Pipe Lines (July 12, 1940) Below 21°. ..... 0.6.0... e eee $0.60 tae (Posted by Magnolia, Oct. 12, 1938) 

Bradford (Elk & McKean Counties, Pa.) $2.00 2h-21.9............. .62 wes Cass County and Panola County, Tex.: 

Warren, Forest, Venango, Clairon & Butler PEM aC xis vkbnnd oe ates 64 ena Magnolia posta below 25° at $0.73, slus 2c differ- 

Pe matin, REL EES .. $1.93 ae acts stuune awceuaes .66 ssi are for each degree, to top grade of 40 & above, 
egheny, Beaver, Washington & Greene 24-24.9.......... -68 $0.79 “ pos 

Counties, Pa........ ‘ = ‘ : se $1.65 SO NS od vase Wa aok scaterere wa eels 70 for (Posted by The Texas Co., Oct. 12, 1938) 

West Virginia... _ ’ $1.59 SI aed end aos suteeed as 72 oil COM COMEEG fe 5 coi cco eeseinseensunaes $1.05 
South Eastern Ohio : ; $1.55 WE, 6 ive os Chea Sie wate .74 below - 

*Applies to Cochran, Franklin, Hamilton & Doo- WE My td bates Cackmecemked 7 29°. (a) WEST TEXAS and NEW MEXICO 
little districts; prices in other lower districts range 29-29.D. cece eee eee eens 7 81 Tesne Co. 
down to $1.88 per bbl. at well. brat Direc cece eee eee e eens 80 .83 Stano- Sinclaie 

pi Us ee 82 85 ——— le lind Shell (ce) 
MICHIGAN ae 84 87 Below 20°....... $0.53. .... $0.53... 
matt, by Pure Oil Co. (Oct. 9, 1939) ==: : 86 89 mp see eeeees 33 wees oo sete 
| dlanc MN CAMNEN so acces ectens wes $1.02 34-34 Seed see hea Veeesenen . 88 — +e tt 57 oss 57 ee 
ae Eee ae ee eee rane $0.97 op ae. 90 .93 = = ee 59 $0.67 .59 ves 
speech ecg ETO EEE $0.97 ere rr or 92 95 23-23.9......... 6l for -61 see 
| Pusted Ke Si : ‘ a 8 I Sa ae 94 97 24-24 » Cee .63 oil .63 ae 
| . “ ny a Corp. (Oct. 9, 1939) > alles ai dai ne esc at 6 “99 , i. Se .65 Below .65 $0.65 
Crystal, Greendale, Porter, Vernon and Wise. ..$1.02 39-39 9 98 1.01 26-26.9 67 26° 67 67 
Beaverton, Buckeye, Bentley, Edenville....... $1.00 Mh... ... ....... 1.00 1.03 TESEG::. 5. ‘69 69 ‘69 ‘69 
—— and i IEE Ie Oe eee $0.97 *Effecti ‘On ; lL 19: 38 | , ¢ t tal, Nortk 28-28 9. 71 71 1 7 

ata atin TK Ege hic Sine ak eae Kae BR CRATES 82 be fneacts »y Continental, in North 2 
West Branch (Nov. I, 1939).........2..c00e8. 30:83 bet at 12, 1938, by Texas Co. in North & North 30.30 9 3 73 is 73 

Posted by Sohio Corp. (Michigan Division) rg 90,79: foggy Mahe ay >t re ey N a 31-31 Oe ss ceca: 77 .77 27 17 

Allegan & Kent Counties (April 27, 1940)... .$1.08 Central Texas; July 16, 1940, by Sinclair-Prairie in 32 32.9......... 79 79 -19 79 
j Van Buren County (May 1, 1940)............. $1.08 Mexia & North Central Texas. 343 9 iccikcatas 83 83 83 $3 
Pheri bed Pipe Line Corp. (Oct. 9, 1939) Jefferson County, Texas—Beaumont be 3 eee 85 85 .85 85 

eben y RINE EMOMOYO. 6 oes cine cvicene eens $1.00 (Posted by Magnolia Petroleum Co., Effective 7 “36 9... 6.2... 87 87 87 87 

Saginaw and Wise. .$1.02 Clare... 22.2.5... $0.76 | Oct. 2, 1939, and by Stanolind Oil & Gas Co., | 3aan 0000 s- | & & 

ILLINOIS-INDIANA-KENTUCK Y Sor Went Benwanans, Eevesies Get. 2, E500) 39-39.9. or! ‘93 03 307 30° 
ininoid ated, by Ohio OIL Co. June 8, 1939) Below 20°... $0.86 30-30.9......... $1.08 | 40 & above eae ‘95 above. above. 
inois anc NORE RRND: oo. Gs vc Sewres sas $0.95 sean oe aaa Nee : 

fia: $1.05 9B Seon - ten gp es cat daca - . Posted by Magnolia Petroleam Ce. 

seas Posted by Sohio Corp. eee $4-36.9......... 1.16 (Oct. 12, 1998 im West ‘Feses: 

Hinois Basin: 4-24 9 96 35-359 118 Oct. 15, 1939 in Lea County, N. Mex.) 

Salem (Lake Centralia) (Oct. 21, 1939)...... $1.05 | 25-25.9...1.1111 ‘os TEMES, vc 50c00s 1.20 weet: Tt. bees 

Balance of Illinois Basin (June 8, 1939). ...... $1.05 te at AOE 1.00 37-37.9 1.22 ‘Tenas Mes. Younes Stee. 

Griflin (So. IL-Ind.) pool (Aug. 1, 1940) $1.05 $1-47.9.... 05... 1.02 "eee 1.24 ae 33 33.9... $0.81 $0 81 
Posted by Carter Oil Co. (June 10, 1939) 28-28.9. 6... 1.04 39-39 .9 -++++ 1.26 a. 4 . ‘— , Re mH by - = : 

Louden, Fayette County, ML... 6. .......65. 2 Miaiiecbisideeteaical resi 40 &above...... 1.28 | 3797 9°. (69 “69 3636.9... 87 87 

Posted by Mohawk Oil Lines. Ine. (Aug. 1, 1940) TEXAS FIELDS 28-289... 71 7! 37-37 .9 89 for 

Southern IL heavy. $0.95 Light $1.05 Posted by Humble Oil & Refining Co. = = 2. Sa Le 3 = = 9... es 33 a. 

* " _ Ta . P JdU-< cee o > . a 
Posted by wo ~ . pm Transportation Co. 24-24 = eat Ce goes — ham I, 1939) $0 89 pes Wag ae .77 40 & over. 95 ubove 
une 26-28.9.. 0.00.0: : Ee insiecu 2-82.9. 79.79 
Somerset Oil in Ashland Lines, Kentucky: 25-25 eer .73 34-34 | rae 91 Note: Maguolia’ s West Texas postings are in Crane, 
Big Sandy River. . $1.02 Kentucky River. ..$1.10 $e ; ere Ls. as a aera ace = Glasscock, Howard, Mitchell, Upton and Winkler 
‘ : “Ob Feccccccce «4 HPO. De cccccces > ¥ lies. 

‘ Roi d — Sohio Corp. (Aug. 1, 1940) = - Me Pe .79 Vo) 2 97 rniaee Pecos County, West Texas 

irk City, Ky. Area 0.95 re ee BL Ce OC eee .99 Poste ; ’ 

Corydon, Ky. Area (Henderson) = 95 awe 83 39.399... 101 — by Humble Aug. I1, 1939 and Shell, Aug 

Posted by Owensboro-Ashland Co. aE cael erode +4 40 & above. ..... 1.03 Pecos. SeCiCc eet Wevecasetansadsehecee assess $0.78 
enstiinie: Ma: dee reggie 2-32 . 87 Yates Shallow Pool (Shell only)...........--- .65 
» Ky. Area (June 9, 1939).......... $1.00 Includes Brown, Callahan, Coleman, Comanche, P “ Sinclair Prairie Oil Marketi C 
ee oe Eastland, Fisher, Haskell, Jones, Shackelford, Stephens, SOR rere nee oe a 
, CANADIAN FIELDS Throckmorton and Young Counties. fiee- 31, 1939) 
Posted by Imperial Oil Limited Lffective Aug. 29, 1939, Shell posted in Fisher Eddy county, N. Mex.............-+.-+++55- $0.77 | 
Western Ontario (Nov. 6, 1939) county, Tex., prices 3c lower than Hlumble’s West (a) Effective = “il, 1939 by Humble; Shell Oil, 
Petrolia........ $2.10 Oil Springs........ $2.17 Central Texas prices; Shell's schedule begins with Aug. 29, 1939; by The Texas Co., Oct. 12, 1938: 
ss : below 25, at $0.68 and ends with 40 & above, at $1. Stanolind, Aug. 29, 1939; Sinclair Prairie, Aug. 31, 1939. 
Furner Valley (Prices FOB producer's tankage Nolte: ififective Oct. 1, 1937, Humble prices are (c) Texas Co. posts $0. 65 for below 26; Sinclair 
Crude Oil (July 18, 1940 based on 100% tauk tables at 60F. —— —— sa below 25. ' 
re Z ii ace “ere : ’ Lh ’ ole: umble’s postings are in these counties: 
34 a0 . 07 ‘343.9 * 39 oe - $1.49 *East Central Texas (Aug. 11, 1939) Andrews, Crane, Genet. Ector, Gaines, Glass- 
uae ie mame Ga | aaee aa ee $0.78 SEES Bec ccsen. $0.96 a ———. Reagan, Upton. Winkler and Yoakum, 
wAaO sy oa al mae + yo | ee . 80 A Ree 98 est lexas; and Lea county, ex.; Shell, in Crane, 
pee . 4 ap ; ~ ahr _ 1.55 95-95.9.. 82 Sea... 1.00 Ector, Glasscock, Howard, Upton, Winkler, Yoakum, 
3838.9, 1.15 19-49 9 ee 37 <0-6 ca” 1 pd 26-26.9.. 84 35-35.9..... asia ee Lea; Stanolind in Hendrick and Henderson field, 
waee”* = ae ee be oer = 27-27.9__ 86 ene |. 1.04 Winkler county; Texas Co. in Ward, Winkler and lea 
. . _— ‘ 20-00. 4 « - ~ ee » 92.9 ST. 
10-40.9 - 1.19 51-519 1.41 62-62.9... 1.63 Fen 7 ; po ae ie Sh pee a Posted by Continental Oil Co. (Oct. 11, 1938) 
aes pa aaa : 2 63-03.9... 1.65 30-30.9.. 92 39-39.9 1.10 Artesia, Jackson and Maljamar pools, New Mexico; 
13-439. 125 shat 9 1 2  O4Nover. 1.67 31-31.9 94 40 and above. 1.12 gravity schedule beginning with below 29, at $0.61; 
Crude Naphtha (Jan 5 1938 Posted by Pan Americ an — Line Co. = = ry! = vy for each gravity, 
a (Jan. 5, 19% (Oct. 2, 1936 
65 gravity & above si : es $2.14 Cayuga, Anderson county................-- $0.78 : 
Abssrgtion Cacuiine (Jen. S, 1938 *Including Anderson, Cherokee, Limestone, Navarro z : CaSeneee : 
90% Rec.. 20 Ib. Reid v , counties. Posted by Continental Oil Co. (Oct. LI, 1938) 
0% Rec. 17 Ib. Reid ca cp ; ; = pa PANHANDLE TEXAS” Ft. Collins and Wellington 
y ; 3 ee oe 2 Siete een ee ag re $0. 7 te : ina —" 
*MID-CONTINENT—Okliahoma-Kansas (Aug. 11, 1939) (Oct. 2, 1939) Ft 1 eae peleemanagy 85 37-37.9......... 99 
Cc “arter C ‘ontiq ‘ Carson 31-31 ‘9 “eee eeeee "87 38-38 9 “eee eeeene I 01 
, Mag- nental Sin- — ' 32-32.9......... .89 39-39.9......... 1.03 
s. O. nolia Texas clair waits County son Sweet Sour 33-33.9 91 40 & abov 1.05 
- Indiana Shell Co. Prairie eS +++: oe oe 34-34.9......... 93 eisiialaciaans 
° © x a eee ee 
wy ig pasaeee ”~S ~ vee tees 30-309...) 1% ‘ Canon City and Florence, Col................ $0.90 
S8-48.9......... ‘74 66 31-31.9....... 7 73 
23-23.9 Sees 6 69 32-$3.9 Oe tee oh 80 .75 fen St SOUTH AND SOUTHWEST TEXAS 

=) ee i. 72 Sts a 33-33 .9.. 82 oat sees ores All Shown Below Posted by Humble Oi1& 
25-25.9......... 80 1 ese 90.88 34-34.9.. 84 79 $0.84 $0.79 Refining Co. (Aug. 11, 1939) 
|S Sper pee 82 . ieee .63 35-35 .9....... 86 81 -86 81 Carroll, C “Darat Creek, llilbig, S j 

ll, Clark, Darst Creek, Hilbig, Salt Flat and 

28 eee 84 | ao 68 36-36.9....... 88 83 88 83 Zoboroshi crudes........... vibe erey dennis $0.96 

28-289 ‘peepee 86 "84 $0 86 73 37-37.9....... 90 85 90 85 WeeUNN Gs coc4stvackedan aoesseccacecd cere 

och OLE 88 87 .88 78 MPD. F ese rece « . CONGR piicccasbetianncdsaseasernenncsecent $1.27 
eae 90 90 90 82 See ec cwcce 94 .89 .94 .89 (Oct. * 1939) 

| | 2 Reese 92 92 92 86 40 & above. 96 7 . 96 91 Flour Bluff and Jim Wells County............ $1.23 
32-32.9......... 94 04 “04 90 _ Effective Aug. 31, 1939, Sinclair Prairie met Humble (Sept. 14, 1939) 

i. ze... 96 06 06 96 in Panhandle Texas. Dec. 3, 1938, Magnoiia posted Hardin, Liberty county............-:-+-+++-- $1.10 

| 2 Speers ‘08 08 08 98 same scheduie as Hlumble. Oct. 12, '38, Magnolia posted $0.96 in Darst Creek; 

| $5-35.9 Rss ar aiscn'e 1 00 1.00 1.00 1.00 *EAST TEXAS $0.87 in Luling; $0.99 in Lytton Springs; $1.14 for 

| bp BOAiat Sela eck 1.02 1.02 1.02 1.02 By Humble, Shell, Sinclair-Prairie, Stanolind, Gulf, Cleveland, and $1.02 in Hardin, both in Liberty 

pip bh ere 1.04 1.04 1.04 1.04 Maguolia. Texas’ Co., Tide Water-Associated $1.10 county, Tex als P 

see ee : = .- :. “ 1.06 “i ae ‘fective dates: Aug. 11, 1939, by Humble and c — 12, 38, The Texas Co. posted $0.96 in Darst 

Uo ee A 0 1.08 ide Ww ater-Associated; Aug. 29, 1939, by Stanolind; oreek. 

| | 40 & above...... 1.10 1.10 1.10 1.10 Oct. 2, 1939 by Since lair Prairie; Oct. 5, 1939 by Shell; (Continued on next page) 
_ sere arecmmner 
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CRUDE OIL PRICES 


(Continued from 
preceding page) 




































banks, 





Gillock, Hull, 


Pierce Junction and 
Bend (shallow sand) and Turtle Bay. 


Raccoon Bend (Deep sand crude 


*Anahuac-Dickinson (Oct. 2, 1939 

Below 20°....... 30.81 30-30.9. ae | 
do edt GOR ee ree. 1.05 
21-21.9. .85 ES i re 1.07 
4 Lo Eee 87 33-33 .9 1.09 
See go 34-31.9 1.11 
8 Ree .91 35-35 .9 1.13 
See .93 > See 2.35 
26-26.9 95 Sf) en 1.17 
af. $. Sere .97 38-38.9 1.19 
kk Seer .99 39-39 9 , <* Wome 
se ey 1.01 40 & above... < 233 

*Anahuac-Dickinson includes Cedar Point. Fair- 


Raccoon 


Tomball and 


Satsuma (Aug. 11, 1939 


(Aug. 30, 1939) 
NR MR ic sing ae cata oa ak Ke Oe $0.73 
Cotton Valley Distillate. ................005, $1.20 
*N. La.-Ark. Sweet includes Caddo. Cotton Valley, 


Cross Lake. De Soto, Haynesville. Homer, Rodessa, 
Sabine and Sligo, La. crudes. and Miller county, Ark. 
S. La. Sour includes Choctaw, Darrow, N. Crowley. 
Roanoke and St. Martinsville. S. Ark. Sour includes 
Buchner, Magnolia and Village pools. 

tN. La.-Ark. Sweet crude and S. La. Sour ef- 
fective Aug. 30, 1939, except Cross Lake. La., Sept. 7, 
Baton Rouge-Univ., Sept. 11. and Bunkie and Eola, 
Oct. 23. 1939; and Ark. Sour, Sept. 13, 1939. 

tFor Below 21°. 

Effective Sept. 8, 1939, Gulf Refg. Co. met S. O. 
La’s. N. La.-Ark. Sweet prices in Bull Bayou. Caddo, 
Crichton. De Soto. Haynesville, Homer, and El Dorado 


Posted by Arkansas Fuel Oil Corp. 








SS. ae 1.18 1.23 for for 
36-36.9..... | ee 1.25 oil oil 
ve re, 1.22 i ey 34° & 34° & 
38-58 .9.....% 1.24 1.29 above. above 
39-39.9..... 1.26 1.31 

40 & above 1.3 1.33 


(a) Effective Oct. 2, 1939 by Continental, Humble 
and Texas Co.; Oct. 3. 1939 by Sinclair and Stanolind: 
Aug. 29. 1939 by Shell. Stanolind’s lowest grade is 
below 21. at $0.88. Refugio, effective Oct. 2, '39 by 
Humble. 

(b) Shell posts these prices in lows district, Black 
Bayou and White Castle, La.; prices in lowa district 
have 2 lower grades: below 18. at $0.75, 18-18.9, $0.77; 
and 19-19.9, is $0.79. 

Note: Humble’s Gulf Coast prices apply in these 
Texas fields: Amelia, Clear Lake, Goose Creek, Miran- 
do which includes Duval, Jim Hogg, Webb and Zapata 
counties and 


















































*E] Segundo prices same as Signal Hill 








Wilmington prices same as Signal Hill, except below 19 gravity prices are: 14-16.9, $0.60: 17-17.9, $0.62: 18-18.9. $0.64. 
**Iincludes Newhall, Mchittrick, hern River, Round Mountain and Kern Front, schedule for which ends with 19-19.9. Mountain View schedule begins with 19-19.9. 





: ‘ sagen 4 Heyser and Placedo fielda; Mykawa, 
i Dy Pe $0 95 2 ae $1.15 Urania, La, (Jan. 28, 1937).............. $1.02 Sugarland, Thompsons and be gy 0 i 1 
3 A 35-33.9...5 By -C. : : Humble’s prices in Refugio include crudes pur- 
ee 99 34-34.9 1.19 acres - bsg rage or =e chased in } cg East White Point, Greta, O'Connor- 
25-25.9... 1.01 35-35 .9 1.21 Tepetate and Ville Platte, La $1.03 McFadden, Taft. Plymouth and Tom O'Connor tields. 
Os hens ses 1.03 36-36 .9 1.23 ao Stanolind’s prices apply in High Island and Spindle- 
ie 2) ee 1.05 37-37.9... 1.25 (Jan. 1. 1939) top; also in Clinton, Hastings and South Houston, 
oe et LE 1.07 38-38.9.. Nes - Abbeville, La. P ‘ where, effective Jan. 1, 1940, lowest grade is below 21° 
3 es ey 1.09 39-39.9.. }.29 Relow 36 $0 +; 38-38 > veers, $0.98 at $0.88; rest of schedule same as other Gulf Coast. 
ete cine OER ETE BE 40 & above 1.31 36-36 : =? 39-399 reece d oe Magnolia posts Mirando, effective Oct. 2, same prices 
1. eee fs 37-37 .9 6 40 & above 1.02 as Humble. Texas Co.'s prices are in ‘Texas aa La., 
| Dec. 3, 1938, Magnolia posted above price and ‘ 3 " sie ; : Gulf Coast; its prices on Refugio are same as Humble's 
gravity schedule in Tomball. Effective Aug. 29, 1939, Posted by Caddo Crude Oi! ! urchasing Corp. up to 28 gravity; 28 & above, $1.09; on Duval-Mirando 
Stanolind met Humble in Tomball, except that Stano- - ; (Aug. 14, 1939) . same as Humble’s up to 28; 28 & above. $1.04; it posts 
lind’s schedule begins with below 29 at $1.07 Allison area, Shreveport field.......... $0.95 Golden Meadow, La., 24-30 grav., $0.90, plus 2¢ 
Lisbon, N. La. (Sept. 14, 1939 differential, to 40 & above, $1.10. 
LOUISIANA-ARKANSAS 27-27.9 rs 32-32.9.... $0.76 Posted by Shell Oil Co., Inc. (Aug. 29, 1939) 
Posted by Standard Oil Co. of Louisiana - - 4 + os 4 o Gibson field, Terreborne Parish, La........... $1.04 
(t+) (For effective dates, see footnote 30.309... 79 35 & above $2 
é 31-31.9 ; 7 ROCKY MOUNTAIN FIELDS 
~ » = —— ee met by Gulf, Sept. ha! Nek. field Posted by Stanolind Oil & Gas Co. 
& : = pe ote: S. O. Louisiana prices tn a wa.-Ark. fields, ee O22) 
" M = — > =F effective Oct. 5, 1938, are on 100% tank table basis. (Effective Oc t.U1, 1938 ; 
| tg, t= =s ws. oe Salt Creek, (except Tensleep crude), Midway and 
} oat et 2D a a> oe pach sak " Dutton Creek, Wyo., same schedule as Stanolind 
| z= c= : = se GULF COASTAL FIELDS posts in Oklahoma-Kansas, ranging from $0.86 to 
a< eu PS . Sa (a) (For effective dates. see footnote $1.10, which see under Mid-Continent crude on 
Below 20° $0 79 Continental Refugio previous page. ; ; 
20-209 $0.73 $0 83 {$0 74 $0 63 82 Humble Crude Tensleep, Salt Creek field. ....... $0646 
21-21.9 cose SOK for 77 ~~ for is) Sinclair (Humble. OB, NOGVY 5 ccc es cee senesevenrenes a © 92 
29.99 9. oil oil 80 oil 8 Stano-  Conti- . 2 11k Basin, PPB os cine oo dan esecs dence veaes 0.90 
23-93 9 _. Below Below 83 Below Oo! lind nental) Texas Co. Shell Grass Creek, light 0 a0 
ES eee 25°. 25° 86° 25 94 20 $0 86 $0.91 $0.86 (b)$0.79 Frannie light Per 0.55 
Reais. 15 Rg 89 65 97 9 88 .93 88 81 Grass Creek, heavy..............--.+++-- 0 40 
2 77 R7 92 67 1.00 9 bal 95 90 83 Hamilton SUES sac) s ccacerne cesar 0.35 
27-27 .9 79 89 OA 69 1.02 9 92 .97 92 ron Frannie heavy...... Mey Pee re ree oe 0.42 
on On ¢ : c 7 0 0 o4 99 O4 9 
ro > 4 pees ‘= 3 8 73 O6 9 96 1.01 96 92 Posted by Ohio Oil Co. (Oct. 11, 1938) 
30-30 .9 85 95 1.00 7 = 1.08 9 98 1.03 98 95 Elk Basin, Wyo. .$0.90 Rock Creek....... 1.00 
31-31.9 87 97 «1.02 77 «1.10 9 1.00 1.05 1.00 98 Grass Creek, light 0.90 Lance Creek... ... 0.7 
32-329 89 99 «1.04 79«21.12 27-27 .9 1.02 1 07 1.C2 1.00 Wire CHO NONE. =  oadsieeneknc css sks .. 0,92 
32-339 ol 1.01 1.06 8114 28-289 1.04 1.09 1.04 1.02 Grass Creek, heavy (May 1, 1938). $0.50 
34-24.9 .93 1.03 1.08 83 1.16 29-29.9 1.06 1.11 1.06 1.04 Sunburst, Mont. (Nov. 16, 1937)..... $0.90 
35-35.9. 95 1.05 1.10 8 8618 30-309 1.08 1.13 1.08 1.06 
36-369. ot 641.07 (1,12 87 «1.20 31-319 1.10 1.15 1.10 1.08 Posted by Continental Oit Co 
B7-87.9..:.. ‘99 1.09 1.14 89 1.22 32-32.9 1.12 1.17 1.32 1.10 (Oct. 11, 1938 
S8-38.9......: :Ol 4.11 1.16 91 1.24 33-3:3.9 1.14 1.19 1.14 1.12 Cat Creek, MOE. . cc escncecasch en ees $1.10 
39 39.9 O38 2.33 1218 93 «1.26 34-34.9 1.16 1.21 1.16 1.14 Big Muddy. Wyo..................60- 0.98 
40 & above 1.05 2.55 1.20 95 1.28 (Continued in nert column bance Crash, Wyo... 53.5% 0.77 
CALIFORNIA, Posted by Standard Oil of California 
All gravities above those quoted take highest price offered in the field. Prices effective Feb. 1, 1940 
| ‘ :. % of - re 
oe > - = = . a 7 = b~ 
| 2. ; i ca SS 2 ae a3 = 
1 =a ¢ € me le « ses § v cf oF sé ww. )6hClUS = 
} mss : ot z > Lf ¢ = art ¢ = v9 ts 2 = =i 3 = © te 
== t z < — e: - coe <£ . = ~ as =S= = vhs = te L 
er e == Fa e* = = owe © - < 7. = — se SS > = = 
a .« ees .§ cs £ 2. ae = «0 = . ft. ~ Ses «2 & é 
esi = 2 F = s8 5 & 233 3 2 £ $£ 43 83 2 524 § § 2 
Gravity See 6 8 & & <s © &£ Bat 2 BE GC © JR 2t &€ @au «= © s 
$0.65 $0.64 $0.63 $0.64 $0.65 $0.61 $0.65 $0.61 $0.61 $0.62 $0.63 $0.60 $0.60 $0.60 $0.60 $0.60 $0 42 
.65 64 63 .64 65 61 65 .61 61 .62 63 60 60 60 60 60 44 
.65 64 63 64 65 61 65 .61 .61 .62 63 .60 60 .60 60 60 45 
.65 64 63 68 .65 61 65 .61 .61 62 .63 .60 .60 .60 60 .60 46 
65 64 63 ra | .65 65 68 .61 .61 i ™4 63 60 60 .60 60 00 ; 
69 .64 67 75 .70 69 72 .61 .65 .62 63 60 .64 64 64 61 $0.60 
73 64 72 .79 76 74 re) .65 .69 .62 .- ae .60 .69 .69 .69 62 60 
78 64 .76 82 81 78 79 69 73 .62 72 $0 64 74 74 74 .66 .60 
82 69 81 86 86 $2 82 73 aa .66 .76 68 .79 79 . 78 .70 .63 
86 40 85 89 92 86 $0.71 86 .78 .82 71 81 71 84 .84 .82 .74 67 
90 80 .90 .93 97 .90 77 89 .82 . 86 75 .85 75 89 89 . 86 Py 71 
95 86 94 96 1.02 95 82 93 . 86 90 80 .89 79 OA 94 .90 .82 75 
99 91 .99 1.00 1.08 99 88 96 90 .94 84 .94 pe oc .83 .99 .99 .95 
1.03 .97 1.03 1 04 1.03 94 1.00 94 .98 .89 . 9% 7 $0.83 $0.92 .87 1.04 1.04 .99 
2.07 2.202 1.07 107 1.07 99 1.03 .98 .93 1.02 . 86 .96 91 1.09 1.09 1.038 
1.10 2.07 1.11 1.10 1.10 1.04 1.06 1.02 .98 1.06 , 90 99 Ss 2.36 1.34 1.07 
246 2.12 2.46 7.34 1.14 1.09 1.09 ; Baz 3.00. .94 1.02 99 1.59 1.99 2:21 
1.17 1.17 1.14 Elwood Terrace 1.07 2.24 2. oe 2.06. 2.02 1:24 1.36 
1.20 1.20 1.19 F. o. b. ship. Bak 86208. 8. 1.02 1.09 1.06 1.29 1.29 Kettleman Hills 
ey | os ee bas 2a. 35 :@o 8s E20 1.38 ESS oa ee ok 
S 1.29 oe Ree 68.26 3 P.O 6h.O 6816 ey 
= 1.34 a 1.24 1 1.14 1.20 1.21 
oo 1.39 1.33 1.28 oo Lae Tas 1.235 
37 a 1.44 1.37 1.33 La Liat Bae 1.29 
: _ 1.49 1.37 1 ize ae 1.33 
: c 1.54 1.42 1.29 1.34 1.38 
40-409 = 1.59 1.46 } 3S 23s 
41-41 .9 = 1.50 1.37 1.40 
42-42.9 7 1.54 1.41 1.44 
43-43.9 i 1.59 a5. 1a 
44-44.9. = 1.63 1.49 1.51 
SS > See = 1.67 1.58 1.58 
46-46.9. 1.71 hums  BLO8 
2 & ee 1.61 
|. ree 1.64 
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tional Petroleum News, 530 Penton Build- Situations Open Professional Services 
ing, Cleveland, Ohio, unless otherwise spec- 
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ritory major oil company Technical educa- ACCURATE LABORATORY TESTS 
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We all remember the old-time com- 
munity outing that was tops in the 
entertainment world back _ several 
years ago. Emphasis was on the food. 
The rough tables, tucked away in 
some shaded glen, were literally 
bogged down with fried chicken, 
brown bean salad, potato salads, 
lemonade and watermelon. All this 
topped off by the biggest conglom- 
eration of pastries conceivable, in 
which each cook vied for culinary 
honors. 


Such was the picnic staged by Mid- 
Continent Petroleum Corp.’s_ produc- 
tion department at Virgil, Kans., 
July 24. Pienic games, contests for 
the largest family, oldest family, the 
tallest family and_ shortest family 
present, featured the pre-meal_ pro- 
gram. 


After the meal, production depart- 
ment ladies presented Luther Wil- 
liams of Tulsa with a three-tier cake. 
It was the birthday of the editor of 
Mid-Continent’s house organ “The 
Diamond”. 


Foreman J. C. Norhees and John 
Niver, water station pumper were 
dubbed “The long and short of it”, 
winning honors as the tallest and 
shortest, respectively, at the outing. 
Surprisingly though, Mr. Niver, “the 
short of it,’ also won the title as “big- 
vest eater.” 


Now that the Democrats have an- 


‘PERSONALS - 


nounced their presidential candidate, 
membership in “Brother Cash’s Will. 
kie-for-President-With-No - Republicans- 
Allowed’, Tulsa is open to Democrat- 
registered supplicants. 

“Brother O. C. Cash,” who is listed 
on Stanolind Oil] & Gas Co.’s person- 
nel lineup as tax attorney in the Tulsa 
office, is better Known as founder of 
the “Society for the Preservation and 
Encouragement of Barber Shop Quar- 
tet Singing in America.” 

Success of the ‘“Willkie-for-President- 
With-No-Republicans-Allowed” is as: 
sured, according to Mr. Cash, who 
reported that the first several hun- 
dred applicants were advised to wait 
until after the Democratic convention. 

“We're gonna’ run this club on good 
clean Democrat money and we're not 
gonna’ consolidate with any of these 
Democratic ‘Willkie-For-President 
Clubs’ either,” the Stanolind tax at- 
torney said. 

Further than that, “Brother Cash” 
had no details to announce. “The name 
should be self explanatory, shouldn’t 
it?’”’ he parried when pressed for de- 
tails. 

* 


William G. Skelly of Tulsa, presi- 
dent of Skelly Oil Co. and newly- 
elected president of Skelly’s newest 
affiliate, the East Texas Refining Co., 
made an inspection tour last week of 
the East Texas company’s properties 
in East Texas, southwest Arkansas 


cutting ceremony (Left t 
M. Welch of Tulsa, assistan 
Williams; District F 
satety engineer 


were 


and northwest Louisiana. Mr. Skelly 
was accompanied on the trip by J. S. 
Freeman, general production superin- 
tendent for Skelly. 


Joseph Schneider, president of Union 
Trading Co., Inc., 10 Rockefeller Plaza, 
New York City, announces appoint- 
ment of Lyman Long as sales man- 
ager of the company which is engaged 
in wholesale marketing of petroleum 
products in both the domestic and ex- 
port fields. 


Clair Glines, Independence, Kans., 
is now a Texaco distributor, at this 
location. Formerly, Mr. Glines was as- 
sociated with Fred Kistler, Home Oil 
Co., Coffeyville, Kans. 


* * 


Frank Phillips, Bartlesville, Okla., 
board chairman of Phillips Petroleum 
Co. has been named one of the Okla- 
homa members of the Salvation 
Army’s national war relief council. To- 
gether with 73 other members scat- 
tered throughout the U. S., Mr. Phil- 
lips will help direct the “Army’s” ac- 
tivities abroad. 


After reporting activities of Massa- 
chusetts politicians for more than 20 
years, Leslie G. Ainley, Cambridge, 
Mass., editor Retail Gasoline Dealers’ 
Assn., Inc., of Massachusetts, is run- 
ning for County Commissioner of 
Middlesex County. Mr. Ainley has had 
wide experience as editor and reporter 
for local, metropolitan and national 
publications and news agencies. 


* * 


Harry K. Josif, formerly division 
manager for Shell Oil Co., at Louis- 
ville, Ky., has been transferred to 
Fort Wayne, Ind., where he will be 
in charge of a newly created Real Es- 
tate Promotion post. F. H. Sipe, for- 
merly assistant district manager of 
the company at Indianapolis succeeds 
Mr. Josif at Louisville. 


oe 


“Help wanted’——A. Pieritz, sales 
manager of Bradford Oil Refining Co., 
Bradford, Pa. since October, 1938, has 
resigned. E. R. Lederer, president, is 
supervising refined oil sales, until, he 
says, “I can find the right man.” 
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